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UNITED STATES
SECURITIES AND EXCHANGE COMMISSION

Washington, D.C. 20549

FORM 144
NOTICE OF PROPOSED SALE OF SECURITIES

PURSUANT TO RULE 144 UNDER THE SECURITIES ACT OF 1933

OMB APPROVAL
OMB Number:          
3235-0101
Expires:                 May
31, 2017
Estimated average burden
hours
per 
response . . . . . . . .  . . . .1.00
SEC USE ONLY
DOCUMENT
SEQUENCE NO.

CUSIP NUMBER
ATTENTION:Transmit for filing 3 copies of this form concurrently with either placing an

order with a broker to execute sale or executing a sale directly with a market
maker.

1 (a) NAME OF ISSUER (Please type or print) (b) IRS IDENT.
NO.

(c) S.E.C. FILE NO. WORK LOCATION

Schlumberger Limited 52-0684746 001-04601

1 (d) ADDRESS OF
ISSUER

STREET CITY STATEZIP CODE
(e) TELEPHONE NO.

5599 San Felipe, 17th Floor Houston TX 77056
AREA
CODE NUMBER
713 513-2000

2 (a) NAME OF PERSON FOR
WHOSE
         ACCOUNT THE 
SECURITIES
         ARE TO BE SOLD

(b)
RELATIONSHIP
      TO ISSUER

(c) ADDRESS STREET CITY STATE ZIP
CODE

Aaron Gatt Floridia Officer
C/o Schlumberger Limited
5599 San Felipe, 17th
Floor

Houston TX 77056

INSTRUCTION:  The person filing this notice should contact the issuer to obtain the I.R.S. Identification Number and
the S.E.C. File Number.

3 (a) Title of
the Class
of
Securities
To
Be  Sold

(b) Name and
Address of
Each
Broker
Through
Whom the
Securities
are to be
Offered or
Each
Market

SEC USE
ONLY

(c) Number
of
Shares
or Other
Units
To Be
Sold
(See
instr.
3(c))

(d) Aggregate
Market
Value
(See

instr.  3(d))

(e) Number of
Shares
or Other
Units

Outstanding
(See instr.
3(e))

(f) Approximate
Date of Sale
(See instr.
3(f))
(MO. DAY
YR.)

(g)Name of
Each
Securities
Exchange
(See
instr.
3(g))

Broker-Dealer
File Number
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Maker
who is
Acquiring
the
Securities

Common Stock

StockCross
Financial
Services
17151
Davenport St,
Ste 117
Omaha, NE
68118

11,400 $1,071,600.00 1,269,726,824 04/20/2015 NYSE

INSTRUCTIONS:

1.  (a)Name of issuer 3.  (a) Title of the class of securities to be sold

 (b)Issuer's I.R.S. IdentificationNumber  (b)Name and address of each broker through whom the securities areintended to be sold

 (c) Issuer's S.E.C. file number, if any  (c)Number of shares or other units to be sold (if debt securities, give theaggregate face amount)
 (d)Issuer's address, including zip

code
 (d)Aggregate market value of the securities to be sold as of a specified date

within 10 days prior to the filing of this notice
 (e) Issuer's telephone number,

including area code
 (e)Number of shares or other units of the class outstanding, or if debt

securities the face amount thereof  outstanding, as shown by the most
recent report or statement published by the issuer

 (f) Approximate date on which the securities are to be sold
2.  (a)Name of person for whose

account the securities  are to be
sold

 (g)Name of each securities exchange, if any, on which the securities are
intended to be sold

 (b)Such person's relationship to the
issuer (e.g., officer, director, 10%
stockholder, or member of
immediate family of any of
the foregoing)

 (c) Such person's address, includingzip code

Potential persons who are to respond to the collection of information contained in this form are not required to respond unless the form displays a currently valid
OMB control number.

SEC 1147 (08-07)
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TABLE I -- SECURITIES TO BE SOLD

Furnish the following information with respect to the acquisition of the securities to be sold and with respect to the payment of all or any part of
the purchase price or other consideration therefor:

Title of
the Class

Date you
Acquired

Nature of Acquisition
Transaction

Name of Person from
Whom Acquired

(If gift, also give date
donor acquired)

Amount of
Securities
Acquired

Date of
 Payment

Nature of
Payment

Common
Stock

04/20/2015 Stock Option Exercise Schlumberger 11,400 04/20/2015Cash

INSTRUCTIONS: If the securities were purchased and full payment therefor was not made in cash at the time of purchase, explain in the table or in a note
thereto the nature of the consideration given. If the consideration consisted of any note or other obligation, or if payment was made in
installments describe the arrangement and state when the note or other obligation was discharged in full or the last installment paid.

TABLE II -- SECURITIES SOLD DURING THE PAST 3 MONTHS
Furnish the following information as to all securities of the issuer sold during the past 3 months by the person for

whose account the securities are to be sold.

Name and Address of Seller Title of Securities Sold Date of Sale

Amount of
Securities
Sold Gross Proceeds

NONE

REMARKS:

INSTRUCTIONS: ATTENTION:
See the definition of "person" in paragraph (a) of Rule 144.
Information is to be given not only as to the person for whose account
the securities are to be sold but also as to all other persons included in
that definition. In addition, information shall be given as to sales by all
persons whose sales are required by paragraph (e) of Rule 144 to be
aggregated with sales for the account of the person filing this notice.

The person for whose account the securities to which this notice
relates are to be sold hereby represents by signing this notice that he
does not know any material adverse information in regard to the
current and prospective operations of the Issuer of the securities to be
sold which has not been publicly disclosed. If such person has
adopted  a written trading plan or given trading instructions to satisfy
Rule 10b5-1 under the Exchange Act, by signing the form and
indicating the date that the plan was adopted or the instruction given,
that person makes such representation as of the plan adoption or
instruction date.

4/20/2015 /s/Aaron Gatt Floridia
DATE OF NOTICE (SIGNATURE)
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DATE OF PLAN ADOPTION OR GIVING OF
INSTRUCTION,
IF RELYING ON RULE 10B5-1

The notice shall be signed by the person for whose account the securities are to be sold. At least one copy of the notice shall be manually signed.
Any copies not manually signed shall bear typed or printed signatures.

ATTENTION: Intentional misstatements or omission of facts constitute Federal Criminal Violations (See 18 U.S.C. 1001)

SEC 1147 (02-08)

cified TAGGED TABLE -->
Three Months Ended

December 31,
Six Months Ended
December 31,

2001 2000 2001 2000

U.S. Federal income tax provision
      at Federal Statutory rate $ 9,689 $ 537 $ 7,020 $ 945
Gain on sale of subsidiary (11,305) � (11,305) �
Amortization of goodwill 859 695 1,368 1,325
Deferred compensation amortization 134 250 356 2,747
Minority interest in subsidiary (342) (195) (975) 195
Equity in loss of unconsolidated subsidiary 9 400 29 400
Increase in valuation allowance 800 � 1,575 �
State income taxes, net of federal benefit � 1,650 � 1,650
Other (134) (457) (114) 261

Total provision (benefit) $ (290) $ 2,880 $ (2,046) $ 7,523

Recent Accounting Pronouncements

        In June 2001 the Financial Accounting Standards Board (FASB) issued SFAS 142, Goodwill and Other Intangible Assets (SFAS142),
effective for fiscal years beginning after December 15, 2001. Under the new rules, goodwill and intangible assets deemed to have indefinite lives
will no longer be amortized but will be subject to annual impairment tests in accordance with SFAS 142. Other intangible assets will continue to
be amortized over their useful lives.

        Although early adoption is allowed, the Company did not adopt SFAS 142 during the quarter ended September 30, 2001. Therefore, the
Company's condensed consolidated financial statements for the three and six months ended December 31, 2001 and 2000 reflect goodwill
amortization using the straight-line basis over an estimated 10-year life. The Company will adopt the new standard for the fiscal year beginning
July 1, 2002. The impact of adopting SFAS 142 on the results of operations and financial position of the Company has not yet been determined.
Goodwill will continue to be evaluated

8

under SFAS 121, Accounting for the Impairment of Long-Lived Assets and for Long-Lived Assets to Be Disposed of (SFAS 121).

        In August 2001, the FASB issued SFAS 143, Accounting for Asset Retirement Obligations (SFAS 143), which addresses financial
accounting and reporting for obligations associated with the retirement of tangible long-lived assets and the associated asset retirement costs.
SFAS 143 is required to be adopted for fiscal years beginning after June 15, 2002. The Company has not yet determined what effect this
statement will have on its consolidated financial statements.
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        Also in August 2001, the FASB issued SFAS 144, Accounting for the Impairment or Disposal of Long-Lived Assets, which supersedes
SFAS 121. This new statement also supersedes certain aspects of APB 30, Reporting the Results of Operations-Reporting the Effects of Disposal
of a Segment of a Business, and Extraordinary, Unusual and Infrequently Occurring Events and Transactions, with regard to reporting the
effects of a disposal of a segment of a business and will require expected future operating losses from discontinued operations to be reported in
discontinued operations in the period incurred (rather than as of the measurement date as presently required by APB 30). In addition, more
dispositions may qualify for discontinued operations treatment. The provisions of this statement are required to be applied for fiscal years
beginning after December 15, 2001 and interim periods within those fiscal years. The Company will adopt the new standard for the fiscal year
beginning July 1, 2002. The Company has not yet determined what effect this statement will have on its consolidated financial statements.

9

Item 2�Management's Discussion and Analysis of Financial Condition and Results of Operations:

        You should read the following discussion in conjunction with Lotus Pacific, Inc.'s (Lotus) unaudited condensed consolidated financial
statements and notes included herein. The results described below are not necessarily indicative of the results to be expected in any future
period. Certain statements in this discussion and analysis, including statements regarding our strategy, financial performance and revenue
sources, are forward-looking statements based on current expectations and entail various risks and uncertainties that could cause actual results to
differ materially from those expressed in the forward-looking statements. Readers are referred to Lotus's Annual Report on Form 10-K dated
October 15, 2001 and to the section entitled "Certain Factors That May Affect Future Results" contained herein which identify important risk
factors that could cause actual results to differ from those contained in the forward looking statements.

Overview

        We create, manage, and operate communications and network technology companies and serve as a holding company of two subsidiaries,
Lotus World, Inc. (Lotus World) and Correlant Communications, Inc. (Correlant). We own 90.5% of Lotus World and 66.5% of Correlant.
During the three and six months ended December 31, 2001 and 2000, Lotus World's results of operations were not material to our results of
operations. Until December 18, 2001, we owned 81% of Arescom, Inc. (Arescom), at which time we sold a major portion of our investment in
Arescom. Subsequent to December 18, 2001, we own approximately 11.0% of the outstanding shares of Arescom and account for the investment
under the cost method. Arescom's accounts, results of operations and cash flows are included in our financial statements through December 18,
2001 and are excluded from our financial statements after December 18, 2001.

        We provide solutions for the communications and network technology markets and engage in the development, manufacture and
distribution of products used for broadband Internet access, including data-over-cable equipment and networking devices. Subsequent to the sale
of our controlling interest in Arescom, we no longer compete in the DSL market space. We anticipate that our experience in communications
and network technology will enable us to capitalize on new opportunities in diverse areas of the fast-growing telecommunications industry.

        During the first half of calendar 2000, cable modem manufacturers experienced shortages and long lead times for component materials such
as flash memory and capacitors. Due to these shortages, the production of cable modems was constrained and our customers placed substantial
orders for our cable modems. We believe cable operators also overbought in the second half of calendar 2000 to ensure they had sufficient
product to meet subscriber demand. As a result, we believe there was an inflated demand for cable modems during the three and six months
ended December 31, 2000. Starting in January 2001, our customer orders began dropping sharply resulting in lower demand as end customers
started to work through their inventory levels. This lower demand continued through the three and six months ended December 31, 2001.

        The extremely competitive nature of the market for broadband access systems has resulted in significant price erosion over time. We
experienced, and continue to experience downward pressure on our average selling price per unit. We are continuing to work with our contract
manufacturer to decrease the cost of manufacturing our products in order to offset the decline in average selling price and gross margin pressure
on DOCSIS certified cable modems.

Results of Operations

        The following table summarizes certain aspects of our results of operations for the three and six months ended December 31, 2001
compared to the three and six months ended December 31, 2000 (in

10
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millions). Certain amounts for the three and six months ended December 31, 2000 have been restated as discussed in "PART II Item 5�Other
Information."

Three Months Ended December 31, Six Months Ended December 31,

2001 2000
Change
% 2001 2000

Change
%

Sales $ 32.8 $ 105.6 (69%)$ 69.5 $ 205.6 (66%)

Gross profit 3.5 11.8 (70%) 5.6 30.4 (82%)
As a percentage of revenues 11% 11% 8% 15%

Selling, general and administrative 5.6 7.1 (21%) 12.9 14.7 (12%)

Research and development 3.3 3.9 (15%) 7.8 12.3 (37%)

Gain on sale of subsidiary 32.3 � NA 32.3 � NA

Net income (loss) 28.0 (2.1) 1,433% 22.1 (4.8) 560%
Revenues

        During the three months ended December 31, 2001, revenues attributable to Correlant and Arescom accounted for 42% and 58%,
respectively, of total revenues as compared to 87% and 13%, respectively, for the same period in the prior year. During the six months ended
December 31, 2001, revenues attributable to Correlant and Arescom accounted for 49% and 51%, respectively, of total revenues as compared to
87% and 13%, respectively, for the same period in the prior year. The decrease in overall revenues for the three and six months ended
December 31, 2001 as compared to the three and six months ended December 31, 2000, as well as the change in relative percentage of revenues
between Correlant and Arescom, was primarily attributable to the following factors:

�
Unit sales of DOCSIS cable modems produced by Correlant decreased 75% and 69% during the three and six months ended
December 31, 2001, respectively;

�
An industry-wide downturn in broadband equipment purchase as cable operators, and in turn our customers, worked through
their excess inventory;

�
Average sales price of our DOCSIS cable modems produced by Correlant declined due to heavy price competition.

        The decrease in cable modem revenues of Correlant was offset slightly by the increase in Arescom's DSL broadband equipment sales.

        Revenues generated by international sales as a percentage of revenues increased slightly to 56% from 51% during the three months ended
December 31, 2001 as compared to the three months ended December 31, 2000. Additionally, revenues generated by international sales as a
percentage of revenues increased slightly to 52% from 50% during the six months ended December 31, 2001 as compared to the six months
ended December 31, 2000. Due to the recent significant economic slowdown in our industry, both domestic and international, we experienced a
slowdown in customer orders. We anticipate that revenues will continue to be negatively impacted by the current economic slowdown and will
decrease as a result of the sale of the controlling interest in Arescom. In addition, we anticipate the average sales price of cable modems will
continue to decline in the near term.

Gross Profit

        The reduction in gross profit absolute dollars for the three and six months ended December 31, 2001 as compared to the three and six
months ended December 31, 2000 as well as the decrease in
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gross profit percentage for the six months ended December 31, 2001 compared to the six months ended December 31, 2000 was due to the
following:

�
Reduced revenues from declining unit sales;

�
Severe price competition. Selling prices decreased faster than the associated product cost reductions, which resulted in
selling cable modems at negative gross profit in order to keep market share;

�
Loss on purchase commitments of cable modem components as we adjusted our inventories to reflect the decrease in product
demand;

�
Write down of component inventories to market value.

        The gross profit percentage remained a constant 11% for both the three months ended December 31, 2001 and 2000 due to a higher
proportion of revenues from DSL broadband equipment sales which bear a higher gross margin percentage than cable modems.

        Although we anticipate continued pressure on margins, we are taking steps to counter the impact of this price erosion by continuing to
implement cost reduction efforts in the manufacturing of our products and introduce new lower cost technology driven products to the market.

        In the near term, we also expect gross profit in absolute dollars and as a percentage of revenue to decrease as a result of the sale of our
controlling interest in Arescom and the corresponding loss of revenues from DSL equipment sales.

Operating Expenses

        Selling, general and administrative (SG&A). SG&A expenses consist primarily of personnel costs, including amortization of deferred stock
compensation, for our administrative and support personnel, goodwill amortization, allowance for doubtful accounts, legal and accounting fees.
The decrease in SG&A expenses for both the three and six months ended December 31, 2001 was due to the following factors:

�
Decrease in amortization of deferred stock compensation to $0.1 and $0.2 million in the three and six months ended
December 31, 2001 from $0.2 and $1.7 million during the three and six months ended December 31, 2000;

�
$0.7 and $1.4 million decreased amortization of goodwill associated with the purchase of Arescom during the three and six
months ended December 31, 2001. This goodwill was considered impaired at June 30, 2001 and was fully written off at that
time.

        The decrease in SG&A was partially offset by the following factors:

�
A $1.0 million incremental amortization of goodwill associated with our subsidiary Correlant;

�
Increased staffing and related personnel costs to support our ongoing activities;

�
Increased allowance for doubtful accounts to reserve against potentially uncollectible customer accounts.

        In the near term, we believe SG&A expenditures in absolute dollars will decrease as a result of the sale of our controlling interest in
Arescom.

        Research and development (R&D). R&D expenses consist primarily of personnel costs, including amortization of deferred stock
compensation, of employees engaged in research, design and development activities and, to a lesser extent, design prototype material
expenditures and equipment and supplies required to develop new products and enhance our existing products. The decrease in R&D expense
for both the three and six months ended December 31, 2001 was primarily attributable
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to the decrease in amortization of deferred stock compensation to $0.4 and $1.0 million in the three and six months ended December 31, 2001
from $0.9 and $6.7 million during the three and six months ended December 31, 2000.

        The decrease was offset in part by the following factors:

�
Growth of our research and development staff and consultants to support the commercial development of current and future
products;

�
Increased fees related to the DOCSIS cable modem certification process;

�
Investment in expensed design tools for the development of new products and the enhancement of existing products.

        In the near term, we believe R&D expenditures in absolute dollars will decrease as a result of the sale of our controlling interest in
Arescom. However, we continue to invest in the future by funding research and development projects. Excluding the impact of the sale of
Arescom and amortization of deferred compensation, we believe research and development expenditures will increase in the future as a result of
new and existing product development.

Gain on Sale of Subsidiary

        Effective December 18, 2001 we sold a major portion of our investment in and cash advances to Arescom for $10.0 million in cash, a
promissory note for $2.2 million and 11,048 shares of subordinated preferred stock of Arescom. The subsidiary was in the business of designing,
developing and marketing a full line of DSL-based broadband access and networking devices that address the needs of DSL providers, systems
integrators and users. In connection with this sale, we recognized a one-time gain of $32.3 million. The gain, which is primarily a result of
recaptured consolidated losses from Arescom, has no related tax liability. We account for our remaining investment in Arescom under the cost
method and will no longer include Arescom's results of operations with our results of operations. During the six months ended December 31,
2001, Arescom realized operating losses of approximately $40,000.

Liquidity and Capital Resources

        The following table summarizes our cash flows for the six months ended December 31, 2001 compared to the six months ended
December 31, 2000 (in millions):

December 31,
2001

December 31,
2000

Cash and cash equivalents $ 21.9 $ 17.0
Short-term investments 8.6 �
Net cash used in operating activities (5.7) (27.2)
Net cash provided by investing activities 3.2 11.8
Net cash provided by (used in) financing activities (0.5) 4.4

        As of December 31, 2001, our principal source of liquidity included cash and cash equivalents and short-term investments of $30.5 million.
We used $5.7 million in cash for operating activities during the six month period ended December 31, 2001 primarily to fund the operating loss
for the six months ended December 31, 2001 and to pay vendors according to current payment terms, partially offset by a decrease in inventory
and collection on accounts receivable from related parties. In addition, although we have not changed our credit and collections policy, our
unrelated customers have significantly slowed down payment as a result of the recent overall downturn in the economy and specifically our
industry. This slowdown had a negative impact on cash flow used in operating activities.

        For the six months ended December 31, 2002, our principal investing activities included selling a controlling portion of interest in our
subsidiary Arescom, offset by the purchase of short-term
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investments and capital expenditures to accommodate our expanding research and development technology infrastructure.

        Financing activities for the six months ended December 31, 2001 consisted entirely of our subsidiary Arescom paying down its line of
credit.

        At December 31, 2001, we had working capital of $30.4 million, compared to $21.3 million at June 30, 2001. The increase in working
capital was primarily due to the sale of our controlling interest in Arescom partially offset by a decrease in inventory resulting from timing
issues surrounding shipments of our completed cable modems. We believe our working capital, together with funds that may be generated from
equity financings and operations, will be sufficient to meet working capital requirements for the next 12 months. There can be no assurance that
any necessary additional financing will be available to us on commercially reasonable terms, if at all.

Certain Factors That May Affect Future Results

        Forward Looking Statements.    Certain statements in this Quarterly Report are forward looking within the meaning of Section 27A of the
Securities and Exchange Act of 1993, as amended, and Section 21E of the Securities and Exchange Act of 1934, as amended, that involve risks
and uncertainties. Any statements contained herein (including, without limitation, statements to the effect that the Company or management
"estimates," "expects," "anticipates," "plans," "believes," "projects," "continues," "may," or "will" or statements concerning "potential" or
"opportunity" or variations thereof or comparable terminology or the negative thereof), that are not statements of historical fact should be
construed as forward looking statements. All statements that address operating performance, events or developments that our management
expects or anticipates to incur in the future, including statements relating to sales and earnings growth or statements expressing general optimism
about future operating results, are forward-looking statements. These forward-looking statements are based on our management's current views
and assumptions regarding future events and operating performance. Many factors could cause actual results to differ materially from estimates
contained in our management's forward-looking statements including the factors listed at pages 14 -16. The differences may be caused by a
variety of factors, including but not limited to adverse economic conditions, competitive pressures, inadequate capital, unexpected costs, lower
revenues, net income and forecasts, the possibility of fluctuation and volatility of our operating results and financial condition, inability to carry
out marketing and sales plans and loss of key executives, among other things. Because of these and other factors that may affect our operating
results, past performance should not be considered an indicator of future performance and investors should not use historical results to anticipate
results or trends in future periods.

We are exposed to the risks associated with the recent slowdown in the U.S. and global economy. Our business is subject to the effects of
general economic conditions in the United States and globally, and, in particular, market conditions in the telecommunications and networking
industries. Concerns about inflation, decreased consumer confidence and reduced corporate profits and capital spending have resulted in a recent
downturn in the U.S. economy. Partially as a result of these unfavorable economic conditions, we have recently experienced a significant
slowdown in customer orders. If the economic conditions in the United States and globally do not improve, or if we experience a worsening in
the global economic slowdown, we may continue to experience material adverse impacts on our business, operating results, and financial
condition.

Because the data-over-cable market is still evolving, we cannot accurately predict its future growth rate or its ultimate size, nor can we
ensure the widespread acceptance of our products. Our success depends on the timely acceptance or adoption of our products by our customers
and cable operators. The market for our products is rapidly evolving. An increasing number of competitors have introduced or developed, or are
in the process of introducing or developing, cable modems that compete with our
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own. Some of the critical issues concerning the use of cable modems, including security, reliability, cost, ease of deployment and administration,
and quality of service are not completely resolved and may harm our business. Because our market is evolving, we cannot accurately predict its
future growth rate or its ultimate size. In addition, the market for cable modems may never fully develop, and even if it does, we may not be able
to compete successfully in that market. If our products do not achieve widespread acceptance in their markets, our business may be harmed.

Our products must meet evolving industry standards or they may not achieve market acceptance. Our industry is constantly evolving and is
characterized by the emergence of new industry standards, such as the DOCSIS standard. In order to gain acceptance by our customers, our
products must meet the most current industry standards. This requires the redesign and recertification of our products and can be a costly and
time-consuming process at which we may not be successful. Our failure to produce products that meet evolving standards could harm our
reputation and competitive position. Furthermore, existing or potential customers may delay purchases of our current products in order to
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purchase systems that comply with new industry standards as they are introduced, such as the DOCSIS 1.1 standard. This could create
unexpected fluctuations or decreases in our revenues. If we are unable to successfully introduce new products, our customers may choose to
purchase products from other sources. Additionally, industry standardization could make it more difficult for any one company to gain a
competitive advantage based on the quality of its products. For example, industry standards may diminish product differentiation and cause
competition to be based upon the relative size and marketing skills of competitors rather than upon specific factors such as product functionality.
Because many of our competitors are larger or have greater financial or marketing resources, we may be at a disadvantage. In addition, there is
currently no internationally accepted standard for data-over-cable equipment. If standards achieve market acceptance and if our products do not
comply with them, customers may refuse to purchase our products.

        We derive most of our revenues from a limited number of customers.    During the six months ended December 31, 2001, 84% of our
revenues were derived from two customers. Subsequent to the sale of our controlling interest in Arescom, the majority of our revenues are
derived from one customer. If our major customer ceases to purchase products from us, our revenues will decline significantly. We expect this
customer concentration to continue for the foreseeable future. We have limited agreements with our customers obligating them to purchase
quantities of our products in the near term. Accordingly, our customers may cease purchasing our products on short notice without penalty.

        Our quarterly and annual operating results may fluctuate significantly.    Our operating results are likely to fluctuate significantly in the
future on a quarterly and an annual basis due to a number of factors, many of which are outside our control. Our operating results may not meet
the expectations of our investors and shareholders. Factors that could cause our operating results to fluctuate include:

�
variations in the timing and size of orders by our customers and shipments of our products to them;

�
new product introductions by us, our customers or our competitors;

�
costs and delays in designing and certifying our cable modems or other data-over-cable products;

�
the timing of upgrades of the cable infrastructure;

�
variations in capital spending budgets of cable operators;

�
fluctuations in the cost of labor at our strategic manufacturer in Taiwan;

�
an inability to increase the size of our customer base;

�
loss of one or more of our customers;

15

�
delays in replacing suppliers or our strategic manufacturer if our relationships with them are not successful; and

�
general economic conditions and conditions specific to high-speed access industries.

Our dependence on one strategic manufacturer may affect our ability to fulfill orders and cost effectively produce our cable modems. Our
operating subsidiary, Correlant Communications, currently relies on one manufacturer for substantially all of its manufacturing requirements. If
the manufacturer were unable or unwilling to continue manufacturing our products in required volumes, we will have to find alternative sources
to manufacture our products. During this time, we would be unable to fulfill orders, which could significantly harm our competitive position and
results of operations. Although we do not presently anticipate a disruption in this source of supply, it is possible that alternative manufacturers
would not be available to us when needed, or would be unable to satisfy our volume production or quality requirements at acceptable prices or
on a timely basis. Moreover, because Correlant works closely with our manufacturer to ensure cost-effective production of our cable modems,
the loss could impair our ability to produce our cable modems. In addition, we are subject to other risks due to our dependence on a single
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third-party manufacturer, including:

�
reduced control over delivery schedules, manufacturing yields and costs;

�
difficulty in ensuring quality;

�
disruption in manufacturing as a result of labor stoppage, natural disasters or other problems;

�
the potential lack of adequate capacity during periods of excess demand;

�
limited warranties on products supplied to us; and

�
increases in prices and the potential misappropriation of our intellectual property.

        Additionally, the manufacturer is a foreign corporation. Any foreign or domestic regulations regarding foreign exports and imports, trade
barriers and tariffs could adversely affect our ability to fulfill orders in a timely or cost effective manner. As a result, our revenues would decline
and our results of operations could be significantly harmed.

        Our near term operating results are dependent on the sale of one product.    Subsequent to the sale of controlling interest in Arescom, we
derive substantially all our revenues from the sale of our cable modems and expect this to continue for the foreseeable future. If our customers
stop purchasing our cable modems or if there is any unexpected change in revenues from the sales of cable modems, we do not currently have
other products to offset the negative impact on our operating results. There can be no assurance that we will successfully identify new product
opportunities, develop and bring new products to market, and achieve market acceptance of our products, or that products and technologies
developed by others will not render our products or technologies obsolete or noncompetitive.

We may not be able to produce sufficient quantities of our products as we obtain components from, and depend on, a limited number of key
suppliers.All of our cable modems contain one or more components that are available from a single supply source and other components that are
available from limited sources. We depend on these sources to meet our production requirements. We do not have any long term supply
contracts. Although we do not presently anticipate a disruption in this source of supply, if it is necessary for us to obtain these key components
from an alternative supplier, it could take six months or longer before we would begin receiving adequate supplies, and during this time we
would be unable to satisfy our customers' demands. In such event, prolonged delays could result in the cancellation of orders and the loss of
customers.

        Our business is subject to the risks of catastrophic events.    The terrorist attacks in New York and Washington, D.C. on September 11,
2001 disrupted commerce throughout the world and intensified the uncertainty of the U.S. economy and other economies around the world. The
continued threat of
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terrorism and heightened security and military action in response to this threat, or any future acts of terrorism, may cause further disruptions to
these economies and create further uncertainties. To the extent that such disruptions or uncertainties result in delays or cancellations of customer
orders, or the manufacture or shipment of our products, our business, operating results and financial condition could be materially and adversely
affected.

        Our stock price may be volatile.    The stock market has experienced extreme price and volume fluctuations that have affected the market
price of many technology companies, in particular, and that have often been unrelated to the operating performance of these companies. These
factors, as well as general economic and political conditions, may materially adversely affect the market price of our common stock in the
future. Additionally, volatility or a lack of positive performance in our stock price may adversely affect our ability to retain key employees,
some of whom have been granted stock options.
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Our executive officers and key personnel are critical to our business and the loss of their services could disrupt our operations and our
customer relationships. Our success depends to a significant degree upon the continuing contributions of our key management, technical,
marketing and sales employees. There can be no assurance that we will be successful in retaining our key employees or that we can attract and
retain additional skilled personnel as required. The loss of the services of key personnel could significantly harm our results of operations and
business.

        Because of these and other factors affecting our operating results, past financial performance should not be considered an indicator of future
performance, and investors should not use historical trends to anticipate results or trends in future periods.

Item 3�Quantitative and Qualitative Disclosures About Market Risk:

        Interest Risk.    Our exposure to market risk for changes in interest rates relates primarily to our investment portfolio. We do not use
derivative financial instruments in our investment portfolio. We place our investments with high credit quality issuers and, by policy, limit the
amount of credit exposure to any one issuer. We are averse to principal loss and ensure the safety and preservation of invested funds by limiting
default risk, market risk, and reinvestment risk. We mitigate default risk by investing in only the safest and highest credit quality securities and
by constantly positioning our portfolio to respond appropriately to a significant reduction in a credit rating of any investment issuer or guarantor.
The portfolio includes only corporate debt securities and municipal bonds.

        Foreign Currency Risk.    Although a large portion of our business is transacted in Taiwan, the functional currency of our Taiwan branch is
the U.S. dollar. Only a small number of transactions are denominated in the Taiwan dollar and exposed to foreign currency exchange rate risk.
Therefore, we do not have any hedging or similar foreign currency contracts. To date, we have not experienced any material foreign currency
exchange rate gains or losses associated with transactions denominated in the Taiwan dollar and do not expect any significant changes in foreign
currency exposure in the near future.
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PART II

OTHER INFORMATION

Item 1�Legal Proceedings:

        The Company is not currently a party to any legal proceedings required to be disclosed under Item 103 of Regulation S-K. We may, from
time to time, become party to ordinary routine litigation incidental to our business.

Item 5�Other Information:

        In connection with the preparation of the quarterly financial statements, the Company discovered that the financial statements for the years
ended June 30, 2001 and 2000 had not accounted for certain stock options properly. The Company is in the process of restating and resubmitting
to the SEC all related annual and quarterly financial statements. The financial statements included herein reflect restated financial statements for
all previous periods.

Item 6�Exhibits and Reports on Form 8-K:

(a)
Exhibits

None.

(b)
Reports on Form 8-K
The Company filed a Current Report on Form 8-K dated December 18, 2001 to report under Item 5 the sale of
approximately 70% of the outstanding shares of Arescom. The Company retains approximately 11% of the outstanding
shares of Arescom. The same Current Report on Form 8-K dated December 18, 2001 reports under Item 5 the merging of
Acumen Technology, a wholly-owned subsidiary of the Company, into the Company effective December 11, 2001.
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SIGNATURE

        Pursuant to the requirements of the Securities Exchange Act of 1934, the Registrant has duly caused this report to be signed on its behalf by
the undersigned thereunto duly authorized.

LOTUS PACIFIC, INC

(REGISTRANT)

DATE: FEBRUARY 14, 2002 By: /s/  YONG YAN      

Yong Yan
President, CEO, CFO and Secretary (Principal
Executive and Accounting Officer)
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QuickLinks

FORM 10-Q INDEX
LOTUS PACIFIC, INC CONDENSED CONSOLIDATED STATEMENTS OF OPERATIONS (UNAUDITED) (in thousands, except per share
amounts)
LOTUS PACIFIC, INC CONDENSED CONSOLIDATED STATEMENTS OF CASH FLOWS (UNAUDITED) (in thousands)
SIGNATURE
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