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PART 1
Item 1. Business.

General description of business

Halliburton Company’s predecessor was established in 1919 and incorporated under the laws of the State of Delaware
in 1924. With approximately 55,000 employees, representing 140 nationalities in approximately 70 countries, we help
our customers maximize value throughout the lifecycle of the reservoir - from locating hydrocarbons and managing
geological data, to drilling and formation evaluation, well construction and completion and optimizing production
throughout the life of the asset. We serve major, national and independent oil and natural gas companies throughout
the world and operate under two divisions, which form the basis for the two operating segments we report, the
Completion and Production segment and the Drilling and Evaluation segment.

Completion and Production delivers cementing, stimulation, intervention, pressure control, specialty chemicals,
artificial lift and completion products and services. The segment consists of the following product service lines:

Production Enhancement: includes stimulation services and sand control services. Stimulation services optimize oil

and natural gas reservoir production through a variety of pressure pumping services, nitrogen services and chemical
“processes, commonly known as hydraulic fracturing and acidizing. Sand control services include fluid and chemical

systems and pumping services for the prevention of formation sand production.

Cementing: involves bonding the well and well casing while isolating fluid zones and maximizing wellbore stability.
“Our cementing product service line also provides casing equipment.

Completion Tools: provides downhole solutions and services to our customers to complete their wells, including well
-completion products and services, intelligent well completions, liner hanger systems, sand control systems and

service tools.

Production Solutions: provides customized well intervention solutions to increase well performance, which includes
“coiled tubing, hydraulic workover units and downhole tools.

Pipeline & Process Services: provides a complete range of pre-commissioning, commissioning, maintenance and
-decommissioning services to the onshore and offshore pipeline and process plant construction, commissioning and

maintenance industries.

Multi-Chem: provides customized specialty oilfield production and completion chemicals and services to maximize
-production, ensure integrity of well and pipeline assets and address production, processing and transportation

challenges.

Artificial Lift: provides services to maximize reservoir and wellbore recovery by applying lifting technology,
-intelligent field management solutions and related services throughout the life of the well, including electrical

submersible pumps and progressive cavity pumps.

Drilling and Evaluation provides field and reservoir modeling, drilling, evaluation and precise wellbore placement
solutions that enable customers to model, measure, drill and optimize their well construction activities. The segment
consists of the following product service lines:

Baroid: provides drilling fluid systems, performance additives, completion fluids, solids control, specialized testing
“equipment and waste management services for oil and natural gas drilling, completion and workover operations.
Sperry Drilling: provides drilling systems and services that offer directional control for precise wellbore placement
while providing important measurements about the characteristics of the drill string and geological formations while
-drilling wells. These services include directional and horizontal drilling, measurement-while-drilling,
logging-while-drilling, surface data logging, multilateral systems, underbalanced applications and rig site information
systems.
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Wireline and Perforating: provides open-hole logging services that supply information on formation evaluation and

reservoir fluid analysis, including formation lithology, rock properties and reservoir fluid properties. Also offered are

cased-hole and slickline services, including perforating, pipe recovery services, through-casing formation evaluation

and reservoir monitoring, casing and cement integrity measurements and well intervention services.

Drill Bits and Services: provides roller cone rock bits, fixed cutter bits, hole enlargement and related downhole tools
-and services used in drilling oil and natural gas wells. In addition, coring equipment and services are provided to

acquire cores of the formation drilled for evaluation.

Landmark Software and Services: supplies integrated exploration, drilling and production software and related
“professional and data management services for the upstream oil and natural gas industry.
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Testing and Subsea: provides acquisition and analysis of dynamic reservoir information and reservoir optimization
-solutions to the oil and natural gas industry through a broad portfolio of test tools, data acquisition services, fluid

sampling, surface well testing and subsea safety systems.

Consulting and Project Management: provides integrated solutions to our customers by leveraging the full line of our
-oilfield services, products and technologies to solve customer challenges throughout the oilfield lifecycle. It includes

project management, consulting, integrated asset management and well control and prevention services.

See Note 2 to the consolidated financial statements for further financial information related to each of our business
segments. We have manufacturing operations in various locations, the most significant of which are located in the
United States, Canada, Malaysia, Singapore and the United Kingdom.

Business strategy
Our value proposition is to collaborate and engineer solutions to maximize asset value for our customers. We strive to
achieve superior growth and returns for our shareholders by delivering technology and services that improve
efficiency, increase recovery and maximize production for our customers. Our objectives are to:
create a balanced portfolio of services and products supported by global infrastructure and anchored by technological
“innovation to further differentiate our company;
-reach a distinguished level of operational excellence that reduces costs and creates real value;
-preserve a dynamic workforce by being a preferred employer to attract, develop and retain the best global talent; and
uphold our strong ethical and business standards, and maintain the highest standards of health, safety and
“environmental performance.

For further discussion on our business strategies, see "Management’s Discussion and Analysis of Financial Condition
and Results of Operations — Executive Overview."

Markets and competition

We are one of the world’s largest diversified energy services companies. Our services and products are sold in highly
competitive markets throughout the world. Competitive factors impacting sales of our services and products include:
price; service delivery; health, safety and environmental standards and practices; service quality; global talent
retention; understanding the geological characteristics of the hydrocarbon reservoir; product quality; warranty; and
technical proficiency.

We conduct business worldwide in approximately 70 countries. The business operations of our divisions are organized
around four primary geographic regions: North America, Latin America, Europe/Africa/CIS and Middle East/Asia. In
2017, 2016 and 2015, based on the location of services provided and products sold, 53%, 41% and 44% of our
consolidated revenue was from the United States. No other country accounted for more than 10% of our consolidated
revenue during these periods. See “Management’s Discussion and Analysis of Financial Condition and Results of
Operations” for additional information about our geographic operations. Because the markets for our services and
products are vast and cross numerous geographic lines, it is not practicable to provide a meaningful estimate of the
total number of our competitors. The industries we serve are highly competitive, and we have many substantial
competitors. Most of our services and products are marketed through our service and sales organizations.

Operations in some countries may be adversely affected by unsettled political conditions, acts of terrorism, civil
unrest, war or other armed conflict, sanctions, expropriation or other governmental actions, inflation, changes in
foreign currency exchange rates, foreign currency exchange restrictions and highly inflationary currencies, and other
geopolitical factors. We believe the geographic diversification of our business activities reduces the risk that loss of
operations in any one country, other than the United States, would be materially adverse to our business, consolidated
results of operations or consolidated financial condition.
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Information regarding our exposure to foreign currency fluctuations, risk concentration and financial instruments used
to minimize risk is included in “Management’s Discussion and Analysis of Financial Condition and Results of
Operations — Financial Instrument Market Risk™ and in Note 12 to the consolidated financial statements.

Customers
Our revenue from continuing operations during the past three years was derived from the sale of services and products
to the energy industry. No customer represented more than 10% of our consolidated revenue in any period presented.
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Raw materials

Raw materials essential to our business are normally readily available. Market conditions can trigger constraints in the
supply of certain raw materials, such as proppants (primarily sand), hydrochloric acid and gels, including guar gum (a
blending additive used in hydraulic fracturing). We are always seeking ways to ensure the availability of resources, as
well as manage costs of raw materials. Our procurement department uses our size and buying power to enhance our
access to key materials at competitive prices.

Research and development costs

We maintain an active research and development program. The program improves products, processes and
engineering standards and practices that serve the changing needs of our customers, such as those related to high
pressure and high temperature environments, and also develops new products and processes. Our expenditures for
research and development activities were $360 million in 2017, $329 million in 2016 and $487 million in 2015.

Patents

We own a large number of patents and have pending a substantial number of patent applications covering various
products and processes. We are also licensed to utilize technology covered by patents owned by others, and we license
others to utilize technology covered by our patents. We do not consider any particular patent to be material to our
business operations.

Seasonality
Weather and natural phenomena can temporarily affect the performance of our services, but the widespread
geographical locations of our operations mitigate those effects. Examples of how weather can impact our business
include:

the severity and duration of the winter in North America can have a significant impact on natural gas storage levels
“and drilling activity;
-the timing and duration of the spring thaw in Canada directly affects activity levels due to road restrictions;
-typhoons and hurricanes can disrupt coastal and offshore operations; and
-severe weather during the winter normally results in reduced activity levels in the North Sea and Russia.

Additionally, customer spending patterns for software, completion tools and various other oilfield services and
products typically result in higher activity in the fourth quarter of the year.

Employees

At December 31, 2017, we employed approximately 55,000 people worldwide compared to approximately 50,000 at
December 31, 2016. At December 31, 2017, approximately 13% of our employees were subject to collective
bargaining agreements. Based upon the geographic diversification of these employees, we do not believe any risk of
loss from employee strikes or other collective actions would be material to the conduct of our operations taken as a
whole.

Environmental regulation

We are subject to numerous environmental, legal and regulatory requirements related to our operations worldwide.
For further information related to environmental matters and regulation, see Note 7 to the consolidated financial
statements and Item 1(a), “Risk Factors.”

Hydraulic fracturing

Hydraulic fracturing is a process that creates fractures extending from the well bore into the rock formation to enable
natural gas or oil to move more easily from the rock pores to a production conduit. A significant portion of our
Completion and Production segment provides hydraulic fracturing services to customers developing shale natural gas
and shale oil. From time to time, questions arise about the scope of our operations in the shale natural gas and shale oil

9
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sectors, and the extent to which these operations may affect human health and the environment.

At the direction of our customer, we design and generally implement a hydraulic fracturing operation to 'stimulate' the
well's production, once the well has been drilled, cased and cemented. Our customer is generally responsible for
providing the base fluid (usually water) used in the hydraulic fracturing of a well. We generally supply the proppant
(primarily sand) and at least a portion of the additives used in the overall fracturing fluid mixture. In addition, we mix
the additives and proppant with the base fluid and pump the mixture down the wellbore to create the desired fractures
in the target formation. The customer is responsible for disposing and/or recycling for further use any materials that
are subsequently produced or pumped out of the well, including flowback fluids and produced water.

10
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As part of the process of constructing the well, the customer will take a number of steps designed to protect drinking
water resources. In particular, the casing and cementing of the well are designed to provide 'zonal isolation' so that the
fluids pumped down the wellbore and the oil and natural gas and other materials that are subsequently pumped out of
the well will not come into contact with shallow aquifers or other shallow formations through which those materials
could potentially migrate to freshwater aquifers or the surface.

The potential environmental impacts of hydraulic fracturing have been studied by numerous government entities and
others. In 2004, the United States Environmental Protection Agency (EPA) conducted an extensive study of hydraulic
fracturing practices, focusing on coalbed methane wells, and their potential effect on underground sources of drinking
water. The EPA’s study concluded that hydraulic fracturing of coalbed methane wells poses little or no threat to
underground sources of drinking water. In December 2016, the EPA released a final report, “Hydraulic Fracturing for
Oil and Gas: Impacts from the Hydraulic Fracturing Water Cycle on Drinking Water Resources in the United States”
representing the culmination of a six-year study requested by Congress. While the EPA report noted a potential for
some impact to drinking water sources caused by hydraulic fracturing, the agency confirmed the overall incidence of
impacts is low. Moreover, a number of the areas of potential impact identified in the report involve activities for
which we are not generally responsible, such as potential impacts associated with withdrawals of surface water for use
as a base fluid and management of wastewater.

We have made detailed information regarding our fracturing fluid composition and breakdown available on our
internet web site at www.halliburton.com. We also have proactively developed processes to provide our customers
with the chemical constituents of our hydraulic fracturing fluids to enable our customers to comply with state laws as
well as voluntary standards established by the Chemical Disclosure Registry, www.fracfocus.org.

We have also invested considerable resources in developing hydraulic fracturing technologies, in both the equipment
and chemistry portions of our business, which offer our customers a variety of environment-friendly alternatives
related to the use of hydraulic fracturing fluid additives and other aspects of our hydraulic fracturing operations. We
created a hydraulic fracturing fluid system comprised of materials sourced entirely from the food industry. In addition,
we have engineered a process that uses ultraviolet light to control the growth of bacteria in hydraulic fracturing fluids,
allowing customers to minimize the use of chemical biocides. We are committed to the continued development of
innovative chemical and mechanical technologies that allow for more economical and environmentally friendly
development of the world’s oil and natural gas reserves, and that reduce noise while complying with Tier 4 lower
emission legislation.

In evaluating any environmental risks that may be associated with our hydraulic fracturing services, it is helpful to
understand the role that we play in the development of shale natural gas and shale oil. Our principal task generally is
to manage the process of injecting fracturing fluids into the borehole to 'stimulate' the well. Thus, based on the
provisions in our contracts and applicable law, the primary environmental risks we face are potential pre-injection
spills or releases of stored fracturing fluids and potential spills or releases of fuel or other fluids associated with
pumps, blenders, conveyors, or other above-ground equipment used in the hydraulic fracturing process.

Although possible concerns have been raised about hydraulic fracturing, the circumstances described above have
helped to mitigate those concerns. To date, we have not been obligated to compensate any indemnified party for any
environmental liability arising directly from hydraulic fracturing, although there can be no assurance that such
obligations or liabilities will not arise in the future. For further information on risks related to hydraulic fracturing, see
Item 1(a), “Risk Factors.”

Working capital
We fund our business operations through a combination of available cash and equivalents, short-term investments and

cash flow generated from operations. In addition, our revolving credit facility is available for additional working

11
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capital needs.

Web site access

Our annual reports on Form 10-K, quarterly reports on Form 10-Q, current reports on Form 8-K and amendments to
those reports filed or furnished pursuant to Section 13(a) or 15(d) of the Exchange Act of 1934 are made available free
of charge on our internet web site (www.halliburton.com) as soon as reasonably practicable after we have
electronically filed the material with, or furnished it to, the Securities and Exchange Commission (SEC). The public
may read and copy any materials we have filed with the SEC at the SEC’s Public Reference Room at 100 F Street, NE,
Washington, DC 20549. Information on the operation of the Public Reference Room may be obtained by calling the
SEC at 1-800-SEC-0330. The SEC maintains an internet site (www.sec.gov) that contains our reports, proxy and
information statements and our other SEC filings. We have posted on our web site our Code of Business Conduct,
which applies to all of our employees and Directors and serves as a code of ethics for our principal executive officer,
principal financial officer, principal accounting officer and other persons performing similar functions. Any
amendments to our Code of Business Conduct or any waivers from provisions of our Code

4
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of Business Conduct granted to the specified officers above are disclosed on our web site within four business days
after the date of any amendment or waiver pertaining to these officers. There have been no waivers from provisions of
our Code of Business Conduct for the years 2017, 2016, or 2015. Except to the extent expressly stated otherwise,
information contained on or accessible from our web site or any other web site is not incorporated by reference into
this annual report on Form 10-K and should not be considered part of this report.

Executive Officers of the Registrant

The following table indicates the names and ages of the executive officers of Halliburton Company as of February 9,
2018, including all offices and positions held by each in the past five years:

Name and Age
Anne L. Beaty
(Age 61)

James S. Brown
(Age 63)

Eric J. Carre
(Age 51)

Charles E. Geer, Jr.
(Age 47)

Myrtle L. Jones
(Age 58)

David J. Lesar
(Age 64)

Timothy M. McKeon

(Age 45)

Jeffrey A. Miller
(Age 54)

Offices Held and Term of Office
Senior Vice President, Finance of Halliburton Company, since March 2017

Senior Vice President, Internal Assurance Services of Halliburton Company, November
2013 to March 2017

Vice President, Internal Audit and Controls of Halliburton Company, January 2007 to
November 2013

President, Western Hemisphere of Halliburton Company, since January 2008

Executive Vice President, Global Business Lines of Halliburton Company, since May
2016

Senior Vice President, Drilling and Evaluation Division of Halliburton Company, June
2011 to April 2016

Vice President and Corporate Controller of Halliburton Company, since January 2015

Vice President, Finance of Halliburton Company, December 2013 to December 2014
Vice President and Chief Accounting Officer of Select Energy Services, April 2011 to
November 2013

Senior Vice President, Tax of Halliburton Company, since March 2013
Senior Managing Director of Tax and Internal Audit, Service Corporation International,
February 2008 to February 2013

Executive Chairman of the Board of Directors of Halliburton Company, since August
2000

Chief Executive Officer of Halliburton Company, August 2014 to May 2017
President and Chief Executive Officer of Halliburton Company, August 2000 to July
2014

Vice President and Treasurer of Halliburton Company, since January 2014

Assistant Treasurer of Halliburton Company, September 2011 to December 2013

President and Chief Executive Officer of Halliburton Company, since June 2017

13
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President of Halliburton Company, August 2014 to May 2017

Member of the Board of Directors of Halliburton Company, since August 2014
Executive Vice President and Chief Operating Officer of Halliburton Company,
September 2012 to July 2014

14
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Lawrence J. Pope Executive Vice President of Administration and Chief Human Resources Officer of
(Age 49) Halliburton Company, since January 2008

gzeg?;{)amey President, Eastern Hemisphere of Halliburton Company, since January 2011
Executive Vice President, Secretary and General Counsel of Halliburton Company, since
May 2015

Interim Chief Financial Officer of Halliburton Company, March 2017 to June 2017
Executive Vice President and General Counsel of Halliburton Company, January 2014 to
April 2015

Senior Vice President, Law of Halliburton Company, September 2013 to December 2013
Partner, Baker Botts L.L.P., January 1989 to August 2013

Robb L. Voyles (Age 60)

Christopher T. Weber ~ Executive Vice President and Chief Financial Officer of Halliburton Company, since June
(Age 45) 2017
Senior Vice President and Chief Financial Officer of Parker Drilling Company, May 2013
to May 2017
Vice President and Treasurer of Ensco plc, from 2011 to May 2013

There are no family relationships between the executive officers of the registrant or between any director and any
executive officer of the registrant.

6
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Item 1(a). Risk Factors.
The statements in this section describe the known material risks to our business and should be considered carefully.

Trends in oil and natural gas prices affect the level of exploration, development and production activity of our
customers and the demand for our services and products, which could have a material adverse effect on our business,
consolidated results of operations and consolidated financial condition.

Demand for our services and products is particularly sensitive to the level of exploration, development and production
activity of, and the corresponding capital spending by, oil and natural gas companies. The level of exploration,
development and production activity is directly affected by trends in oil and natural gas prices, which historically have
been volatile and are likely to continue to be volatile.

Prices for oil and natural gas are subject to large fluctuations in response to relatively minor changes in the supply of
and demand for oil and natural gas, market uncertainty and a variety of other economic factors that are beyond our
control. Crude oil prices have fluctuated significantly since 2014, with West Texas Intermediate (WTI) oil spot prices
declining from a high of $108 per barrel in June 2014 to a low of $26 per barrel in February 2016, and subsequently
increasing to reach a high of $60 per barrel in December 2017. For more information, see “Management’s Discussion
and Analysis of Financial Condition and Results of Operations - Business Environment and Results of Operations.”

The reduction in oil and natural gas prices in 2015 through 2016 depressed levels of exploration, development and
production activity and negatively impacted our operating results during those periods. Although commodity prices
improved in 2017, average prices remained well below 2014 levels. Any prolonged reductions of commodity prices
could once again have a material adverse effect on our business, consolidated results of operations and consolidated
financial condition, including potential asset impairments and severance costs. Given the long-term nature of many
large-scale development projects, even the perception of longer-term lower oil and natural gas prices by oil and
natural gas companies can similarly cause them to reduce or defer major expenditures. We also have a small number
of integrated projects that have remuneration tied to hydrocarbon production. Reduction in oil and gas prices can
affect the overall returns for these projects, either lengthening the time until the expected returns are realized or by
impairing the value of the asset.

Factors affecting the prices of oil and natural gas include:
-the level of supply and demand for oil and natural gas;
governmental regulations, including the policies of governments regarding the exploration for and production and
“development of their oil and natural gas reserves;
-weather conditions and natural disasters;
-worldwide political, military and economic conditions;
the ability or willingness of the Organization of Petroleum Exporting Countries (OPEC) to set and maintain oil
) production levels;
-the level of oil production by non-OPEC countries;
-oil refining capacity and shifts in end-customer preferences toward fuel efficiency and the use of natural gas;
-the cost of producing and delivering oil and natural gas; and
increased demand for alternative fuels and electric vehicles, including government initiatives to promote the use of
“renewable energy sources and public sentiment around alternatives to oil and gas.

Our business is dependent on capital spending by our customers, and reductions in capital spending could have a
material adverse effect on our business, consolidated results of operations and consolidated financial condition.

Our business is directly affected by changes in capital expenditures by our customers, and reductions in their capital
spending could reduce demand for our services and products and have a material adverse effect on our business,
consolidated results of operations, and consolidated financial condition. Some of the items that may impact our

16
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customer's capital spending include:
-oil and natural gas prices, including volatility of oil and natural gas prices and expectations regarding future prices;
-the inability of our customers to access capital on economically advantageous terms;
-the consolidation of our customers;
-customer personnel changes; and

adverse developments in the business or operations of our customers, including write-downs of reserves and
“borrowing base reductions under customer credit facilities.

Many of our customers reduced capital spending in 2015 and 2016 as a result of decreases in commodity prices.
While customer budgets generally increased in 2017 in response to improved market conditions, any significant

reduction in

7
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commodity prices or a change in our customers’ expectations of future oil and natural gas prices, economic growth or
the demand for oil and natural gas may result in capital budget reductions in the future.

Our operations are subject to political and economic instability and risk of government actions that could have a
material adverse effect on our business, consolidated results of operations and consolidated financial condition.
We are exposed to risks inherent in doing business in each of the countries in which we operate. Our operations are
subject to various risks unique to each country that could have a material adverse effect on our business, consolidated
results of operations and consolidated financial condition. With respect to any particular country, these risks may
include:

-political and economic instability, including:

ecivil unrest, acts of terrorism, war and other armed conflict;

einflation; and

ecurrency fluctuations, devaluations and conversion restrictions; and

-governmental actions that may:

eresult in expropriation and nationalization of our assets in that country;

eresult in confiscatory taxation or other adverse tax policies;

elimit or disrupt markets or our operations, restrict payments, or limit the movement of funds;

*impose sanctions on our ability to conduct business with certain customers or persons;

eresult in the deprivation of contract rights; and

eresult in the inability to obtain or retain licenses required for operation.

For example, due to the unsettled political conditions in many oil-producing countries, our operations, revenue and
profits are subject to the adverse consequences of war, terrorism, civil unrest, strikes, currency controls and
governmental actions. These and other risks described above could result in the loss of our personnel or assets, cause
us to evacuate our personnel from certain countries, cause us to increase spending on security worldwide, cause us to
cease operating in certain countries, disrupt financial and commercial markets, including the supply of and pricing for
oil and natural gas, and generate greater political and economic instability in some of the geographic areas in which
we operate. Areas where we operate that have significant risk include, but are not limited to: the Middle East, North
Africa, Angola, Azerbaijan, Colombia, Indonesia, Kazakhstan, Mexico, Nigeria, Russia and Venezuela. In addition,
any possible reprisals as a consequence of military or other action, such as acts of terrorism in the United States or
elsewhere, could have a material adverse effect on our business, consolidated results of operations and consolidated
financial condition.

Our operations are subject to cyber-attacks that could have a material adverse effect on our business, consolidated
results of operations and consolidated financial condition.

Our operations are increasingly dependent on digital technologies and services. We use these technologies for internal
purposes, including data storage, processing and transmissions, as well as in our interactions with customers and
suppliers. Digital technologies are subject to the risk of cyber-attacks. If our systems for protecting against
cybersecurity risks prove not to be sufficient, we could be adversely affected by, among other things: loss of or
damage to intellectual property, proprietary or confidential information, or customer, supplier, or employee data;
interruption of our business operations; and increased costs required to prevent, respond to, or mitigate cybersecurity
attacks. These risks could harm our reputation and our relationships with customers, suppliers, employees and other
third parties, and may result in claims against us. These risks could have a material adverse effect on our business,
consolidated results of operations and consolidated financial condition.

Our operations outside the United States require us to comply with a number of United States and international

regulations, violations of which could have a material adverse effect on our business, consolidated results of
operations and consolidated financial condition.
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Our operations outside the United States require us to comply with a number of United States and international
regulations. For example, our operations in countries outside the United States are subject to the United States Foreign
Corrupt Practices Act (FCPA), which prohibits United States companies and their agents and employees from
providing anything of value to a foreign official for the purposes of influencing any act or decision of these
individuals in their official capacity to help obtain or retain business, direct business to any person or corporate entity,
or obtain any unfair advantage. Our activities create the risk of unauthorized payments or offers of payments by our
employees, agents, or joint venture partners that could be in violation of anti-corruption laws, even though some of
these parties are not subject to our control. We have internal control policies and procedures and have implemented
training and compliance programs for our employees and agents with respect to the FCPA. However, we cannot
assure that our policies, procedures and programs always will protect us from reckless or criminal acts committed by
our employees or agents. We are also subject to the risks that our employees, joint venture partners and agents outside
of the United States may fail to comply with other applicable laws. Allegations of violations of applicable
anti-corruption laws have resulted and may in the future result in internal, independent, or government investigations.
Violations of anti-corruption laws may result in severe criminal or civil sanctions, and we may be subject to other
liabilities, which could
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have a material adverse effect on our business, consolidated results of operations and consolidated financial condition.

In addition, the shipment of goods, services and technology across international borders subjects us to extensive trade
laws and regulations. Our import activities are governed by the unique customs laws and regulations in each of the
countries where we operate. Moreover, many countries, including the United States, control the export and re-export
of certain goods, services and technology and impose related export recordkeeping and reporting obligations.
Governments may also impose economic sanctions against certain countries, persons and entities that may restrict or
prohibit transactions involving such countries, persons and entities, which may limit or prevent our conduct of
business in certain jurisdictions. During 2014, the United States and European Union imposed sectoral sanctions
directed at Russia’s oil and gas industry. Among other things, these sanctions restrict the provision of U.S. and EU
goods, services and technology in support of exploration or production for deep water, Arctic offshore, or shale
projects that have the potential to produce oil in Russia. These sanctions resulted in our winding down and ending
work on two projects in Russia in 2014, and have prevented us from pursuing certain other projects in Russia. In 2017,
the U.S. Government imposed additional sanctions against Russia’s oil and gas industry and certain Russian
companies. Our ability to engage in certain future projects in Russia or involving certain Russian customers is
dependent upon whether or not our involvement in such projects is restricted under U.S. or EU sanctions laws and the
extent to which any of our current or prospective operations in Russia or with certain Russian customers may be
subject to those laws. Those laws may change from time to time, and any expansion of sanctions against Russia’s oil
and gas industry could further hinder our ability to do business in Russia or with certain Russian customers, which
could have a material adverse effect on our consolidated results of operations.

During 2017, the U.S. Government imposed economic sanctions in Venezuela around certain financing transactions as
further discussed below.

The laws and regulations concerning import activity, export recordkeeping and reporting, export control and economic
sanctions are complex and constantly changing. These laws and regulations can cause delays in shipments and
unscheduled operational downtime. Moreover, any failure to comply with applicable legal and regulatory trading
obligations could result in criminal and civil penalties and sanctions, such as fines, imprisonment, debarment from
governmental contracts, seizure of shipments and loss of import and export privileges. In addition, investigations by
governmental authorities and legal, social, economic and political issues in these countries could have a material
adverse effect on our business, consolidated results of operations and consolidated financial condition.

Our business in Venezuela subjects us to actions by the Venezuelan government, sanctions imposed or other actions
by the U.S. and foreign governments, the risk of delayed payments and currency risks, all of which could have a
material adverse effect on our liquidity, consolidated results of operations and consolidated financial condition.

There are risks associated with our operations in Venezuela, which continues to experience significant political and
economic turmoil. The political and economic conditions deteriorated in 2017, leading to uncertainty in the future
business climate, the state of security and governance of the country. This environment increases the risk of civil
unrest, armed conflicts, adverse actions by the government of Venezuela, including the possibility that the Venezuelan
government could assume control over our operations and assets, and imposition of additional sanctions or other
actions by the U.S. and foreign governments that may restrict our ability to continue operations or realize the value of
our assets. In 2017, the U.S. Government announced sanctions directed at certain Venezuelan individuals and imposed
additional economic sanctions around certain financing transactions in Venezuela. These sanctions prohibit dealings
by our U.S. employees and entities in certain new debt issued by our primary customer in Venezuela or the
Venezuelan government as well as dealings in existing Venezuelan government bonds. There can be no assurance that
other sanctions affecting our business in Venezuela will not be imposed in the future that may have a material adverse
effect on our ability to operate in Venezuela.
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We have continued to experience delays in collecting payments on our receivables from our primary customer in
Venezuela, including recent delays in scheduled payments on our existing promissory note. In November 2017,
several credit rating agencies downgraded this customer’s credit rating, some as low as a default level. As a result of
this credit downgrade, delayed payments on our promissory note and accounts receivable, and deteriorating market
conditions in Venezuela, we recognized an aggregate charge of $647 million during 2017, representing a fair market
value adjustment on our promissory note and a full reserve against our other accounts receivable with this customer.

On January 29, 2018, the Venezuelan government announced that it has changed the existing dual-rate foreign
exchange system by eliminating the DIPRO foreign exchange rate. All future currency transactions will now be
carried out at the DICOM floating rate. We are currently evaluating the impact that this change in foreign exchange
system will have on our business, consolidated results of operations and consolidated financial condition. This
includes potential further write-downs of our net investment in Venezuela, which was approximately $202 million as
of December 31, 2017.
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The future results of our Venezuelan operations will be affected by many factors, including the foreign currency
exchange rate, actions of the Venezuelan government, general economic conditions such as continued inflation,
existing or future sanctions, future customer spending and the ability of our primary customer to pay its debts. For
further information, see Note 3 to the consolidated financial statements and "Management's Discussion and Analysis
of Financial Condition and Results of Operations - Business Environment and Results of Operations - International
operations - Venezuela."

Changes in, compliance with, or our failure to comply with laws in the countries in which we conduct business may
negatively impact our ability to provide services in, make sales of equipment to and transfer personnel or equipment
among some of those countries and could have a material adverse effect on our business and consolidated results of
operations.

In the countries in which we conduct business, we are subject to multiple and, at times, inconsistent regulatory
regimes, including those that govern our use of radioactive materials, explosives and chemicals in the course of our
operations. Various national and international regulatory regimes govern the shipment of these items. Many countries,
but not all, impose special controls upon the export and import of radioactive materials, explosives and chemicals. Our
ability to do business is subject to maintaining required licenses and complying with these multiple regulatory
requirements applicable to these special products. In addition, the various laws governing import and export of both
products and technology apply to a wide range of services and products we offer. In turn, this can affect our
employment practices of hiring people of different nationalities because these laws may prohibit or limit access to
some products or technology by employees of various nationalities. Changes in, compliance with, or our failure to
comply with these laws may negatively impact our ability to provide services in, make sales of equipment to and
transfer personnel or equipment among some of the countries in which we operate and could have a material adverse
effect on our business and consolidated results of operations.

The adoption of any future federal, state, or local laws or implementing regulations imposing reporting obligations on,
or limiting or banning, the hydraulic fracturing process could make it more difficult to complete natural gas and oil
wells and could have a material adverse effect on our liquidity, consolidated results of operations and consolidated
financial condition.

Various federal and state legislative and regulatory initiatives have been or could be undertaken which could result in
additional requirements or restrictions being imposed on hydraulic fracturing operations. For example, the EPA
released the final results of its comprehensive research study on the potential adverse impacts that hydraulic fracturing
may have on drinking water resources in December 2016. The EPA concluded that hydraulic fracturing activities can
impact drinking water resources under some circumstances, including large volume spills and inadequate mechanical
integrity of wells. The results of the EPA’s study could spur action towards federal or state legislation and regulation of
hydraulic fracturing or similar production operations.

At the same time, legislation and/or regulations have been adopted in many states that require additional disclosure
regarding chemicals used in the hydraulic fracturing process but that generally include protections for proprietary
information. Legislation and/or regulations are being considered at the state and local level that could impose further
chemical disclosure or other regulatory requirements (such as restrictions on the use of certain types of chemicals or
prohibitions on hydraulic fracturing operations in certain areas) that could affect our operations. Three states (New
York, Maryland and Vermont) have banned the use of high volume hydraulic fracturing. Moreover, in light of
concerns about seismic activity being triggered by the injection of produced waters into underground wells and
hydraulic fracturing, certain regulators are also considering additional requirements related to seismic safety for
hydraulic fracturing activities. Local jurisdictions in some states have adopted ordinances that restrict or in certain
cases prohibit the use of hydraulic fracturing. In addition, governmental authorities in various foreign countries where
we have provided or may provide hydraulic fracturing services have imposed or are considering imposing various
restrictions or conditions that may affect hydraulic fracturing operations.
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The adoption of any future federal, state, local, or foreign laws or regulations imposing reporting obligations on, or
limiting or banning, the hydraulic fracturing process could make it more difficult to complete natural gas and oil wells
and could have a material adverse effect on our business, consolidated results of operations and consolidated financial
condition.

Liabilities arising out of catastrophic well incidents, such as the Deepwater Horizon blowout in April 2010, could
have a material adverse effect on our liquidity, consolidated results of operations and consolidated financial condition.
Catastrophic events can occur at well sites where we conduct our operations, including blow outs resulting in
explosions, fires, personal injuries, property damage, pollution and regulatory responsibility. Generally, we rely on
contractual indemnities, releases and limitations on liability with our customers, and liability insurance coverage, to
protect us from potential liability related to such occurrences. However, we do not have these contractual provisions in
all contracts, and even where we do, it is possible that the respective customer or insurer could seek to avoid or be
financially unable to meet its obligations or a court may decline to enforce such provisions. Damages that are not
indemnified or released could greatly exceed available insurance coverage and could have a material adverse effect on
our liquidity, consolidated results of operations and consolidated financial condition.

10
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Liability for cleanup costs, natural resource damages and other damages arising as a result of environmental laws
could be substantial and could have a material adverse effect on our liquidity, consolidated results of operations and
consolidated financial condition.

We are exposed to claims under environmental requirements and, from time to time, such claims have been made
against us. In the United States, environmental requirements and regulations typically impose strict liability. Strict
liability means that in some situations we could be exposed to liability for cleanup costs, natural resource damages and
other damages as a result of our conduct that was lawful at the time it occurred or the conduct of prior operators or
other third parties. Liability for damages arising as a result of environmental laws could be substantial and could have
a material adverse effect on our liquidity, consolidated results of operations and consolidated financial condition.

We are periodically notified of potential liabilities at federal and state superfund sites. These potential liabilities may
arise from both historical Halliburton operations and the historical operations of companies that we have acquired.
Our exposure at these sites may be materially impacted by unforeseen adverse developments both in the final
remediation costs and with respect to the final allocation among the various parties involved at the sites. The relevant
regulatory agency may bring suit against us for amounts in excess of what we have accrued and what we believe is our
proportionate share of remediation costs at any superfund site. We also could be subject to third-party claims,
including punitive damages, with respect to environmental matters for which we have been named as a potentially
responsible party.

Failure on our part to comply with, and the costs of compliance with, applicable health, safety and environmental
requirements could have a material adverse effect on our liquidity, consolidated results of operations and consolidated
financial condition.

Our business is subject to a variety of health, safety and environmental laws, rules and regulations in the United States
and other countries, including those covering hazardous materials and requiring emission performance standards for
facilities. For example, our well service operations routinely involve the handling of significant amounts of waste
materials, some of which are classified as hazardous substances. We also store, transport and use radioactive and
explosive materials in certain of our operations. Applicable regulatory requirements include those concerning:

-the containment and disposal of hazardous substances, oilfield waste and other waste materials;

-the importation and use of radioactive materials;

-the use of underground storage tanks;

-the use of underground injection wells; and

-the protection of worker safety both onshore and offshore.

These and other requirements generally are becoming increasingly strict. The failure to comply with the requirements,
many of which may be applied retroactively, may result in:

-administrative, civil and criminal penalties;

-revocation of permits to conduct business; and

-corrective action orders, including orders to investigate and/or clean up contamination.

Failure on our part to comply with applicable environmental requirements or costs arising from regulatory
compliance, including compliance with changes in or expansion of applicable regulatory requirements, could have a
material adverse effect on our liquidity, consolidated results of operations and consolidated financial condition.

Existing or future laws, regulations, treaties or international agreements related to greenhouse gases and climate
change could have a negative impact on our business and may result in additional compliance obligations with respect
to the release, capture and use of carbon dioxide that could have a material adverse effect on our liquidity,
consolidated results of operations and consolidated financial condition.
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Changes in environmental requirements related to greenhouse gases and climate change may negatively impact
demand for our services. For example, oil and natural gas exploration and production may decline as a result of
environmental requirements, including land use policies responsive to environmental concerns. State, national and
international governments and agencies have been evaluating climate-related legislation and other regulatory
initiatives that would restrict emissions of greenhouse gases in areas in which we conduct business. Because our
business depends on the level of activity in the oil and natural gas industry, existing or future laws, regulations,
treaties, or international agreements related to greenhouse gases and climate change, including incentives to conserve
energy or use alternative energy sources, may reduce demand for oil and natural gas and could have a negative impact
on our business. Likewise, such restrictions may result in additional compliance obligations with respect to the
release, capture, sequestration and use of carbon dioxide that could have a material adverse effect on our liquidity,
consolidated results of operations and consolidated financial condition.

11
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Our business could be materially and adversely affected by severe or unseasonable weather where we have operations.
Our business could be materially and adversely affected by severe weather, particularly in Canada, the Gulf of
Mexico, Russia and the North Sea. Some experts believe global climate change could increase the frequency and
severity of extreme weather conditions. Repercussions of severe or unseasonable weather conditions may include:
-evacuation of personnel and curtailment of services;

weather-related damage to offshore drilling rigs resulting in suspension of

operations;
-weather-related damage to our facilities and project work sites;
-inability to deliver materials to jobsites in accordance with contract schedules;
-decreases in demand for oil and natural gas during unseasonably warm winters; and
-loss of productivity.

Changes in or interpretation of tax law and currency/repatriation control could impact the determination of our income
tax liabilities for a tax year.

We have operations in approximately 70 countries. Consequently, we are subject to the jurisdiction of a significant
number of taxing authorities. The income earned in these various jurisdictions is taxed on differing bases, including
net income actually earned, net income deemed earned and revenue-based tax withholding. The final determination of
our income tax liabilities involves the interpretation of local tax laws, tax treaties and related authorities in each
jurisdiction, as well as the significant use of estimates and assumptions regarding the scope of future operations and
results achieved and the timing and nature of income earned and expenditures incurred. Changes in the operating
environment, including changes in or interpretation of tax law and currency/repatriation controls, could impact the
determination of our income tax liabilities for the year.

Additionally, we are currently evaluating provisions of United States tax reform enacted in December 2017, which
among other things, lowered the corporate income tax rate from 35% to 21% and moved the country towards a
territorial tax system with a one-time mandatory tax on previously deferred foreign earnings of foreign subsidiaries. In
the fourth quarter of 2017, we recorded a total provision to income taxes of $770 million related to our preliminary
assessment of the net effects of tax reform. As we do not have all the necessary information to analyze all income tax
effects of tax reform, this is a provisional amount which we believe represents a reasonable estimate of the accounting
implications of this tax reform. We will continue to evaluate tax reform and adjust the provisional amounts as
additional information is obtained. The ultimate impact of tax reform may differ from our provisional amounts due to
changes in our interpretations and assumptions, as well as additional regulatory guidance that may be issued. We
expect to complete our detailed analysis no later than the fourth quarter of 2018. For further information, see Note 8 to
the consolidated financial statements.

We are subject to foreign exchange risks and limitations on our ability to reinvest earnings from operations in one
country to fund the capital needs of our operations in other countries or to repatriate assets from some countries.
A sizable portion of our consolidated revenue and consolidated operating expenses is in foreign currencies. As a
result, we are subject to significant risks, including:

foreign currency exchange risks resulting from changes in foreign currency exchange rates and the implementation of
_exchange controls; and

limitations on our ability to reinvest earnings from operations in one country to fund the capital needs of our
“operations in other countries.
As an example, we conduct business in countries that have restricted or limited trading markets for their local
currencies and restrict or limit cash repatriation. We may accumulate cash in those geographies, but we may be
limited in our ability to convert our profits into United States dollars or to repatriate the profits from those countries.
For further information, see "Management's Discussion and Analysis of Financial Condition and Results of
Operations - Business Environment and Results of Operations" and Note 8 to the consolidated financial statements.
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Our failure to protect our proprietary information and any successful intellectual property challenges or infringement
proceedings against us could materially and adversely affect our competitive position.

We rely on a variety of intellectual property rights that we use in our services and products. We may not be able to
successfully preserve these intellectual property rights in the future, and these rights could be invalidated,
circumvented or challenged. In addition, the laws of some foreign countries in which our services and products may
be sold do not protect intellectual property rights to the same extent as the laws of the United States. Our failure to
protect our proprietary information and any successful intellectual property challenges or infringement proceedings
against us could materially and adversely affect our competitive position.

12
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If we are not able to design, develop and produce commercially competitive products and to implement commercially
competitive services in a timely manner in response to changes in the market, customer requirements, competitive
pressures and technology trends, our business and consolidated results of operations could be materially and adversely
affected, and the value of our intellectual property may be reduced.

The market for our services and products is characterized by continual technological developments to provide better
and more reliable performance and services. If we are not able to design, develop and produce commercially
competitive products and to implement commercially competitive services in a timely manner in response to changes
in the market, customer requirements, competitive pressures and technology trends, our business and consolidated
results of operations could be materially and adversely affected, and the value of our intellectual property may be
reduced. Likewise, if our proprietary technologies, equipment, facilities, or work processes become obsolete, we may
no longer be competitive, and our business and consolidated results of operations could be materially and adversely
affected.

If we lose one or more of our significant customers or if our customers delay paying or fail to pay a significant amount
of our outstanding receivables, it could have a material adverse effect on our liquidity, consolidated results of
operations and consolidated financial condition.

We depend on a limited number of significant customers. While none of these customers represented more than 10%
of consolidated revenue in any period presented, the loss of one or more significant customers could have a material
adverse effect on our business and our consolidated results of operations.

In most cases, we bill our customers for our services in arrears and are, therefore, subject to our customers delaying or
failing to pay our invoices. In weak economic or commodity price environments, we may experience increased delays
and failures due to, among other reasons, a reduction in our customers’ cash flow from operations and their access to
the credit markets. If our customers delay paying or fail to pay us a significant amount of our outstanding receivables,
it could have a material adverse effect on our liquidity, consolidated results of operations and consolidated financial
condition.

We sometimes provide integrated project management services in the form of long-term, fixed price contracts that
may require us to assume additional risks associated with cost over-runs, operating cost inflation, labor availability
and productivity, supplier and contractor pricing and performance, and potential claims for liquidated damages.

We sometimes provide integrated project management services outside our normal discrete business in the form of
long-term, fixed price contracts. Some of these contracts are required by our customers, primarily national oil
companies (NOCs). These services include acting as project managers as well as service providers and may require us
to assume additional risks associated with cost over-runs. These customers may provide us with inaccurate
information in relation to their reserves, which is a subjective process that involves location and volume estimation,
that may result in cost over-runs, delays and project losses. In addition, NOCs often operate in countries with unsettled
political conditions, war, civil unrest, or other types of community issues. These issues may also result in cost
over-runs, delays and project losses.

Providing services on an integrated basis may also require us to assume additional risks associated with operating cost
inflation, labor availability and productivity, supplier pricing and performance, and potential claims for liquidated
damages. We rely on third-party subcontractors and equipment providers to assist us with the completion of these
types of contracts. To the extent that we cannot engage subcontractors or acquire equipment or materials in a timely
manner and on reasonable terms, our ability to complete a project in accordance with stated deadlines or at a profit
may be impaired. If the amount we are required to pay for these goods and services exceeds the amount we have
estimated in bidding for fixed-price work, we could experience losses in the performance of these contracts. These
delays and additional costs may be substantial, and we may be required to compensate our customers for these delays.
This may reduce the profit to be realized or result in a loss on a project.
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Constraints in the supply of, prices for and availability of transportation of raw materials can have a material adverse
effect on our business and consolidated results of operations.

Raw materials essential to our business, such as proppants (primarily sand), hydrochloric acid, and gels, including
guar gum, are normally readily available. Shortage of raw materials as a result of high levels of demand or loss of
suppliers during market challenges can trigger constraints in the supply chain of those raw materials, particularly
where we have a relationship with a single supplier for a particular resource. Many of the raw materials essential to
our business require the use of rail, storage and trucking services to transport the materials to our jobsites. These
services, particularly during times of high demand, may cause delays in the arrival of or otherwise constrain our
supply of raw materials. These constraints could have a material adverse effect on our business and consolidated
results of operations. In addition, price increases imposed by our vendors for raw materials used in our business and
the inability to pass these increases through to our customers could have a material adverse effect on our business and
consolidated results of operations.

13
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Our acquisitions, dispositions and investments may not result in anticipated benefits and may present risks not
originally contemplated, which may have a material adverse effect on our liquidity, consolidated results of operations
and consolidated financial condition.

We continually seek opportunities to maximize efficiency and value through various transactions, including purchases
or sales of assets, businesses, investments, or joint venture interests. These transactions are intended to (but may not)
result in the realization of savings, the creation of efficiencies, the offering of new products or services, the generation
of cash or income, or the reduction of risk. Acquisition transactions may use cash on hand or be financed by additional
borrowings or by the issuance of our common stock. These transactions may also affect our liquidity, consolidated
results of operations and consolidated financial condition.

These transactions also involve risks, and we cannot ensure that:
-any acquisitions we attempt will be completed on the terms announced, or at all;

any acquisitions would result in an increase in income or provide an adequate return of capital or other anticipated
“benefits;
-any acquisitions would be successfully integrated into our operations and internal controls;

the due diligence conducted prior to an acquisition would uncover situations that could result in financial or legal
“exposure, including under the FCPA, or that we will appropriately quantify the exposure from known risks;
-any disposition would not result in decreased earnings, revenue, or cash flow;
-use of cash for acquisitions would not adversely affect our cash available for capital expenditures and other uses; or
-any dispositions, investments, or acquisitions, including integration efforts, would not divert management resources.

Actions of and disputes with our joint venture partners could have a material adverse effect on the business and results
of operations of our joint ventures and, in turn, our business and consolidated results of operations.

We conduct some operations through joint ventures in which unaffiliated third parties may control the operations of
the joint venture or we may share control. As with any joint venture arrangement, differences in views among the joint
venture participants may result in delayed decisions, the joint venture operating in a manner that is contrary to our
preference or in failures to agree on major issues. We also cannot control the actions of our joint venture partners,
including any nonperformance, default, or bankruptcy of our joint venture partners. These factors could have a
material adverse effect on the business and results of operations of our joint ventures and, in turn, our business and
consolidated results of operations.

Our ability to operate and our growth potential could be materially and adversely affected if we cannot attract, employ
and retain technical personnel at a competitive cost.

Many of the services that we provide and the products that we sell are complex and highly engineered and often must
perform or be performed in harsh conditions. We believe that our success depends upon our ability to attract, employ
and retain technical personnel with the ability to design, utilize and enhance these services and products. A significant
increase in the wages paid by competing employers could result in a reduction of our skilled labor force, increases in
the wage rates that we must pay, or both. If either of these events were to occur, our cost structure could increase, our
margins could decrease and any growth potential could be impaired.

The loss or unavailability of any of our executive officers or other key employees could have a material adverse effect
on our business.

We depend greatly on the efforts of our executive officers and other key employees to manage our operations. The
loss or unavailability of any of our executive officers or other key employees could have a material adverse effect on
our business.
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Item 1(b). Unresolved Staff Comments.
None.
Item 2. Properties.

We own or lease numerous properties in domestic and foreign locations. Our principal properties include
manufacturing facilities, research and development laboratories, technology centers and corporate offices. We also
have numerous small facilities that include sales, project and support offices and bulk storage facilities throughout the
world. All of our owned properties are unencumbered. We believe all properties that we currently occupy are suitable
for their intended use.

The following locations represent our major facilities by segment:

Completion and Production: Arbroath, United Kingdom; Johor Bahru, Malaysia; and Lafayette, Louisiana
Prilling and Evaluation: Alvarado, Texas; Nisku, Canada; and The Woodlands, Texas

Shared/corporate facilities: Carrollton, Texas; Denver, Colorado; Dhahran, Saudi Arabia; Dubai, United Arab
Emirates (corporate executive offices); Duncan, Oklahoma; Houston, Texas (corporate executive offices); Kuala
iumpur, Malaysia; London, England; Moscow, Russia; Panama City, Panama; Pune, India; Rio de Janeiro, Brazil;
Singapore; and Tananger, Norway

Item 3. Legal Proceedings.
Information related to Item 3. Legal Proceedings is included in Note 7 to the consolidated financial statements.

Item 4. Mine Safety Disclosures.

Our barite and bentonite mining operations, in support of our fluid services business, are subject to regulation by the
federal Mine Safety and Health Administration under the Federal Mine Safety and Health Act of 1977. Information
concerning mine safety violations or other regulatory matters required by section 1503(a) of the Dodd-Frank Wall
Street Reform and Consumer Protection Act and Item 104 of Regulation S-K (17 CFR 229.104) is included in Exhibit
95 to this annual report.
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PART II

Item 5. Market for Registrant’s Common Equity, Related Stockholder Matters and Issuer Purchases of Equity
Securities.

Halliburton Company’s common stock is traded on the New York Stock Exchange. Information related to the high and
low market prices of our common stock and quarterly dividend payments is included under the caption “Quarterly Data
and Market Price Information” on page 68 of this annual report. Quarterly cash dividends on our common stock, which
were paid in March, June, September and December of each year, were $0.18 per share for all four quarters of 2016
and 2017. The declaration and payment of future dividends will be at the discretion of the Board of Directors and will
depend on, among other things, future earnings, general financial condition and liquidity, success in business

activities, capital requirements and general business conditions. Subject to Board of Directors approval, our intention

is to continue paying dividends at our current rate during 2018.

The following graph and table compare total shareholder return on our common stock for the five-year period ended
December 31, 2017, with the Philadelphia Oil Service Index (OSX) and the Standard & Poor’s 500 ® Index over the
same period. This comparison assumes the investment of $100 on December 31, 2012 and the reinvestment of all
dividends. The shareholder return set forth is not necessarily indicative of future performance.

December 31
2012 2013 2014 2015 2016 2017

Halliburton $100.00$148.00$116.03$102.26$165.22$151.61
Philadelphia Oil Service Index (OSX) 100.00 121.15 9532 71.30 83.08 67.60
Standard & Poor’s 500 ® Index 100.00 156.82 178.28 180.75 202.37 246.55
16
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At February 2, 2018, we had 12,374 shareholders of record. In calculating the number of shareholders, we consider
clearing agencies and security position listings as one shareholder for each agency or listing.

The following table is a summary of repurchases of our common stock during the three-month period ended
December 31, 2017.

Total Number Maximum
Number (or
of Shares .
Total Number Average Purchased as Approximate
Period of Shares Purchased Price Paid per ) Dollar Value) of
Part of Publicly
(a) Share Shares that may yet
Announced Plans or
Programs (b) be Purchased Under the
& Program (b)
October 1 - 31 25,254 $43.06 — $5,700,004,373
?gvember b 17384 $42.88 — $5,700,004,373
I;fcember T 193421 $43.98 — $5,700,004,373
Total 236,059 $43.80 —

All of the 236,059 shares purchased during the three-month period ended December 31, 2017 were acquired
from employees in connection with the settlement of income tax and related benefit withholding obligations
arising from vesting in restricted stock grants. These shares were not part of a publicly announced program
to purchase common stock.
Our Board of Directors has authorized a plan to repurchase our common stock from time to time. During the fourth
(b)quarter of 2017, we did not repurchase shares of our common stock pursuant to that plan. We have authorization
remaining to repurchase up to a total of approximately $5.7 billion of our common stock.

(a)

Item 6. Selected Financial Data.
Information related to selected financial data is included on page 67 of this annual report.

Item 7. Management’s Discussion and Analysis of Financial Condition and Results of Operations.
Information related to Management’s Discussion and Analysis of Financial Condition and Results of Operations is
included on pages 19 through 36 of this annual report.

Item 7(a). Quantitative and Qualitative Disclosures About Market Risk.

Information related to market risk is included in “Management’s Discussion and Analysis of Financial Condition and
Results of Operations — Financial Instrument Market Risk” and Note 12 to the consolidated financial statements.
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Item 8. Financial Statements and Supplementary Data.

Management’s Report on Internal Control Over Financial Reporting

Reports of Independent Registered Public Accounting Firm

Consolidated Statements of Operations for the years ended December 31, 2017, 2016 and 2015
Consolidated Statements of Comprehensive Income for the years ended December 31, 2017, 2016 and 2015
Consolidated Balance Sheets at December 31, 2017 and 2016

Consolidated Statements of Cash Flows for the years ended December 31, 2017, 2016 and 2015
Consolidated Statements of Shareholders’ Equity for the years ended December 31, 2017, 2016 and 2015
Notes to Consolidated Financial Statements

Selected Financial Data (Unaudited)

Quarterly Data and Market Price Information (Unaudited)

Item 9. Changes in and Disagreements with Accountants on Accounting and Financial Disclosure.
None.

Item 9(a). Controls and Procedures.

Page No.

37

NN |
BRIEGEEKEER]

In accordance with the Securities Exchange Act of 1934 Rules 13a-15 and 15d-15, we carried out an evaluation, under
the supervision and with the participation of management, including our Chief Executive Officer and Chief Financial

Officer, of the effectiveness of our disclosure controls and procedures as of the end of the period covered by this

report. Based on that evaluation, our Chief Executive Officer and Chief Financial Officer concluded that our

disclosure controls and procedures were effective as of December 31, 2017 to provide reasonable assurance that

information required to be disclosed in our reports filed or submitted under the Exchange Act is recorded, processed,

summarized and reported within the time periods specified in the Securities and Exchange Commission’s rules and
forms. Our disclosure controls and procedures include controls and procedures designed to ensure that information

required to be disclosed in reports filed or submitted under the Exchange Act is accumulated and communicated to our
management, including our Chief Executive Officer and Chief Financial Officer, as appropriate, to allow timely

decisions regarding required disclosure.

There has been no change in our internal control over financial reporting that occurred during the three months ended

December 31, 2017 that has materially affected, or is reasonably likely to materially affect, our internal control over

financial reporting.

See page 37 for Management’s Report on Internal Control Over Financial Reporting and page 39 for Report of

Independent Registered Public Accounting Firm on its assessment of our internal control over financial reporting.

Item 9(b). Other Information.
None.
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HALLIBURTON COMPANY
Management’s Discussion and Analysis of Financial Condition and Results of Operations

EXECUTIVE OVERVIEW

Financial results

Our business continued to strengthen during 2017, which was a dynamic year for the oil and gas sector that marked
another step on the road to recovery for our industry. We successfully executed our strategy by growing our global
market share, moving quickly to reactivate equipment and build new equipment in North America to meet customer
demand, continuing to focus on cost efficiencies, and aligning our business with customers in the fastest growing
market segments to collaborate and engineer solutions to maximize their asset value. In the beginning of 2017, we
made the decision to bring back cold-stacked pressure pumping equipment more rapidly than originally planned
because of customer demand and to maintain market share while capturing leading edge pricing. We have successfully
executed this plan with the reactivated and new-build equipment enhancing our overall margins during 2017.

Our North American business continued to improve during 2017, with revenue growth of 71% outperforming the
growth in average North American rig count of 69%, compared to 2016. We also experienced a significant margin
improvement in 2017 and profitability growth in six consecutive quarters as a result of activity and pricing increases.
We are diligently working towards optimizing margins and reaching targets we have set for our organization, which
we believe are achievable through higher pricing, improved equipment utilization and technology solutions. While the
international markets have been slower to recover and continue to face pricing pressure as customers defer new
projects and focus on lowering costs, these regions showed signs of recovery in the latter half of 2017, driven
primarily by improved performance in the Middle East, the North Sea and Latin America. We are committed to
making these markets sustainable and have focused on the use of technology and lowering customer costs during the
down cycle. Our product service lines continue to deliver technology driven value propositions to help our customers
increase production and lower costs.

We generated total company revenue of $20.6 billion during 2017, a 30% increase from the $15.9 billion of revenue
generated in 2016, with our Completion and Production segment improving 47% and our Drilling and Evaluation
segment improving 8%. We also reported total company operating income of approximately $1.4 billion in 2017.
These results were primarily driven by improved activity, utilization and pricing in the United States land market
associated with stimulation, well completion and drilling services. Our operating results also benefited from the
structural global cost savings initiatives implemented over the past few years to address challenging market
conditions.

Business outlook

While the past few years have been challenging as we navigated through this industry cycle, we believe our financial
results in 2017 reflect our successful execution in a dynamic environment and that our strategy has positioned us to
take advantage of opportunities ahead. We are benefiting from our improved market share, delivery platform and cost
containment strategies, and we are optimistic about the prospects for 2018.

In North America, improved commodity prices and rig counts from 2016 lows have resulted in a rapidly recovering
market throughout 2017, particularly in United States unconventionals. At the current North American rig count, we
are drilling approximately the same footage as the peak of 2014, but with less equipment in the field as we experience
significantly increased completions intensity. As rig count stabilizes, our customers focus on efficiencies, optimization
and production. We are continuing to collaborate and engineer solutions to maximize asset value for our customers
and will continue to focus on increasing equipment utilization, managing costs and expanding our surface efficiency
model.
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Additionally, we gained significant North America market share through the downturn by demonstrating to our
customers the benefits of our service quality and technology. We have been utilizing this increased market share to
drive margin improvement. The historically high level of market share we built in the downturn gives us the ability to
focus our work with the most efficient customers, and we continued to execute our strategy of high grading the
profitability of our portfolio with customers that value our services.

While the international markets had been more resilient than North America through most of the downturn, we
experienced activity reductions and pricing pressure in these markets in 2017 when compared to 2016, particularly in
the Eastern Hemisphere. This was driven by stressed customer budgets and economics across deepwater and mature
fields. However, the international sector began to show signs of recovery in the latter half of 2017. Heading into 2018,
we are encouraged by these markets, with enhanced tender activity and constructive conversations with our
international customers. While we expect international activity to gradually improve throughout 2018, we are
cognizant that pricing pressure and
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concessions that have been given throughout the cycle need to be unwound. We will continue to collaborate with our
customers to create solutions through technology and improved operating efficiency that will overcome challenging
project economics.

During 2017, we had approximately $1.4 billion of capital expenditures, an increase of 72% from 2016, which was
predominantly made in our Production Enhancement, Sperry Drilling, Production Solutions, Wireline and Perforating,
and Baroid product service lines. We successfully executed our deployment strategy to reactivate our cold-stacked
pressure pumping equipment to respond to customer demand and converting our hydraulic fracturing fleet to Q10
pumps to support our surface efficiency model. We remain committed to generating industry-leading returns and
continue to be focused on achieving leading edge pricing, driving better utilization and continuous cost control.

During 2017, we acquired Summit ESP, Ingrain Inc. and Optimization Petroleum Technology. The additions of these
three businesses strengthen our Artificial Lift, Wireline and Perforating, and Landmark portfolios for our customers.

We intend to continue to strengthen our product service lines through a combination of organic growth, investment
and selective acquisitions. We plan to continue executing the following strategies in 2018:
-directing capital and resources into strategic growth markets, including unconventional plays and mature fields;
leveraging our broad technology offerings to provide value to our customers and enable them to more efficiently drill
“and complete their wells;
exploring additional opportunities for acquisitions that will enhance or augment our current portfolio of services and
-products, including those with unique technologies or distribution networks in areas where we do not already have
significant operations;
-investing in technology that will help our customers reduce reservoir uncertainty and increase operational efficiency;
-improving working capital and managing our balance sheet to maximize our financial flexibility;
continuing to seek ways to be one of the most cost-efficient service providers in the industry by maintaining capital
“discipline and leveraging our scale and breadth of operations;
- collaborating and engineering solutions to maximize asset value for our customers; and
-striving to achieve superior growth and returns for our shareholders.

Our operating performance and business outlook are described in more detail in “Business Environment and Results of
Operations.”

Financial markets, liquidity and capital resources

We believe we have invested our cash balances conservatively and secured sufficient financing to help mitigate any
near-term negative impact on our operations from adverse market conditions. We had $2.3 billion of cash and
equivalents as of December 31, 2017. We also have $3.0 billion available under our revolving credit facility which,
combined with our cash balance, we believe provides us with sufficient liquidity to address the challenges and
opportunities of the current market. Given our optimism about the business outlook and projected impact of U.S. tax
reform, we are actively evaluating our options and opportunities around uses of cash, which could include debt
retirements, funding acquisitions and organic growth projects and return of capital to shareholders. For additional
information on market conditions, see “Liquidity and Capital Resources” and “Business Environment and Results of
Operations.”
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LIQUIDITY AND CAPITAL RESOURCES

As of December 31, 2017, we had $2.3 billion of cash and equivalents, compared to $4.0 billion at December 31,
2016. Additionally, we held $106 million of investments in fixed income securities at December 31, 2017, compared
to $92 million at December 31, 2016. These securities are reflected in "Other current assets" and "Other assets" in our
consolidated balance sheets. Approximately $1.9 billion of our total cash position as of December 31, 2017 was held
by our foreign subsidiaries, a substantial portion of which is available to be repatriated into the United States to fund
our U.S. operations or for general corporate purposes, with a portion subject to certain country-specific restrictions.
See Note 8 for further discussion regarding U.S. tax reform and its corresponding impact on foreign cash repatriation.

Significant sources and uses of cash

Sources of cash:

Cash flows from operating activities were $2.5 billion in 2017. This includes a United States tax refund of
approximately $478 million that we received in the third quarter of 2017, primarily related to the carryback of our net
operating losses recognized in 2016.

Uses of cash:

We paid an aggregate $1.6 billion on long-term borrowings in 2017. This includes an early redemption of $1.4 billion
of senior notes during the first quarter of 2017, which resulted in a payment of approximately $1.5 billion, inclusive of
the redemption premium. We also repaid $45 million of notes that matured during the second quarter of 2017. See
Note 6 for further information.

Capital expenditures were $1.4 billion in 2017 and were predominantly made in our Production Enhancement, Sperry
Drilling, Production Solutions, Wireline and Perforating and Baroid product service lines.

We paid approximately $630 million in the third quarter of 2017 to acquire Summit ESP, Ingrain Inc. and
Optimization Petroleum Technology. The additions of these three businesses strengthen our artificial lift, wireline and
Landmark portfolios for our global customers.

We paid $626 million of dividends to our shareholders in 2017.

Our primary components of net working capital (receivables, inventories and accounts payable) increased during the
year by a net $626 million, primarily due to increased business activity.

We made the final installment settlement payment of $335 million related to the Macondo well incident, as well as
our third and final legal fees payment of $33 million.

Future sources and uses of cash

We manufacture most of our own equipment, which allows us flexibility to increase or decrease our capital
expenditures based on market conditions. Capital spending for 2018 is currently expected to be approximately $1.7
billion, an increase of over 25% from 2017. We expect capital spending to be in-line with our expected depreciation
and amortization expense. The capital expenditures plan for 2018 is primarily directed towards our industry-leading
pressure pumping fleet, the deployment of new Sperry drilling tools and the continued investment in our Artificial Lift
and Multi-Chem product service lines.

Currently, our quarterly dividend rate is $0.18 per share, or approximately $156 million per quarter. Subject to Board
of Directors approval, our intention is to continue paying dividends at our current rate during 2018. We also have
$400 million senior notes that mature in August 2018, which we intend to repay with cash on hand.

Our Board of Directors has authorized a program to repurchase our common stock from time to time. Approximately
$5.7 billion remains authorized for repurchases as of December 31, 2017, and may be used for open market and other

share purchases. There were no repurchases made under the program during the year ended December 31, 2017.

We had $333 million of gross unrecognized tax benefits at December 31, 2017, of which we estimate $319 million
may require a cash payment by us. We estimate that $296 million of the cash payment will not be settled within the
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next 12 months. We are not able to reasonably estimate in which future periods this amount will ultimately be settled
and paid. Additionally, given our current U.S. tax attributes, we currently do not expect to pay any cash tax on our
deemed repatriation tax obligations as a result of the recently enacted U.S. tax reform.

Given our optimism about the business outlook and projected impact of U.S. tax reform, we are actively evaluating
our options and opportunities around uses of cash, which could include debt retirements, funding acquisitions and
organic growth projects and return of capital to shareholders.
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Contractual obligations
The following table summarizes our significant contractual obligations and other long-term liabilities as of
December 31, 2017:

Payments Due

Millions of dollars 2018 201920202021 2022 Thereafter Total
Long-term debt (a) $440 $30 $26 $709 $14 $9,749 $10,968
Interest on debt (b) 564 553 551 540 513 8,438 11,159
Operating leases 166 135 100 71 54 194 720
Purchase obligations (c) 485 76 71 26 19 38 715
Other long-term liabilities (d) 32 —_ = — — — 32

Total $1,687$794$748$1,3465600% 18,419 $23,594

Represents principal amounts of long-term debt, including capital lease obligations and current maturities of debt,
(a)which excludes any unamortized debt issuance costs and discounts. See Note 6 to the consolidated financial
statements.
(b)Interest on debt includes 79 years of interest on $300 million of debentures at 7.6% interest that become due in
2096.
© Amount in 2018 primarily represents certain purchase orders for goods and services utilized in the ordinary course
of our business.
) Represents pension funding obligations associated with international plans for 2018 only as we are currently not
able to reasonably estimate our contributions for years after 2018.
Other factors affecting liquidity
Financial position in current market. As of December 31, 2017, we had $2.3 billion of cash and equivalents, $106
million in fixed income investments and $3.0 billion of available committed bank credit under our revolving credit
facility. Furthermore, we have no financial covenants or material adverse change provisions in our bank agreements,
and our debt maturities extend over a long period of time. We believe our cash on hand, cash flows generated from
operations and our available credit facility will provide sufficient liquidity to address our global cash needs in 2018,
including debt retirement, capital expenditures, working capital investments, dividends, if any, and contingent
liabilities.

Guarantee agreements. In the normal course of business, we have agreements with financial institutions under which
approximately $1.8 billion of letters of credit, bank guarantees, or surety bonds were outstanding as of December 31,
2017. Some of the outstanding letters of credit have triggering events that would entitle a bank to require cash
collateralization.

Credit ratings. Our credit ratings with Standard & Poor’s (S&P) remain BBB+ for our long-term debt and A-2 for our
short-term debt, with a stable outlook. Our credit ratings with Moody’s Investors Service (Moody's) remain Baal for
our long-term debt and P-2 for our short-term debt, with a stable outlook.

Customer receivables. In line with industry practice, we bill our customers for our services in arrears and are,
therefore, subject to our customers delaying or failing to pay our invoices. In weak economic environments, we may
experience increased delays and failures to pay our invoices due to, among other reasons, a reduction in our customers’
cash flow from operations and their access to the credit markets as well as unsettled political conditions. If our
customers delay paying or fail to pay us a significant amount of our outstanding receivables, it could have a material
adverse effect on our liquidity, consolidated results of operations and consolidated financial condition. See Part I, Item
1(a), “Risk Factors,” “Business Environment and Results of Operations,” and Note 3 to the consolidated financial
statements for further discussion related to receivables from our primary customer in Venezuela.
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BUSINESS ENVIRONMENT AND RESULTS OF OPERATIONS

We operate in approximately 70 countries throughout the world to provide a comprehensive range of services and
products to the energy industry. A significant amount of our consolidated revenue is derived from the sale of services
and products to major, national and independent oil and natural gas companies worldwide. The industry we serve is
highly competitive with many competitors in each segment of our business. In 2017, 2016 and 2015, based on the
location of services provided and products sold, 53%, 41% and 44%, respectively, of our consolidated revenue was
from the United States. No other country accounted for more than 10% of our revenue during these periods.

Operations in some countries may be adversely affected by unsettled political conditions, acts of terrorism, civil
unrest, force majeure, war or other armed conflict, sanctions, expropriation or other governmental actions, inflation,
changes in foreign currency exchange rates, foreign currency exchange restrictions and highly inflationary currencies,
as well as other geopolitical factors. We believe the geographic diversification of our business activities reduces the
risk that loss of operations in any one country, other than the United States, would be materially adverse to our
consolidated results of operations.

Activity within our business segments is significantly impacted by spending on upstream exploration, development
and production programs by our customers. Also impacting our activity is the status of the global economy, which
impacts oil and natural gas consumption.

Some of the more significant determinants of current and future spending levels of our customers are oil and natural
gas prices, global oil supply, completions intensity, the world economy, the availability of credit, government
regulation and global stability, which together drive worldwide drilling and completions activity. Lower oil and
natural gas prices usually translate into lower exploration and production budgets and lower rig count. Our financial
performance is therefore significantly affected by oil and natural gas prices and worldwide rig activity, which are
summarized in the tables below.

The following table shows the average oil and natural gas prices for West Texas Intermediate (WTI), United Kingdom
Brent crude oil and Henry Hub natural gas:
2017 2016 2015
Oil price - WTI (1) $50.93$43.14$48.69
Oil price - Brent (1) 54.30 43.55 52.36
Natural gas price - Henry Hub (2) 3.04 2.52 2.63
(1) Oil price measured in dollars per barrel
(2) Natural gas price measured in dollars per million
British thermal units (Btu), or MMBtu
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The historical average rig counts based on the weekly Baker Hughes rig count information were as follows:

Land vs. Offshore 2017 2016 2015
United States:

Land 856 486 943
Offshore (incl. Gulf of Mexico) 20 23 35
Total 876 509 978
Canada:

Land 205 128 189
Offshore 1 2 2
Total 206 130 191
International (excluding Canada):

Land 751 734 884
Offshore 198 221 283
Total 949 955 1,167
Worldwide total 2,0311,5942,336
Land total 1,8121,3482,016
Offshore total 219 246 320
Oil vs. Natural Gas 2017 2016 2015
United States (incl. Gulf of Mexico):

Oil 704 409 751
Natural gas 172 100 227
Total 876 509 978
Canada:

Oil 109 63 &4
Natural gas 97 67 107
Total 206 130 191
International (excluding Canada):

Oil 732 726 916
Natural gas 217 229 251
Total 949 955 1,167
Worldwide total 2,0311,5942,336
Oil total 1,5451,1981,751
Natural gas total 486 396 585
Drilling Type 201720162015
United States (incl. Gulf of Mexico):

Horizontal 736 400 744
Vertical 70 60 139
Directional 70 49 95
Total 876 509 978

Crude oil prices have been extremely volatile during the past few years. WTI oil spot prices declined significantly
beginning in 2014 from a peak price of $108 per barrel in June 2014 to a low of $26 per barrel in February 2016, a
level which had not been experienced since 2003. Brent crude oil spot prices declined from a high of $115 per barrel
in June 2014 to $26 per barrel in January 2016. Since the low point experienced in early 2016, oil prices have
increased substantially. WTI oil spot prices ranged from a low of $42 per barrel in June 2017 to a high of $60 per
barrel in December 2017. Brent crude oil spot prices ranged from a low of $44 in June 2017 to a high of $67 in
December 2017. The average full year 2017 WTI and Brent crude oil spot prices of $51 per barrel and $54 per barrel
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increased 17% and 24% from 2016.
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WTTI and Brent crude oil spot prices had a monthly average in December 2017 of $58 per barrel and $64 per barrel,
respectively. Prices have increased steadily through the second half of the year, with year-end prices higher than the
annual average. Most of the price movement reflects continuing draws on global oil inventory levels, geopolitical
tensions, and the announcement from the Organization of the Petroleum Exporting Countries (OPEC) of an extension
through the end of 2018 of its crude oil supply reduction agreement. Crude oil production in the United States is
projected to average 10.3 million barrels per day in 2018, which will mark the highest annual average production in
U.S. history.

In the United States Energy Information Administration (EIA) January 2018 "Short Term Energy Outlook," the EIA
projects Brent prices to average $60 per barrel in 2018 and $61 per barrel in 2019, while WTI prices are projected to
average about $4 less per barrel in both 2018 and 2019. The International Energy Agency's (IEA) January 2018 "Oil
Market Report" forecasts the 2018 global demand to average approximately 99.1 million barrels per day, an increase
of 1% from 2017, driven by increases in the Asia Pacific region, while all other regions remain approximately the
same.

The Henry Hub natural gas spot price in the United States averaged $2.99 per MMBtu in 2017, an increase of $0.47
per MMBtu, or 19%, from 2016. The EIA January 2018 “Short Term Energy Outlook” projects Henry Hub natural gas
prices to average $2.88 per MMBtu in 2018 and $2.92 per MMBtu in 2019, a slight decline over 2017 levels primarily
due to strong expected production growth, which is forecast to meet growing domestic consumption and exports.

North America operations

The average North America oil-directed rig count increased 341 rigs, or 72%, for the full year 2017 as compared to
2016, while the average North America natural gas-directed rig count increased 102 rigs, or 61%, during the same
period. In the United States land market during 2017, there was a 76% improvement in the average rig count
compared to 2016 and completions activity continued to strengthen in this market for drilled but uncompleted wells.
As a result of the recent uptick in activity and the structural changes to our delivery platform we made over the past
few years, after recording operating losses in North America in 2016, we returned to operating profitability with
continued improvements throughout 2017. Rig count has stabilized during the second half of 2017, with customers
searching for improved production with an increased focus on efficiency and optimization of wells.

In the Gulf of Mexico, the average offshore rig count for 2017 was down 13% compared to 2016. Low commodity
prices have stressed budgets and have impacted economics across the deepwater market, negatively impacting activity
and pricing. These headwinds persist today, and we believe there will continue to be challenges in 2018 to deepwater
project economics. Activity in the Gulf of Mexico is dependent on governmental approvals for permits, our customers'
actions and the entry and exit of deepwater rigs in the market.

International operations

While the average international rig count for 2017 decreased by 1% compared to 2016, the international markets
began to show signs of improvement in the second half of the year. This improvement was driven primarily by the
Middle East, North Sea and Latin America. Lower sustained crude oil prices have caused many of our customers to
reduce their budgets and defer several new projects; however, we have continued to work with our customers to
improve project economics through technology and improved operating efficiency. For the Eastern Hemisphere, we
believe the first quarter of 2017 represented the bottom of the international rig count. The Middle East remains our
most active international market, with the largest part of the work focused on maximizing production in mature fields
with the use of technology and expanded reservoir knowledge. While we expect the international markets will
continue to gradually improve throughout 2018, there are still headwinds that must be overcome to obtain a full
recovery. This includes an over capitalized market, pricing pressure and price concessions that we have taken
throughout the down cycle which we need to recapture. We will continue to remain focused on efficiencies in our
execution.
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Venezuela. Venezuela continues to experience significant political and economic turmoil. At December 31, 2017, the
Venezuelan government had a dual-rate foreign exchange system: (i) the DIPRO, which represented a protected rate
of 10.0 Bolivares per United States dollar made available for vital imports such as food, medicine and raw materials
for production; and (ii) the DICOM, which is intended to be a free floating system that will fluctuate according to
market supply and demand. The DICOM foreign exchange rate continues to significantly devalue and had a market
rate of 3,345 Bolivares per United States dollar at December 31, 2017, as compared to a market rate of 276 Bolivares
per United States dollar in early 2016 when the DICOM was created. On January 29, 2018, the Venezuelan
government announced that it has eliminated the DIPRO foreign exchange rate and all future currency transactions
will be carried out at the DICOM rate. We are currently evaluating the impact that this change in foreign exchange
system will have on our business, consolidated results of operations and consolidated financial condition. This
includes potential further write-downs of our net investment in Venezuela, which was approximately $202 million as
of December 31, 2017.
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We have continued to experience delays in collecting payments on our receivables from our primary customer in
Venezuela. In November 2017, several credit rating agencies downgraded this customer’s credit rating, some as low as
a default level. As a result of this credit downgrade, delayed payments on our promissory note and accounts

receivable, and deteriorating market conditions in Venezuela, we recognized an aggregate charge of $647 million
during 2017, representing a fair market value adjustment on our promissory note and a full reserve against our other
accounts receivable with this customer. See Note 3 and Note 12 to the consolidated financial statements for additional
information about outstanding receivables from our primary customer in Venezuela and Part I, Item 1(a), “Risk Factors”
for additional information on risks associated with our operations in Venezuela, including recent sanctions imposed in
Venezuela.
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RESULTS OF OPERATIONS IN 2017 COMPARED TO 2016

REVENUE: Favorable  Percentage
Millions of dollars 2017 2016  (Unfavorable)Change
Completion and Production $13,077$8,882 $ 4,195 47 %
Drilling and Evaluation 7,543 7,005 538 8

Total revenue $20,620$15,887% 4,733 30 %

By geographic region:

North America $11,564%$6,770 $ 4,794 71 %

Latin America 2,116 1,860 256 14
Europe/Africa/CIS 2,781 2993 (212 ) (T )

Middle East/Asia 4,159 4,264 (105 )2 )

Total $20,620$15,887% 4,733 30 %
OPERATING INCOME: Favorable = Percentage
Millions of dollars 2017 2016 (Unfavorable) Change
Completion and Production ~ $1,621 $107 $ 1,514 1,415 %
Drilling and Evaluation 718 794 (76 ) (10 )
Total 2,339 901 1,438 160
Corporate and other (330 )(4,322 )3,992 92
Impairments and other charges (647 )(3,357 )2,710 81

Total operating income (loss) $1,362 $(6,778)$ 8,140 —

Consolidated revenue in 2017 increased 30% compared to 2016, associated with improved utilization, pricing and
activity, primarily attributable to higher stimulation activity, and well completion and drilling services in North
America. Revenue from North America was 56% of consolidated revenue in 2017 and 43% of consolidated revenue in
2016.

We reported consolidated operating income of $1.4 billion in 2017, as compared to an operating loss of $6.8 billion in
2016. Higher consolidated operating results were primarily due to increases in stimulation activity and well
completion services in North America. Operating results were also impacted by $647 million and $3.4 billion of
impairments and other charges recorded during 2017 and 2016, respectively. Additionally, we incurred $4.1 billion of
merger related costs during 2016, primarily due to a $3.5 billion termination fee and $464 million of charges resulting
from our reversal of assets held for sale accounting.

OPERATING SEGMENTS

Completion and Production

Completion and Production revenue was $13.1 billion in 2017, an increase of $4.2 billion, or 47%, compared to 2016.
Completion and Production operating income was $1.6 billion in 2017 compared to $107 million in 2016. Operating
results significantly improved due to increased activity and pricing across the majority of our product service lines,
primarily pressure pumping services in North America. International operating results improved slightly as increased
pressure pumping services in the Middle East and Latin America were partially offset by reduced completion tool
sales in the Eastern Hemisphere.

Drilling and Evaluation

Drilling and Evaluation revenue was $7.5 billion in 2017, an increase of $538 million, or 8%, from 2016. Drilling and
Evaluation operating income was $718 million in 2017, a decrease of $76 million, or 10%, compared to 2016.
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Operating results improved for drilling services in North America as a result of improved pricing, utilization and rig
count. These increases were offset by pricing pressure and activity reductions across the majority of our product
service lines in the Eastern Hemisphere, particularly drilling and logging services, as well as activity reductions in
Venezuela, primarily software sales and testing activity.
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GEOGRAPHIC REGIONS

North America

North America revenue was $11.6 billion in 2017, a 71% improvement compared to 2016. These results were driven
by improved customer demand in our United States land sector with increases in both pricing and activity, primarily
related to pressure pumping services, drilling activity and completion tool sales.

Latin America

Latin America revenue was $2.1 billion in 2017, a 14% increase compared to 2016, primarily related to higher drilling
activity in Brazil and Colombia, as well as increased project management activity in Mexico. These increases were
partially offset by reduced activity in the majority of our product service lines in Venezuela and lower completion tool
sales in Brazil.

Europe/Africa/CIS

Europe/Africa/CIS revenue was $2.8 billion in 2017, a 7% decline compared to 2016. The decreases were driven by
activity reductions and pricing pressure across the region, particularly in Angola and the North Sea, along with
reduced completion tools sales and logging services throughout the region.

Middle East/Asia

Middle East/Asia revenue was $4.2 billion in 2017, a 2% decrease compared to 2016, driven by reduced activity and
pricing pressure, particularly for drilling and logging services in Thailand, reductions across all of our product service
lines in Indonesia and drilling services and completion tool sales across the region. These decreases were partially
offset by improved stimulation and well intervention activity in the Middle East, increased project management
activity in Iraq and improved activity across the majority of our product service lines in Australia.

OTHER OPERATING ITEMS

Corporate and other expenses were $330 million in 2017, as compared to $4.3 billion in 2016. The decrease was
primarily driven by merger-related costs during 2016 of a $3.5 billion termination fee and $464 million of charges
resulting from our reversal of assets held for sale accounting.

Impairments and other charges were $647 million in 2017 representing a fair market value adjustment on a promissory
note from our primary customer in Venezuela and a full reserve against our other accounts receivable with this
customer. See Note 3 to the consolidated financial statements for further information. This compares to $3.4 billion of
impairments and other charges recorded in 2016, primarily as a result of the downturn in the energy market, which
consisted of fixed asset impairments and write-offs, inventory write-downs, impairments of intangible assets,
severance costs, country and facility closures, a loss on exchange for our Venezuela promissory note and other
charges.

NONOPERATING ITEMS

Interest expense, net was $593 million in 2017, which includes $104 million in costs related to the early
extinguishment of $1.4 billion of senior notes during the first quarter of 2017, offset by additional interest income
recognized during the year related to interest receipts and accretion on the promissory note from our primary customer
in Venezuela. See Note 3 to the consolidated financial statements for further information on our promissory note in
Venezuela, including our decision to discontinue the note accretion beginning in 2018. We recognized $639 million of
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net interest expense in 2016, which includes $41 million of debt redemption fees and associated expenses related to
the $2.5 billion of senior notes mandatorily redeemed in the second quarter of 2016, with the corresponding interest
savings from these debt payments reflected in 2017.

Other, net was an $87 million loss in 2017, as compared to a $208 million loss in 2016, driven by foreign currency
exchange losses in various countries primarily due to the strengthening U.S. dollar. During 2017, foreign exchange
losses were primarily incurred in Brazil and Nigeria. During 2016, foreign exchange losses were primarily incurred in
Egypt, Argentina and Brazil, including a $53 million loss for the devaluation of the Egyptian pound.
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Effective tax rate. During 2017, we recorded a total income tax provision of $1.1 billion on pre-tax income of $682
million, resulting in an effective tax rate of 165.8%. This includes $770 million of tax expenses associated with our
preliminary estimate of the net impact of the United States tax reform enacted in 2017. During 2016, we recorded a
total income tax benefit $1.9 billion on pre-tax losses of $7.6 billion, resulting in an effective tax rate of 24.4%. See
Note 8 to the consolidated financial statements for significant drivers of these effective tax rates.
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RESULTS OF OPERATIONS IN 2016 COMPARED TO 2015

REVENUE: Favorable  Percentage
Millions of dollars 2016 2015 (Unfavorable)Change
Completion and Production $8,882 $13,682$ (4,800 ) (35 )%
Drilling and Evaluation 7,005 9,951 (2,946 ) (30 )

Total revenue $15,887$23,633% (7,746 ) (33 )%
By geographic region:
North America $6,770 $10,856$ (4,086

53



