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Series D 6.60% Preference Shares, Par Value $1.00 per share New York Stock Exchange, Inc.

Securities registered pursuant to Section 12(g) of the Act: None
Indicate by check mark if the registrant is a well-known seasoned issuer, as defined in Rule 405 of the Act.
Yesx No~
Indicate by check mark if the registrant is not required to file reports pursuant to Section 13 or Section 15(d) of the Act.
Yes”™ Nox

Indicate by check mark whether the registrant (1) has filed all reports required to be filed by Section 13 or 15(d) of the Securities Exchange Act
of 1934 during the preceding 12 months (or for such shorter period that the registrant was required to file such reports), and (2) has been subject
to such filing requirements for the past 90 days.

Yesx No”~
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File required to be submitted and posted pursuant to Rule 405 of Regulation S-T (§232.405 of this chapter) during the preceding 12 months (or
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Indicate by check mark if disclosure of delinquent filers pursuant to Item 405 of Regulation S-K (§229.405 of this chapter) is not contained
herein, and will not be contained, to the best of registrant s knowledge, in definitive proxy or information statements incorporated by reference in
Part III of this Form 10-K or any amendment to this Form 10-K. ~

Indicate by check mark whether the registrant is a large accelerated filer, an accelerated filer, a non-accelerated filer, or a smaller reporting
company, as defined in Rule 12b-2 of the Act. Large accelerated filer x, Accelerated filer *, Non-accelerated filer ”, Smaller reporting company ~

Indicate by check mark whether the registrant is a shell company (as defined in Rule 12b-2 of the Act).
Yes”™ Nox

The aggregate market value of Common Shares held by nonaffiliates of the registrant at June 30, 2010 was $2,825.2 million based on the closing
sale price of the Common Shares on the New York Stock Exchange on that date.

The number of Common Shares outstanding at February 16, 2011 was 52,827,367.

The information required by Part III of this report, to the extent not set forth herein, is incorporated by reference to the registrant s Definitive
Proxy Statement to be filed in respect of our 2011 Annual General Meeting of Shareholders.
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NOTE ON FORWARD-LOOKING STATEMENTS

This Form 10-K contains forward-looking statements within the meaning of Section 27A of the Securities Act of 1933, as amended, and

Section 21E of the Securities Exchange Act of 1934, as amended (the Exchange Act ). Forward-looking statements are necessarily based on
estimates and assumptions that are inherently subject to significant business, economic and competitive uncertainties and contingencies, many of
which, with respect to future business decisions, are subject to change. These uncertainties and contingencies can affect actual results and could
cause actual results to differ materially from those expressed in any forward-looking statements made by, or on behalf of, us.

In particular, statements using words such as may , should , estimate , expect , anticipate , intends , believe , predict , potential , or wo

import generally involve forward-looking statements. For example, we may include certain forward-looking statements in Management s
Discussion and Analysis of Financial Condition and Results of Operations with regard to trends in results, prices, volumes, operations,
investment results, margins, combined ratios, reserves, market conditions, risk management and exchange rates. This Form 10-K also contains
forward-looking statements with respect to our business and industry, such as those relating to our strategy and management objectives, market
standing and product volumes, insured losses from loss events, government initiatives and regulatory matters affecting the reinsurance and
insurance industries.

In light of the risks and uncertainties inherent in all future projections, the inclusion of forward-looking statements in this report should not be
considered as a representation by us or any other person that our objectives or plans will be achieved. Numerous factors could cause our actual
results to differ materially from those addressed by the forward-looking statements, including the following:

we are exposed to significant losses from catastrophic events and other exposures that we cover, which we expect to cause significant
volatility in our financial results from time to time;

the frequency and severity of catastrophic events or other events which we cover could exceed our estimates and cause losses greater
than we expect;

the risk of the lowering or loss of any of the ratings of RenaissanceRe Holdings Ltd. or of one or more of our subsidiaries or changes
in the policies or practices of the rating agencies;

risks relating to the successful consummation of potential strategic transactions, including the pending sale of substantially all of our
U.S.-based insurance operations to QBE Holdings, Inc. ( QBE ) pursuant to the definitive stock purchase agreement we executed with
QBE on November 18, 2010 (the Stock Purchase Agreement ), including the risk that we are unable to complete such transactions,
and the risk that consummation of the transaction may fail to materially enhance our financial results or position or to further our
strategy;

risks associated with appropriately modeling, pricing for, and contractually addressing new or potential factors in loss emergence,
such as the trend toward potentially significant global warming and other aspects of climate change which have the potential to
adversely affect our business, which could cause us to underestimate our exposures and potentially adversely impact our financial
results;

risks due to our dependence on a few insurance and reinsurance brokers for the preponderance of our revenue, a risk we believe is
increasing as a larger portion of our business is provided by a small number of these brokers;

we operate in a highly competitive environment, which we expect to increase over time from new competition from non-traditional
participants as capital markets products provide alternatives and replacements for our more traditional reinsurance and insurance
products and as a result of consolidation in the (re)insurance industry;
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the inherent uncertainties in our reserving process, including those related to the 2005, 2008 and 2010 catastrophes, which
uncertainties could increase as the product classes we offer evolve over time;

risks relating to adverse legislative developments including the risk of passage of the House Bills (as defined herein), the risk of new
legislation in Florida continuing to expand the reinsurance coverages offered by the Florida Hurricane Catastrophe Fund ( FHCF ) and
the insurance policies written by state-sponsored Citizens Property Insurance Corporation ( Citizens ), or failing to reduce such
coverages or implementing new programs which reduce the size of the private market, and the risk that new, state-based or federal
legislation will be enacted and adversely impact us;
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changes in insurance regulations in the U.S. or other jurisdictions in which we operate, including the risks that U.S. federal or state
governments will take actions to diminish the size of the private markets in respect of the coverages we offer, the risk of potential
challenges to the Company s claim of exemption from insurance regulation under certain current laws and the risk of increased global
regulation of the insurance and reinsurance industry;

the passage of federal or state legislation subjecting Renaissance Reinsurance Ltd. ( Renaissance Reinsurance ) or our other Bermuda
subsidiaries to supervision, regulation or taxation in the U.S. or other jurisdictions in which we operate, or increasing the taxation of
business ceded to us;

a contention by the Internal Revenue Service ( IRS ) that Renaissance Reinsurance, or any of our other Bermuda subsidiaries, is
subject to U.S. taxation;

risks associated with implementing our business strategies and initiatives, including risks related to developing or enhancing the
operations, controls and other infrastructure necessary in respect of our more recent, new or proposed initiatives;

the risk that there could be regulatory or legislative changes adversely impacting us, as a Bermuda-based company, relative to our
competitors, or actions taken by multinational organizations having such an impact;

the risk that our customers may fail to make premium payments due to us (a risk that we believe has increased in certain of our key
markets), as well as the risk of failures of our reinsurers, brokers or other counterparties to honor their obligations to us, including
their obligations to make third party payments for which we might be liable;

risks associated with highly subjective judgments, such as valuing our more illiquid assets, and determining the impairments taken
on our investments, which could impact our financial position or operating results;

risks associated with our investment portfolio, including the risk that investment managers may breach our investment guidelines, or
the inability of such guidelines to mitigate risks arising out of the ongoing period of relative economic weakness;

risks associated with inflation, which could cause loss costs to increase, and impact the performance of our investment portfolio,
thereby adversely impacting our financial position or operating results;

the risk we might be bound to policyholder obligations beyond our underwriting intent;

risks associated with counterparty credit risk, including with respect to reinsurance brokers, customers, agents, retrocessionaires,
capital providers, parties associated with our investment portfolio and/or our energy trading business, and premiums and other
receivables owed to us, which risks we believe continue to be heightened as a result of the ongoing period of relative economic
weakness;

emerging claims and coverage issues, which could expand our obligations beyond the amount we intend to underwrite;

Table of Contents 6



Edgar Filing: RENAISSANCERE HOLDINGS LTD - Form 10-K

loss of services of any one of our key senior officers, or difficulties associated with the transition of new members of our senior
management team;

the risk that ongoing or future industry regulatory developments will disrupt our business, or that of our business partners, or
mandate changes in industry practices in ways that increase our costs, decrease our revenues or require us to alter aspects of the way
we do business;

acts of terrorism, war or political unrest;

risks that the Dodd-Frank Wall Street Reform and Consumer Protection Act of 2010 (the Dodd-Frank Act ) may adversely impact our
business, or significantly increase our operating costs;

operational risks, including system or human failures;

risks in connection with our management of third party capital;

changes in economic conditions, including interest rate, currency, equity and credit conditions which could affect our investment
portfolio or declines in our investment returns for other reasons which could
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reduce our profitability and hinder our ability to pay claims promptly in accordance with our strategy, which risks we believe are
currently enhanced in light of the ongoing period of relative economic weakness, both globally and in the U.S.;

risks relating to failure to comply with covenants in our debt agreements;

risks relating to the inability of our operating subsidiaries to declare and pay dividends to the Company;

risks that we may require additional capital in the future, particularly after a catastrophic event or to support potential growth
opportunities in our business, which may not be available or may be available only on unfavorable terms;

risks associated with our increased allocation of capital to our weather and energy risk management operations, including the risks
that these operations may give rise to unforeseen or unanticipated losses, as well as the possibility that the results of these operations
do not meaningfully impact our financial results over time;

risks that certain of our new or potentially expanding business lines could have a significant negative impact on our financial results
or cause significant volatility in our results for any particular period;

risks arising out of possible changes in the distribution or placement of risks due to increased consolidation of customers or insurance
and reinsurance brokers, or from potential changes in their business practices which may be required by future regulatory changes;
and

risks relating to changes in regulatory regimes and/or accounting rules, which could result in significant changes to our financial
results, including but not limited to, the European Union directive concerning capital adequacy, risk management and regulatory
reporting for insurers ( Solvency II ).

The factors listed above should not be construed as exhaustive. Certain of these risk factors and others are described in more detail in  Item 1A.
Risk Factors below. We undertake no obligation to release publicly the results of any future revisions we may make to forward-looking
statements to reflect events or circumstances after the date hereof or to reflect the occurrence of unanticipated events.
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PART1
ITEM 1. BUSINESS

Unless the context otherwise requires, references in this Form 10-K to  RenaissanceRe orthe Company mean RenaissanceRe Holdings Ltd.
and its subsidiaries, which principally include, but are not limited to, Renaissance Reinsurance, Glencoe Insurance Ltd. ( Glencoe ),
Renaissance Trading Ltd. ( Renaissance Trading ), RenRe Energy Advisors Ltd. ( REAL ) and the Company s Lloyd s syndicate,
RenaissanceRe Syndicate 1458 ( Syndicate 1458 ).

We also underwrite reinsurance on behalf of joint ventures, principally including Top Layer Reinsurance Ltd. ( Top Layer Re ), recorded
under the equity method of accounting, and DaVinci Reinsurance Ltd. ( DaVinci ). The financial results of DaVinci and DaVinci s parent
company, DaVinciRe Holdings Ltd. ( DaVinciRe ), are consolidated in our financial statements. For your convenience, we have included a
glossary beginning on page 49 of selected insurance and reinsurance terms. All dollar amounts referred to in this Form 10-K are in U.S. dollars
unless otherwise indicated. Any discrepancies in the tables included herein between the amounts listed and the totals thereof are due to
rounding.

GENERAL

RenaissanceRe was established in Bermuda in 1993 to write principally property catastrophe reinsurance and today is a leading global provider
of reinsurance and insurance coverages and related services. Our aspiration is to be the world s best underwriter of high-severity, low frequency
risks. Through our operating subsidiaries, we seek to produce superior returns for our shareholders by being a trusted, long-term partner to our
customers, for assessing and managing risk, delivering responsive solutions, and keeping our promises. We accomplish this by leveraging our
core capabilities of risk assessment and information management, and by investing in our capabilities to serve our customers across the cycles
that have historically characterized our markets. Overall, our strategy focuses on superior risk selection, customer relationships and capital
management. We provide value to our customers and joint venture partners in the form of financial security, innovative products, and responsive
service. We are known as a leader in paying valid reinsurance claims promptly. We principally measure our financial success through long-term
growth in tangible book value per common share plus the change in accumulated dividends, which we believe is the most appropriate measure
of our Company s financial performance, and believe we have delivered superior performance in respect of this measure over time.

Our core products include property catastrophe reinsurance, which we primarily write through our principal operating subsidiary Renaissance
Reinsurance, our Lloyd s syndicate, Syndicate 1458, and joint ventures, principally DaVinci and Top Layer Re; specialty reinsurance risks
written through Renaissance Reinsurance, Syndicate 1458 and DaVinci; and other insurance products primarily written through Syndicate 1458.
We believe that we are one of the world s leading providers of property catastrophe reinsurance. We also believe we have a strong position in
certain specialty reinsurance lines of business. Our reinsurance and insurance products are principally distributed through intermediaries, with
whom we seek to cultivate strong relationships.

Discontinued Operations

During the fourth quarter of 2010, we made the strategic decision to divest substantially all of our U.S.-based insurance operations in order to
focus on the business encompassed within our Reinsurance and Lloyd s segments and our other businesses. Except as explicitly described as held
for sale or as discontinued operations, and unless otherwise noted, all discussions and amounts presented herein relate to our continuing
operations. See Note 3. Discontinued Operations in our Notes to Consolidated Financial Statements for additional information related to
discontinued operations. All prior years presented have been reclassified to conform to this new presentation.
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On November 18, 2010, we entered into a Stock Purchase Agreement with QBE to sell substantially all of our U.S.-based insurance operations,
including our U.S. property and casualty business underwritten through managing general agents, our crop insurance business underwritten
through Agro National Inc. ( Agro National ), our commercial property insurance operations and our claims operations. We have classified the
assets and liabilities associated with this transaction as held for sale. The financial results for these operations have been presented as
discontinued operations in our consolidated statements of operations. See Note 3. Discontinued Operations in our Notes to Consolidated
Financial Statements for additional information.

Consideration for the transaction is book value at December 31, 2010, for the aforementioned businesses, currently estimated to be $283.4
million, payable in cash at closing and subject to adjustment for certain tax and other items. The transaction is expected to close in early 2011
and is subject to regulatory approvals and customary closing conditions.

Segments

As a result of the strategic decision to divest substantially all of our U.S.-based insurance operations noted above, we revised our reportable
segments. As described in more detail below under Business Segments , our reportable segments include: (1) Reinsurance, which includes
catastrophe reinsurance, specialty reinsurance and certain property catastrophe and specialty joint ventures, (2) Lloyd s, which includes
reinsurance and insurance business written through Syndicate 1458, and (3) Insurance, which includes the Bermuda-based insurance operations
of our former Insurance segment which are not being sold pursuant to the Stock Purchase Agreement with QBE. In addition, our Other category
primarily includes our strategic investments, weather and energy risk management operations, investments unit, corporate expenses, capital
servicing costs and noncontrolling interests. Previously, our Lloyd s unit was included in our Reinsurance segment and the underwriting results
associated with our discontinued operations were included in our Insurance segment. All prior periods presented have been reclassified to
conform to this new presentation.

For the year ended December 31, 2010, our Reinsurance, Lloyd s and Insurance segments accounted for 95.5%, 4.2% and 0.3%, respectively, of
our total consolidated gross premiums written. We currently expect contributions from our Lloyd s segment to increase over time, on both an
absolute and relative basis, although we cannot assure you we will succeed in meeting this goal. Financial data relating to our segments is
included in Item 7. Management s Discussion and Analysis of Financial Condition and Results of Operations.

CORPORATE STRATEGY

Our mission is to produce superior returns for our shareholders by being a trusted, long-term partner to our customers, for assessing and
managing risk, delivering responsive solutions, and keeping our promises. Our aspiration is to be the world s best underwriter of high-severity,
low frequency risks. Our vision is to be a leader in select financial services through our people and culture, expertise in risk, and passion for
exceeding customers expectations.

Since our inception, we have cultivated and endeavor to preserve certain competitive advantages that position us to fulfill our strategic
objectives. We believe these competitive advantages include:

Superior Risk Selection. We seek to build a portfolio of risks that produces an attractive return on utilized capital. We develop a
perspective on the risk in each business opportunity using both our underwriters expertise and sophisticated risk selection techniques
including computer models and databases, such as Renaissance Exposure Management System ( REMS ). We pursue a disciplined
approach to underwriting and select only risks that we believe will produce a portfolio with an attractive return, subject to prudent
risk constraints. We manage our portfolio of risks dynamically, both within sub-portfolios and across the Company.
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Superior Customer Relationships. We believe our modeling and technical expertise, and the risk management advice that we
provide our customers, has enabled us to become a provider of first choice in many lines of business to our customers
worldwide. We seek to offer stable, predictable, and consistent risk-based pricing and a prompt turnaround on our claims.

Superior Capital Management. We seek to write as much attractively priced business as is available to us and then

manage our capital accordingly. We generally seek to raise capital when we forecast an increased demand in the market,

at times by accessing capital through joint ventures or other structures, and seek to return capital to our shareholders or

joint venture investors when the demand for our coverages appears to decline and when we believe a return of capital

would be beneficial to our shareholders or joint venture investors. In using joint ventures, we intend to leverage our

access to business and our underwriting capabilities on an efficient capital base, develop fee income, generate profit

commissions and diversify our portfolio. We routinely evaluate and review potential joint venture opportunities and

strategic investments.
We believe we are well positioned to fulfill these objectives by virtue of the experience and skill of our management team, our significant
financial strength, and our strong relationships with brokers and customers. In addition, we believe our superior service, our proprietary
modeling technology, and our extensive business relationships, which have enabled us to become a leader in the property catastrophe
reinsurance market, will be instrumental in allowing us to achieve our strategic objectives. In particular, we believe our strategy, high
performance culture, and commitment to our customers and joint venture partners permit us to differentiate ourselves by offering specialized
services and products at times and in markets where capacity and alternatives may be limited.

BUSINESS SEGMENTS
Reinsurance Segment

Our Reinsurance segment is comprised of two main units: 1) property catastrophe reinsurance, primarily written through Renaissance
Reinsurance and DaVinci, and 2) specialty reinsurance, primarily written through Renaissance Reinsurance and DaVinci. Our Reinsurance
segment is managed by the Global Chief Underwriting Officer, who leads a team of underwriters, risk modelers and other industry professionals,
who have access to our proprietary risk management, underwriting and modeling resources and tools. We believe the expertise of our
underwriting and modeling team and our proprietary analytic tools, together with superior customer service, provide us with a significant
competitive advantage.

Our portfolio of business has continued to be increasingly characterized by relatively large transactions with ceding companies with whom we
do business, although no current relationship exceeds 10% of our gross premiums written. Accordingly, our gross premiums written are subject
to significant fluctuations depending on our success in maintaining or expanding our relationships with these large customers. We market our
reinsurance products worldwide exclusively through brokers, whose market has become extremely consolidated in recent years. In 2010, three
brokerage firms accounted for 88.2% of our Reinsurance segment gross premiums written. We believe that recent market dynamics, and trends
in our industry in respect of potential future consolidation, have increased our exposure to the risks of broker, client and counterparty
concentration.
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The following table shows our total Reinsurance segment gross premiums written split between catastrophe and specialty reinsurance,
respectively:

Year ended December 31, 2010 2009 2008
(in thousands)

Renaissance catastrophe premiums $ 630,080 $ 706,947 $ 633,611
Renaissance specialty premiums 126,848 111,889 153,701
Total Renaissance premiums 756,928 818,836 787,312
DaVinci catastrophe premiums 364,153 389,502 361,010
DaVinci specialty premiums 2,538 2,457 6,069
Total DaVinci premiums 366,691 391,959 367,079
Total catastrophe unit premiums (1) 994,233 1,096,449 994,621
Total specialty unit premiums 129,386 114,346 159,770
Total Reinsurance segment premiums $1,123,619 $ 1,210,795 $ 1,154,391

(1) Total catastrophe premiums written includes $9.5 million, $12.7 million and $5.7 million of gross premiums written assumed from our
Insurance segment for the years ended December 31, 2010, 2009 and 2008, respectively.
Property Catastrophe Reinsurance

We believe we are one of the largest providers of property catastrophe reinsurance in the world, based on our total catastrophe gross premiums
written. Our principal property catastrophe reinsurance products include catastrophe excess of loss reinsurance and excess of loss retrocessional
reinsurance as described below.

Catastrophe Excess of Loss Reinsurance. We principally write catastrophe reinsurance on an excess of loss basis, which means we provide
coverage to our insureds when aggregate claims and claim expenses from a single occurrence of a covered peril exceed the attachment point
specified in a particular contract. Under these contracts, we indemnify an insurer for a portion of the losses on insurance policies in excess of a
specified loss amount, and up to an amount per loss specified in the contract. The coverage provided under excess of loss reinsurance contracts
may be on a worldwide basis or limited in scope to selected geographic areas. Coverage can also vary from all property perils to limited
coverage on selected perils, such as earthquake only coverage.

Excess of Loss Retrocessional Reinsurance. We also write retrocessional reinsurance contracts that provide property catastrophe coverage to
other reinsurers or retrocedants. In providing retrocessional reinsurance, we focus on property catastrophe retrocessional reinsurance, which
covers the retrocedant on an excess of loss basis when aggregate claims and claim expenses from a single occurrence of a covered peril and from
a multiple number of reinsureds exceed a specified attachment point. The coverage provided under excess of loss retrocessional contracts may

be on a worldwide basis or limited in scope to selected geographic areas. Coverage can also vary from all property perils to limited coverage on
selected perils, such as earthquake only coverage. The information available to retrocessional underwriters concerning the original primary risk
can be less precise than the information received from primary companies directly. Moreover, exposures from retrocessional business can

change within a contract term as the underwriters of a retrocedant alter their book of business after retrocessional coverage has been bound.

Our property catastrophe reinsurance contracts are generally all risk in nature. Our most significant exposure is to losses from earthquakes and
hurricanes and other windstorms, although we are also exposed to claims arising from other catastrophes, such as tsunamis, freezes, floods, fires,
tornadoes, explosions and acts of terrorism in connection with the coverages we provide. Our predominant exposure under such coverage is to
property damage. However, other risks, including business interruption and other non-property losses, may also be covered under our property
reinsurance contracts when arising from a covered peril. We offer our coverages on a worldwide basis.
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Because of the wide range of possible catastrophic events to which we are exposed, including the size of such events and because of the
potential for multiple events to occur in the same time period, our catastrophe reinsurance business is volatile and our results of operations
reflect this volatility. Further, our financial condition may be impacted by this volatility over time or at any point in time. The effects of claims
from one or a number of severe catastrophic events could have a material adverse effect on us. We expect that increases in the values and
concentrations of insured property and the effects of inflation will increase the severity of such occurrences in the future.

Insurance-Linked Securities. We also invest in insurance-linked securities. Insurance-linked securities are generally privately placed fixed
income securities as to which all or a portion of the repayment of the principal is linked to catastrophic events; for example, the occurrence of
one or more hurricanes or earthquakes producing industry losses exceeding certain specified thresholds. We underwrite, model, evaluate and
monitor these securities using similar tools and techniques used to evaluate our more traditional property catastrophe reinsurance business
assumed. In addition, we may enter into derivative transactions, such as total return swaps, that are based on or referenced to underlying
insurance-linked securities. Based on an evaluation of the specific features of each insurance-linked security, we account for these securities as
reinsurance or at fair value, as applicable, in accordance with U.S. generally accepted accounting principles ( GAAP ). In addition, in future
periods we may utilize the growing market for insurance-linked securities to expand our ceded reinsurance buying if we find the pricing and
terms of such coverage attractive.

We seek to moderate the volatility of our risk portfolio through superior risk selection, diversification and the purchase of retrocessional
coverages and other protections. In furtherance of our strategy, we may increase or decrease our presence in the catastrophe reinsurance business
based on market conditions and our assessment of risk-adjusted pricing adequacy. We frequently seek to purchase reinsurance or other
protection for our own account to further reduce the financial impact that a large catastrophe or a series of catastrophes could have on our
results.

As a result of our position in the market and reputation for superior customer relationships, we believe we have superior access to reinsurance
business we view as desirable compared to the market as a whole. As described above, we use our proprietary underwriting tools and guidelines
to attempt to construct an attractive portfolio from these opportunities. We dynamically model policy submissions against our current in-force
underwriting portfolio, comparing our estimate of the modeled expected returns of the contract against the amount of capital that we allocate to
the contract, based on our estimate of its marginal impact on our overall risk portfolio. At times, our approach to portfolio management has
resulted and may result in the future in our having a relatively large market share of catastrophe reinsurance exposure in a particular geographic
region, such as Florida, or to a particular peril, such as U.S. hurricane risk, where we believe supply and demand characteristics promote our
providing significant capacity, or where the risks or class of risks otherwise adds efficiency to our portfolio. Conversely, from time to time we
may have a disproportionately low market share in certain regions or perils where we believe our capital would be less effectively deployed.

Specialty Reinsurance

We write a number of lines of reinsurance other than property catastrophe, such as catastrophe exposed workers compensation, surety, terrorism,
political risk, trade credit, medical malpractice, financial, mortgage guarantee, catastrophe-exposed personal lines property, casualty clash,

certain other casualty lines and other specialty lines of reinsurance that we collectively refer to as specialty reinsurance. We believe that we are
seen as a market leader in certain of these classes of business. As with our catastrophe business, our team of experienced professionals seek to
underwrite these lines using a disciplined underwriting approach and sophisticated analytical tools. We are seeking to expand our specialty
reinsurance operations over time, although we cannot assure you that we will do so, particularly in light of current and forecasted market
conditions.

We generally target lines of business where we believe we can adequately quantify the risks assumed and where potential losses could be
characterized as low frequency and high severity, similar to our catastrophe reinsurance coverages. We also seek to identify market dislocations
and write new lines of business whose risk and return characteristics are estimated to exceed our hurdle rates. Furthermore, we also seek to
manage the correlations of this business with our overall portfolio, including our aggregate exposure to single and aggregated catastrophe events.
We believe that our underwriting and analytical capabilities have positioned us well to manage this business.
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We offer our specialty reinsurance products principally on an excess of loss basis, as described above with respect to our catastrophe reinsurance
products, and also provide some proportional coverage. In a proportional reinsurance arrangement (also referred to as quota share reinsurance
and pro-rata reinsurance), the reinsurer shares a proportional part of the original premiums and losses of the reinsured. The reinsurer pays the
cedant a commission which is generally based on the cedant s cost of acquiring the business being reinsured (including commissions, premium
taxes, assessments and miscellaneous administrative expenses) and may also include a profit factor. Our products frequently include tailored
features such as limits or sub-limits which we believe help us manage our exposures. Any liability exceeding, or otherwise not subject to, such
limits reverts to the cedant. As with our catastrophe reinsurance business, our specialty reinsurance frequently provides coverage for relatively
large limits or exposures, and thus we are subject to potential significant claims volatility.

We generally seek to write significant lines on our specialty reinsurance treaties. As a result of our financial strength, we have the ability to offer
significant capacity and, for select risks, we have made available significant limits. We believe these capabilities, the strength of our specialty
reinsurance underwriting team, and our demonstrated ability and willingness to pay valid claims are competitive advantages of our specialty
reinsurance business. While we believe that these and other initiatives will support growth in our specialty reinsurance unit, we intend to
continue to apply our disciplined underwriting approach which, together with currently prevailing market conditions, is likely to temper such
growth in current and near term-term periods.

Ventures

We pursue a number of other opportunities through our ventures unit, which has responsibility for managing our joint venture relationships,
executing customized reinsurance transactions to assume or cede risk and managing certain investments directed at classes of risk other than
catastrophe reinsurance. We also provide customized weather and energy risk management solutions to various customers on a worldwide basis.

Property Catastrophe Managed Joint Ventures. We actively manage property catastrophe-oriented joint ventures, which provide us with an
additional presence in the market, enhance our client relationships and generate fee income and profit commissions. These joint ventures allow
us to leverage our access to business and our underwriting capabilities on a larger capital base. Currently, our joint ventures include Top Layer
Re and DaVinci. Renaissance Underwriting Managers, Ltd. ( RUM ), a wholly owned subsidiary of the Company, acts as the exclusive
underwriting manager for each of these joint ventures.

DaVinci was established in 2001 and principally writes property catastrophe reinsurance and certain low frequency, high severity specialty
reinsurance lines of business on a global basis. In general, we seek to construct for DaVinci a property catastrophe reinsurance portfolio with

risk characteristics similar to those of Renaissance Reinsurance s property catastrophe reinsurance portfolio and certain lines of specialty
reinsurance such as terrorism and catastrophe exposed workers compensation. In accordance with DaVinci s underwriting guidelines, it can only
participate in business that is underwritten by Renaissance Reinsurance. We maintain majority voting control of DaVinciRe and, accordingly,
consolidate the results of DaVinciRe into our consolidated results of operations and financial position. We seek to manage DaVinci s capital
efficiently over time in light of the market opportunities and needs we perceive and believe we are able to serve. Our ownership in DaVinciRe

was 41.2% and 38.2% at December 31, 2010 and 2009, respectively. In January 2011, DaVinciRe redeemed shares from certain DaVinciRe
shareholders, and as a result, our ownership interest in DaVinciRe increased to 44.0%. We expect our ownership in DaVinciRe to fluctuate over
time.

Top Layer Re writes high excess non-U.S. property catastrophe reinsurance. Top Layer Re is owned 50% by State Farm Mutual Automobile
Insurance Company ( State Farm ) and 50% by Renaissance Reinsurance. State Farm provides $3.9 billion of stop loss reinsurance coverage to
Top Layer Re. We account for our equity ownership in Top Layer Re under the equity method of accounting and our proportionate share of its
results is reflected in equity in (losses) earnings of other ventures in our consolidated statements of operations.

Ventures works on a range of other customized reinsurance transactions. For example, we have participated in and continuously analyze other
attractive opportunities in the market for insurance-linked securities and derivatives. We believe our products contain a number of customized
features designed to fit the needs of our partners, as well as our risk management objectives.
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Strategic Investments. Ventures also pursues strategic investments where, rather than assuming exclusive management responsibilities

ourselves, we instead partner with other market participants. These investments are directed at classes of risk other than catastrophe, and at times

may also be directed at non-insurance risks. We find these investments attractive both for their expected returns, and also because they provide

us diversification benefits and information and exposure to other aspects of the market. Examples of these investments include our investments

in Tower Hill Insurance Group, LLC ( THIG ), Tower Hill Claims Services, LLC ( THCS ) and Tower Hill Claims Management, LLC ( THCM )

(collectively, the Tower Hill Companies ), which operate primarily in the State of Florida, Essent Group Ltd. ( Essent ) and Angus Fund L.P. (the
Angus Fund ). THIG is a managing general agency specializing in insurance coverage for site built and manufactured homes. THCS and THCM

provide claim adjustment services through exclusive agreements with THIG. During the third quarter of 2008, we invested $50.0 million in the

Tower Hill Companies, representing a 25.0% ownership interest, to expand our core platforms by obtaining ownership in an additional

distribution channel for the Florida homeowners market and to enhance our relationships with other stakeholders. Essent provides mortgage

insurance and reinsurance coverage for mortgages located in the U.S.

Weather and Energy Risk Management Operations. We provide energy related risk management solutions and financial products primarily
through Renaissance Trading and REAL and sell certain financial products primarily to address weather risks, and engage in certain weather,
energy and commodity derivatives trading activities. Certain of these trading activities require the physical delivery of energy-related
commodities, including natural gas. We expect that our participation will increase in the trading markets for securities and derivatives linked to
energy, commodities, weather, other natural phenomena, and/or products or indices linked in part to such phenomena. While our activities focus
on financial products that allow various energy, utility and other customers to manage their exposures to energy related commodities, we expect
our own results in this area to potentially be volatile over time. As this unit grows, we intend to seek to continue to invest in operating and
control environment systems and procedures, hire staff and develop and install management information and other systems. Accordingly, costs
related to these operational investments increased in 2010 and may increase in the future.

Business activities that appear in our consolidated underwriting results, such as DaVinci and certain reinsurance transactions, are included in our
Reinsurance segment results; the results of our investments, such as Top Layer Re and our weather and energy related activities and other
ventures are included in the Other category of our segment results.

Lloyd s Segment

Our Lloyd s segment includes reinsurance and insurance business written through Syndicate 1458. Syndicate 1458 started writing certain lines of
insurance and reinsurance business incepting on or after June 1, 2009. The syndicate was established to enhance our underwriting platform by
providing access to Lloyd s extensive distribution network and worldwide licenses. RenaissanceRe Corporate Capital (UK) Limited

( RenaissanceRe CCL ), an indirect wholly owned subsidiary of the Company, is the sole corporate member of Syndicate 1458. The results of
Syndicate 1458 were not significant to our overall consolidated results of operations and financial position during 2009; however, we anticipate
that Syndicate 1458 s absolute and relative contributions to our consolidated results of operations may have a meaningful impact over time.

Syndicate 1458 generally targets lines of business where we believe we can adequately quantify the risks assumed and where potential losses
could be characterized as low frequency and high severity, similar to our catastrophe and specialty reinsurance coverages. We also seek to
identify market dislocations and to write new lines of business whose risk and return characteristics are estimated to exceed our hurdle rates.
Furthermore, we seek to manage the correlations of this business with our overall portfolio, including our aggregate exposure to single and
aggregated catastrophe events. We believe that our underwriting and analytical capabilities have positioned us well to manage this business.

We offer a range of insurance and reinsurance products including, but not limited to, direct and facultative property, property catastrophe,
agriculture, medical malpractice, professional indemnity, political risk and trade credit. As with our catastrophe and specialty reinsurance
business, we frequently provide coverage for relatively large limits or exposures, and thus we are subject to potential significant claims
volatility.
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Insurance Segment

The Insurance segment includes the insurance policies previously written in connection with our Bermuda-based insurance operations which are
not being sold pursuant to the Stock Purchase Agreement with QBE and have effectively been put into runoff. Our Insurance segment is
managed by our Global Chief Underwriting Officer. The Bermuda-based insurance business is written by Glencoe, a Bermuda domiciled excess
and surplus lines insurance company that is currently eligible to do business on an excess and surplus lines basis in 49 U.S. states, the District of
Columbia, Puerto Rico and the U.S. Virgin Islands. Although we are not actively underwriting new business in the Insurance segment, we may
from time to time evaluate potential opportunities for the Insurance segment.

Other

Our Other category primarily includes the results of: (1) our share of strategic investments in certain markets we believe offer attractive
risk-adjusted returns or where we believe our investment adds value, such as our investments in the Tower Hill Companies, Essent Group Ltd.
and the Angus Fund, where, rather than assuming exclusive management responsibilities ourselves, we partner with other market participants;
(2) our weather and energy risk management operations primarily through Renaissance Trading and REAL; (3) our investment unit which
manages and invests the funds generated by our consolidated operations; and (4) corporate expenses, capital servicing costs and noncontrolling
interests.

COMPETITION

The markets in which we operate are highly competitive, and we believe that competition is in general increasing and becoming more robust.
Our competitors include independent reinsurance and insurance companies, subsidiaries and/or affiliates of globally recognized insurance
companies, reinsurance divisions of certain insurance companies and domestic and international underwriting operations. As our business
evolves over time we expect our competitors to change as well.

Hedge funds, investment banks, exchanges and other capital market participants continue to show interest in entering the reinsurance market, in
light of the continuing recovery in the financial markets. In addition, we continue to anticipate further, and perhaps accelerating, growth in
financial products such as exchange traded catastrophe options, insurance-linked securities, unrated privately held reinsurance companies
providing collateralized reinsurance, catastrophe-linked derivative agreements and other financial products, intended to compete with traditional
reinsurance. We believe that competition from non-traditional sources such as these will increase in the future. Many of these competitors have
greater financial, marketing and management resources than we do. In addition, the tax policies of the countries where our customers operate, as
well as government sponsored or backed catastrophe funds, affect demand for reinsurance, sometimes significantly. We are unable to predict the
extent to which the foregoing new, proposed or potential initiatives may affect the demand for our products or the risks for which we seek to
provide coverage.

RATINGS

Financial strength ratings are an important factor in respect of the competitive position of reinsurance and insurance companies. Rating

organizations continually review the financial positions of our reinsurers and insurers. We continue to receive high claims-paying and financial
strength ratings from A.M. Best Co. (  A.M. Best ), Standard & Poor s Rating Agency ( S&P ), Moody s Investors Service ( Moody s) and Fitch
Ratings Ltd. ( Fitch ). These ratings represent independent opinions of an insurer s financial strength, operating performance and ability to meet
policyholder obligations, and are not an evaluation directed toward the protection of investors or a recommendation to buy, sell or hold any of

our securities.

See Management s Discussion and Analysis of Financial Condition and Results of Operations, Capital Resources, Credit Ratings for the ratings
of our principal operating subsidiaries and joint ventures by segment, as well as the enterprise risk management ( ERM ) rating of RenaissanceRe
and details of recent ratings actions.
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UNDERWRITING AND ENTERPRISE RISK MANAGEMENT
Underwriting

Our primary underwriting goal is to construct a portfolio of reinsurance and insurance contracts and other financial risks that maximizes our
return on shareholders equity, subject to prudent risk constraints, and to generate long-term growth in tangible book value per common share
plus the change in accumulated dividends. We assess each new (re)insurance contract on the basis of the expected incremental return relative to
the incremental contribution to portfolio risk.

We have developed a proprietary, computer-based pricing and exposure management system, REMS®. Since inception, we have continued to
invest in and improve REMS®, incorporating our underwriting and modeling experience, adding proprietary software and a significant amount
of new industry data. REMS® has analytic and modeling capabilities that help us to assess the risk and return of each incremental reinsurance
contract in relation to our overall portfolio of reinsurance contracts. We combine the analyses generated by REMS® with other information
available to us, including our own knowledge of the client submitting the proposed program, to assess the premium offered against the risk of
loss and the cost of utilized capital which the program presents. We utilize a multiple model and multiple risk approach combining both
probabilistic and deterministic techniques. The underlying risk models integrated into our underwriting and REMS® framework are a
combination of internally constructed and commercially available models. We use commercially available natural hazard catastrophe models to
assist with validating and stress testing our base model and REMS® results. We continually strive to improve our analytical techniques for both
natural hazard and non-natural hazard models in REMS® and while our experience is most developed for analyzing natural hazard catastrophe
risks, we continue to make significant advances in our capabilities for assessing non-natural hazards catastrophe risks.

We believe that REMS® is a robust underwriting and risk management system that has been successfully integrated into our business processes
and culture. Before we bind a reinsurance risk, exposure data, historical loss information and other risk data is gathered from customers. Using a
combination of proprietary software, underwriting experience, actuarial techniques and engineering expertise where appropriate, the exposure
data is reviewed and augmented. We use this data as primary inputs into the REMS® modeling system as a base to create risk distributions to
represent the risk being evaluated. We believe that the REMS® modeling system helps us to analyze each policy on a consistent basis, assisting
our determination of what we believe to be an appropriate price to charge for each policy based upon the risk that is assumed. REMS® combines
computer-generated statistical simulations that estimate event probabilities with exposure and coverage information on each client s reinsurance
contract to produce expected claims for reinsurance programs submitted to us. Operationally, on a deal-by-deal basis, our models employ
simulation techniques that have the ability to generate 40,000 years of loss activity. When deemed necessary, we stress test the 40,000 year
simulations with simulations of up to 1,000,000 years. At a consolidated level, we routinely utilize simulations of 500,000 years to incorporate
investment risk, expense risk and operational risk at a portfolio and risk assuming entity level. For natural hazards, we have modeled certain
simulated events in excess of $400 billion in insured industry losses. From this simulation, we generate a probability distribution of potential
outcomes for each policy in our portfolio and for our total portfolio. In part, through the process described above and the utilization of REMS®,
we seek to compare our estimate of the expected returns in respect of a contract with the amount of capital that we notionally allocate to the
contract based on our estimate of its marginal impact on our portfolio of risks. We have also customized REMS® by including additional perils,
risks and geographic areas that may not be captured in commercially available models.

We periodically review the estimates and assumptions that are reflected in REMS® and our other tools. For example, in the second half of 2009
we assessed recent U.S. Geological Survey research updates and independently evaluated and revised our assumptions relating to U.S.
earthquake risks. In 2005, we revised our assumptions on Atlantic basin hurricane frequency and severity. The publicly available commercial
catastrophe models historically base their frequency and severity distributions on the last 100 years of hurricane activity, assuming that this time
frame is an appropriate framework on which to base estimates of the hurricane risk to which the insurance industry is exposed. We currently do
not believe, based on our review of the scientific literature, private research, and discussions with climatologists, meteorologists and other
weather scientists, including those at Weather Predict, that the past 100 years of data is reflective of current climatological risks. In
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particular, we believe there has been an increase in the frequency and severity of hurricanes that have the potential to make landfall in the U.S.,
potentially as a result of decadal ocean water temperature cyclical trends, climate, or both, or other factors.

Our underwriters use this combination of our risk assessment and underwriting process, REMS® and other tools in their pricing decisions, which
we believe provides them with several competitive advantages. These include the ability to:

simulate a range of potential outcomes that adequately represents the risk to an individual contract;

analyze the incremental impact of an individual reinsurance contract on our overall portfolio;

better assess the underlying exposures associated with assumed retrocessional business;

price contracts within a short time frame;

capture various classes of risk, including catastrophe and other insurance risks;

assess risk across multiple entities (including our various joint ventures) and across different components of our capital structure; and

provide consistent pricing information.
As part of our risk management process, we also use REMS® to assist us with the purchase of reinsurance coverage for our own account.

Our underwriting and risk management process, in conjunction with REMS®, quantifies and manages our exposure to claims from any single
catastrophic event and the exposure to losses from a series of catastrophic events. As part of our pricing and underwriting process, we also assess
a variety of other factors, including:

the reputation of the proposed cedant and the likelihood of establishing a long-term relationship with the cedant;

the geographic area in which the cedant does business and its market share;

historical loss data for the cedant and, where available, for the industry as a whole in the relevant regions, in order to compare the
cedant s historical catastrophe loss experience to industry averages;

the cedant s pricing strategies; and

the perceived financial strength of the cedant and factors such as the cedant s historical record of making premium payments in full
and on a timely basis.
In order to estimate the risk profile of each line of non-natural hazard reinsurance (i.e. lines of business within our specialty unit), we establish
probability distributions and assess the correlations with the rest of our portfolio. In lines with catastrophe risk, such as excess workers
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compensation and terrorism, we seek to directly leverage our skill in modeling for our property catastrophe reinsurance risks, and seek to
appropriately estimate and manage the correlations between these specialty lines and our catastrophe reinsurance portfolio. For other classes of
business, in which we believe we have little or no natural catastrophe exposure, and therefore less correlation with our property catastrophe
reinsurance coverages, we derive probability distributions from a variety of underlying information sources, including recent historical
experience, and the application of judgment as appropriate. The nature of some of these businesses lends itself less to the analysis that we use for
our property catastrophe reinsurance coverages, reflecting both the nature of available exposure information, and the impact of human factors
such as tort exposure. We produce probability distributions to represent our estimates of the related underlying risks which our products cover,
which we believe helps us to make consistent underwriting decisions and to manage our total risk portfolio.
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Enterprise Risk Management

We believe that high-quality and effective risk management is best achieved through it being a shared cultural value throughout the organization.
We have sought to develop and utilize a series of tools and processes that support a culture of risk management and to create a robust framework
of ERM within our organization. We consider ERM to be a key process which is the responsibility of every individual within the Company.
ERM is managed by our senior executive team under the oversight of our Board of Directors, and implemented by personnel from across our
organization. We believe that ERM helps us to identify potential events that may affect us, to quantify, evaluate and manage the risks to which
we are exposed, and to provide reasonable assurance regarding the achievement of our objectives. We believe that effective ERM can provide us
with a significant competitive advantage. We also believe that effective ERM assists our efforts to minimize the likelihood of suffering financial
outcomes in excess of the ranges which we have estimated in respect of specific investments, underwriting decisions, or other operating or
business activities, although we do not believe this risk can be eliminated. We believe that our risk management tools support our strategy of
pursuing opportunities and help us to identify opportunities that we believe to be the most attractive. In particular, we utilize our risk
management tools to support our efforts to monitor our capital position, on a consolidated basis and for each of our major operating subsidiaries,
and to allocate an appropriate amount of capital to support the risks that we have assumed in the aggregate and for each of our major operating
subsidiaries. We believe that our risk management efforts are essential to our corporate strategy and our goal of achieving long-term growth in
tangible book value per share plus the change in accumulated dividends for our shareholders.

Our ERM framework comprises three primary areas of focus, as set forth below:

(1) Assumed Risk. We define assumed risk as activities where we deliberately take risk against the Company s capital base, including
underwriting risks and other quantifiable risks such as credit risk and interest rate risk as they relate to investments, ceded
reinsurance credit risk and strategic investment risk, each of which can be analyzed in substantial part through quantitative tools and
techniques. Of these, we believe underwriting risk to be the most material to us. In order to understand, monitor, quantify and
proactively assess underwriting risk, we seek to develop and deploy appropriate tools to, among other things, estimate the
comparable expected returns on potential business opportunities, and estimate the impact that such incremental business could have
on our overall risk profile. We use the tools and methods described above in Underwriting to seek to achieve these objectives.

Embedded within our consideration of assumed risk is our management of the Company s aggregate risk profile. In part through the utilization of
REMS® and our other systems and procedures, we seek to analyze our in-force aggregate assumed risk portfolio on a daily basis. We believe this
capability helps us to manage our aggregate exposures, as well as to rigorously analyze individual proposed transactions and evaluate them in

the context of our in-force portfolio. This aggregation process captures line of business, segment and corporate risk profiles, calculates internal
and external capital tests and explicitly models ceded reinsurance. Generally, additional data is added quarterly to our aggregate risk framework
to reflect updated or new information or estimates relating to matters such as interest rate risk, credit risk, capital adequacy and liquidity. This
information is used in day-to-day decision making for underwriting, investments and operations and is also reviewed quarterly from both a unit
level and in respect of our consolidated financial position.

(2) Business Environment Risk. We define this as the risk of changes in the business, political or regulatory environment that could
negatively impact our short term or long-term financial results or the markets in which we operate. Accordingly, these risks are
predominately extrinsic to the Company and in general, our ability to alter or eliminate these risks is limited. Rather, our efforts
focus on monitoring developments, assessing potential impacts of any such changes, and investing in cost effective means to attempt
to mitigate the consequences of and ensure compliance with any new requirements applicable to us.

(3) Operational Risk. We believe we are subject to a number of additional risks arising out of operational, regulatory, and other
matters. We define operational risk as the risk that we fail to create, manage, control or mitigate the people, processes, structures or
functions required to execute our strategic and tactical plans and assemble an optimized portfolio of assumed risk, and to adjust to
and comply with the evolving requirements of business environment risk applicable to us. In light of the rapid evolution

14

Table of Contents 21



Edgar Filing: RENAISSANCERE HOLDINGS LTD - Form 10-K

Table of Conten

of our markets, business environment, and business initiatives, we seek to continually invest in the tools, processes and procedures to
cost-effectively mitigate our exposure to operational risk.
Identification and monitoring of business environment risk and operational risk is coordinated by senior personnel including our Chief Financial
Officer ( CFO ), General Counsel and Chief Compliance Officer ( CCO ), Corporate Controller and Chief Accounting Officer ( CAO ), Chief
Administrative Officer, Chief Risk Officer ( CRO ) and Internal Audit, utilizing resources throughout the Company.

Although financial reporting is a key area of our focus, other operational risks are addressed through our disaster recovery program, human
resource practices such as motivating and retaining top talent, our strict tax protocols and our legal and regulatory policies and procedures.

Controls and Compliance Committee. We believe that a key component of our current operational risk management platform is our Controls

and Compliance Committee. The Controls and Compliance Committee is comprised of our CFO, CCO, CAO, Chief Administrative Officer,

CRO, staff compliance professionals and representatives from our business units. The purpose of the Controls and Compliance Committee is to
establish, assess the effectiveness of, and enforce policies, procedures and practices relating to accounting, financial reporting, internal controls,
regulatory, legal, compliance and related matters, for ensuring compliance with applicable laws and regulations, the Company s Code of Ethics
and Conduct (the Code of Ethics ), and other relevant standards. In addition, the Controls and Compliance Committee is charged with reviewing
certain transactions that potentially contain complex and/or significant underwriting, tax, legal, accounting, regulatory, reporting, reputational or
compliance issues.

Ongoing Development and Enhancement. We frequently seek to accurately capture, reflect and categorize risks we monitor in part through
quantitative risk distributions, even where we believe that such quantitative analysis is not as robust or well developed as our tools and models
for measuring and evaluating other risks, such as catastrophe and market risks. We also seek to improve the methods by which we measure risks.
We believe effective risk management is a core attribute of our culture and is a continual process that requires ongoing improvement and
development. We seek from time to time to identify new best practices or additional developments both from within our industry and from other
sectors. We believe that our ongoing efforts to embed ERM throughout our organization are important to our efforts to produce and maintain a
competitive advantage to achieve our corporate goals.

GEOGRAPHIC BREAKDOWN

Our exposures are generally diversified across geographic zones, but are also a function of market conditions and opportunities. The Company s
largest exposure has historically been to the U.S. and Caribbean property catastrophe market, which represented 68.1% of the Company s gross
premiums written for the year ended December 31, 2010. A significant amount of our U.S. and Caribbean premium provides coverage against
windstorms, mainly U.S. Atlantic hurricanes, as well as earthquakes and other natural and man-made catastrophes.
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The following table sets forth the percentage of our gross premiums written allocated to the territory of coverage exposure:

Year ended December 31,
(in thousands, except percentages)

Catastrophe

U.S. and Caribbean

Worldwide (excluding U.S.) (1)
Worldwide

Europe

Australia and New Zealand
Other

Total catastrophe

Specialty

Worldwide

U.S. and Caribbean
Australia and New Zealand
Europe

Other

Total specialty

Total Reinsurance (2)

Lloyd s

U.S. and Caribbean

Worldwide

Europe

Worldwide (excluding U.S.) (1)
Australia and New Zealand
Other

Total Lloyd s (3)
Insurance (4)

Total gross premiums written

2010
Percentage
Gross of Gross
Premiums Premiums
Written ‘Written
$ 710,770 61.0%
113,270 9.7%
65,500 5.6%
59,480 5.1%
6,269 0.5%
29,464 2.5%
984,753 84.4%
59,636 5.2%
57,461 4.9%
8,934 0.8%
2,786 0.2%
569
129,386 11.1%
1,114,139 95.5%
25,425 2.2%
16,207 1.4%
3,174 0.3%
1,049 0.1%
91
2,625 0.2%
48,571 4.2%
2,585 0.3%
$1,165,295 100.0%

2009

Gross

Premiums
Written

$ 815,840
78,222
92,586
60,363

5,293
31,495

1,083,799
68,704
39,712

51

5,037
842

114,346

1,198,145

30,736

$ 1,228,881

Percentage
of Gross

Premiums

Written

66.4%
6.4%
7.5%
4.9%
0.4%
2.6%

88.2%

5.6%
3.2%

0.4%
0.1%

9.3%

97.5%

2.5%

100.0%

2008

Gross

Premiums
Written

$ 745,016
75,489
67,371
72,153

5,455
23,465

988,949

64,664
95,106

159,770

1,148,719

93,568

$ 1,242,287

Percentage
of Gross

Premiums

Written

60.0%
6.1%
5.4%
5.8%
0.4%
1.9%

79.6%

5.2%
7.7%

12.9%

92.5%

7.5%

100.0%

(1) The category Worldwide (excluding U.S.) consists of contracts that cover more than one geographic region (other than the U.S.). The
exposure in this category for gross premiums written to date is predominantly from Europe and Japan.

(2) Excludes $9.5 million, $12.7 million and $5.7 million of gross premiums written assumed from our Insurance segment in 2010, 2009 and

2008, respectively.
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(3) Excludes $17.4 million and $0.2 million of gross premiums written assumed from our Insurance segment and Reinsurance segment,
respectively, in 2010.

(4) The category Insurance consists of contracts that are primarily exposed to U.S. risks.
RESERVES FOR CLAIMS AND CLAIM EXPENSES

We believe the most significant accounting judgment made by management is our estimate of claims and claim expense reserves. Claims and
claim expense reserves represent estimates, including actuarial and statistical projections at a given point in time, of the ultimate settlement and
administration costs for unpaid claims and claim expenses arising from the insurance and reinsurance contracts we sell. We establish our claims
and claim expense reserves by taking claims reported to us by insureds and ceding companies, but which have not yet been paid ( case reserves ),
adding the costs for additional case reserves ( additional case reserves ) which represent our estimates for claims previously reported to us which
we believe may not be adequately reserved as of that date, and adding estimates for the anticipated cost of claims incurred but not yet reported to
us ( IBNR ).
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The following table summarizes our claims and claim expense reserves by line of business and split between case reserves, additional case
reserves and IBNR at December 31, 2010 and 2009:

Case Additional
At December 31, 2010 Reserves Case Reserves IBNR Total
(in thousands)
Catastrophe $ 173,157 $ 281,202 $ 163,021 $ 617,380
Specialty 102,521 60,196 350,573 513,290
Total Reinsurance 275,678 341,398 513,594 1,130,670
Lloyd s 172 6,874 12,985 20,031
Insurance 40,943 3,317 62,882 107,142
Total $316,793 $ 351,589 $ 589,461 $ 1,257,843
At December 31, 2009
(in thousands)
Catastrophe $ 165,153 $ 148,252 $ 258,451 $ 571,856
Specialty 119,674 101,612 382,818 604,104
Total Reinsurance 284,827 249,864 641,269 1,175,960
Insurance 76,489 3,658 88,326 168,473
Total $361,316 $ 253,522 $ 729,595 $ 1,344,433

Our estimates of claims and claim expense reserves are not precise in that, among other matters, they are based on predictions of future
developments and estimates of future trends and other variable factors. Some, but not all, of our reserves are further subject to the uncertainty
inherent in actuarial methodologies and estimates. Because a reserve estimate is simply an insurer s estimate at a point in time of its ultimate
liability, and because there are numerous factors which affect reserves and claims payments that cannot be determined with certainty in advance,
our ultimate payments will vary, perhaps materially, from our estimates of reserves. If we determine in a subsequent period that adjustments to
our previously established reserves are appropriate, such adjustments are recorded in the period in which they are identified. During the year
ended December 31, 2010, changes to prior year estimated claims reserves increased our net income by $302.1 million (2009  $266.2 million,
2008  $196.9 million), excluding the consideration of changes in reinstatement premium, profit commissions, redeemable noncontrolling interest
DaVinciRe and income tax benefit (expense).

Our reserving methodology for each line of business uses a loss reserving process that calculates a point estimate for the Company s ultimate
settlement and administration costs for claims and claim expenses. We do not calculate a range of estimates. We use this point estimate, along
with paid claims and case reserves, to record our best estimate of additional case reserves and IBNR in our consolidated financial statements.
Under GAAP, we are not permitted to establish estimates for catastrophe claims and claim expense reserves until an event occurs that gives rise
to a loss.

Reserving for our reinsurance claims involves other uncertainties, such as the dependence on information from ceding companies, which among
other matters, includes the time lag inherent in reporting information from the primary insurer to us or to our ceding companies and differing
reserving practices among ceding companies. The information received from ceding companies is typically in the form of bordereaux, broker
notifications of loss and/or discussions with ceding companies or their brokers. This information can be received on a monthly, quarterly or
transactional basis and normally includes estimates of paid claims and case reserves. We sometimes also receive an estimate or provision for
IBNR. This information is often updated and adjusted from time to time during the loss settlement period as new data or facts in respect of initial
claims, client accounts, industry or event trends may be reported or emerge in addition to changes in applicable statutory and case laws.
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We recorded $540.5 million of gross claims and claim expenses incurred in 2008 as a result of losses arising from hurricanes Gustav and Tke
which struck the U.S. in 2008. In 2010, we recorded $159.7 million, $166.8 million and $23.0 million of gross claims and claim expenses as a
result of losses arising from the Chilean earthquake, the New Zealand earthquake and the Australian flooding, respectively. Our estimates of
losses from these events are based on factors including currently available information derived from the Company s preliminary claims
information from certain customers and brokers, industry assessments of losses from the events, proprietary models, and the terms and
conditions of our contracts. The uncertainty of our estimates for these 2010 events is additionally impacted by the preliminary nature of the
information available, the magnitude and relative infrequency of the events, the expected duration of the respective claims development period,
inadequacies in the data provided thus far by industry participants and the potential for further reporting lags or insufficiencies (particularly in
respect of the Chilean and New Zealand earthquakes (the 2010 earthquakes )); and in the case of the Australian flooding, significant uncertainty
as to the form of the claims and legal issues including, but not limited to, the number, nature and fiscal periods of the loss events under the
relevant terms of insurance contracts and reinsurance treaties. Given the magnitude and relatively recent occurrence of these events, and the
continuing uncertainty relating to the large storms of 2005, especially hurricane Katrina, and those of 2008, meaningful uncertainty remains
regarding total covered losses for the insurance industry and, accordingly, several of the key assumptions underlying our loss estimates. In
addition, our actual net losses from these events may increase if our reinsurers or other obligors fail to meet their obligations.

Because of the inherent uncertainties discussed above, we have developed a reserving philosophy which attempts to incorporate prudent
assumptions and estimates. While we have generally experienced favorable net development on prior year reserves in the last several years, there
is no assurance that this will occur in future periods.

Our reserving techniques, assumptions and processes differ between our property catastrophe reinsurance, specialty reinsurance and insurance
businesses within our Reinsurance and Lloyd s segment. Refer to our Claims and Claim Expense Reserves Critical Accounting Estimates
discussion in Item 7. Management s Discussion and Analysis of Financial Condition and Results of Operations for more information on the risks
we insure and reinsure, the reserving techniques, assumptions and processes we follow to estimate our claims and claim expense reserves, and

our current estimates versus our initial estimates of our claims reserves, for each of these units.

The following table represents the development of our GAAP balance sheet reserves for December 31, 2000 through December 31, 2010. This
table does not present accident or policy year development data. The top line of the table shows the gross reserves for claims and claim expenses
at the balance sheet date for each of the indicated years. This represents the estimated amounts of claims and claim expenses arising in the
current year and all prior years that are unpaid at the balance sheet date, including additional case reserves and IBNR reserves. The table also
shows the re-estimated amount of the previously recorded reserves based on experience as of the end of each succeeding year. The estimate
changes as more information becomes known about the frequency and severity of claims for individual years. The cumulative redundancy on net
reserves represents the aggregate change to date from the indicated estimate of the gross reserve for claims and claim expenses, net of
reinsurance recoverable on the second line of the table. The table also shows the cumulative net paid amounts as of successive years with respect
to the net reserve liability. At the bottom of the table is a reconciliation of the gross reserve for claims and claim expenses to the net reserve for
claims and claim expenses, the gross re-estimated liability to the net re-estimated liability for claims and claim expenses, and the cumulative
redundancy on gross reserves.
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With respect to the information in the table below, it should be noted that each amount includes the effects of all changes in amounts for prior
periods, including the effect of foreign exchange rates.

Year ended December 31,
(in millions)

Gross reserve for claims and claim
expenses

Reserve for claims and claim
expenses, net of reinsurance
recoverable

1 Year Later

2 Years Later

3 Years Later

4 Years Later

5 Years Later

6 Years Later

7 Years Later

8 Years Later

9 Years Later

10 Years Later

Cumulative redundancy on net
reserves

Cumulative Net Paid Losses
1 Year Later

2 Years Later
3 Years Later
4 Years Later
5 Years Later
6 Years Later
7 Years Later
8 Years Later
9 Years Later
10 Years Later

Gross reserve for claims and claim
expenses

Reinsurance recoverable on unpaid
losses

Net reserve for claims and claim
expenses

Gross liability re-estimated
Reinsurance recoverable on unpaid
losses re-estimated

Net liability re-estimated

Cumulative redundancy on gross
reserves
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2000

$298.2

$217.3
203.9
157.9
121.1
87.4
31.5
29.9
235
24.4
21.7
14.6

$202.7

$ 46
(1.5)
1.6
(13.7)
(11.0)
(7.8)
2.4)

4.6
0.5

$298.2

80.9

$217.3

$110.7

96.1

$ 146

$187.5

2001

$502.7

$346.2
373.6
332.7
292.0
195.4
190.8
180.9
164.2
162.1
144.6

$201.6

$ 91.6
155.9
1114
123.2
102.1
105.8
116.9
116.4
110.3

$502.7

156.5

$346.2

$255.7

111.1

$ 144.6

$247.0

2002

$747.9

$595.0
494.8
449.5
270.8
258.7
246.3
220.2
210.8
186.0

$409.1

$ 81.1
85.3
113.0
91.8
85.9
102.8
109.6
103.0

$747.9

152.9

$595.0

$317.9

131.9

$186.0

$430.0

2003

$9244

$ 810.6
661.5
379.5
362.8
3329
3122
301.5
266.2

$544.4

$ 58.0
100.6
107.5

96.4
129.8
136.1
137.3

$924.4

113.8

$810.6

$378.0

111.8

$266.2

$546.4

2004

$1,295.0

$1,099.2
878.6
844.0
749.1
717.2
683.7
628.9

$ 4703

$ 3028
370.8
395.7
446.8
472.7
482.7

$1,295.0

195.8

$1,099.2

$ 8226

193.7

$ 6289

$ 4724
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2005

$2,381.4

$1,7422
1,610.7
1,449.1
1,333.7
1,231.6
1,077.8

$ 6644

$ 354.8
548.4
712.6
782.9
812.0

$2,381.4

639.2

$1,742.2

$1,686.2

608.4

$1,077.8

$ 6952

2006

$1,811.0

$1,591.3
1,368.3
1,225.9
1,092.2
911.1

$ 6802

$ 2476
435.8
529.5
569.4

$1,811.0

219.7

$1,591.3

$1,1135

202.4

$ 9111

$ 6975

2007

$1,717.2

$ 1,609.5
1,412.6
1,199.0

997.8

$ 611.8

$ 3371
469.5
553.0

$1,717.2

107.7

$ 1,609.5

$1,064.8

67.0

$ 997.8

$ 6525

2008 2009 2010

$1,758.8 $1,3444 $1,257.8

$ 1,565.2
1,299.0
1,045.1

$1,260.3 $1,156.1
958.2

$ 5202 $ 3021 $

$ 1915 $
369.1

1828 $

$1,758.8 $1,3444 $1257.8

193.5 84.1 101.7

$1,565.3 $1,2603 $1,156.1

$1,196.1 $1,0220 $

151.0 63.8

$1,0451 $ 9582 §

$ 5627 $ 3224 $
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The following table presents an analysis of our paid, unpaid and incurred losses and loss expenses and a reconciliation of beginning and ending
reserves for claims and claim expenses for the years indicated:

Year ended December 31, 2010 2009 2008
(in thousands)

Net reserves as of January 1 $ 1,260,334 $ 1,565,230 $ 1,609,498

Net incurred related to:

Current year 431,476 195,518 678,383
Prior years (302,131) (266,216) (196,885)
Total net incurred 129,345 (70,698) 481,498

Net paid related to:

Current year 50,793 42,712 188,637
Prior years 182,754 191,486 337,129
Total net paid 233,547 234,198 525,766
Total net reserves as of December 31 1,156,132 1,260,334 1,565,230
Reinsurance recoverable as of December 31 101,711 84,099 193,546
Total gross reserves as of December 31 $ 1,257,843 $ 1,344,433 $ 1,758,776

For the year ended December 31, 2010, the prior year favorable development of $302.1 million (2009  $266.2 million, 2008  $196.9 million)
included favorable development of $286.0 million, $0.2 million and $15.9 million attributable to our Reinsurance, Lloyd s and Insurance
segments, respectively (2009  $249.5 million and $16.7 million attributable to our Reinsurance and Insurance segments, respectively, 2008
$188.1 million and $8.8 million attributable to our Reinsurance and Insurance segments, respectively). Within our Reinsurance segment, our
catastrophe unit and specialty unit experienced $157.5 million and $128.6 million, respectively, of favorable development on prior years claims
and claim expense reserves (2009  $184.4 million and $65.1 million, respectively, 2008  $131.6 million and $56.5 million, respectively).

Refer to Item 7. Management s Discussion and Analysis of Financial Condition and Results of Operations, Summary of Critical Accounting
Estimates, Claims and Claim Expense Reserves for additional discussion regarding the Company s reserving methodologies, including key
assumptions and sensitivity analysis. In addition, refer to Note 10. Reserve for Claims and Claim Expenses in our Notes to Consolidated
Financial Statements for discussion regarding the Company s accounting treatment and favorable development on prior years net claims and
claim expenses.

INVESTMENTS

Our investment guidelines stress preservation of capital, market liquidity, and diversification of risk. The large majority of our investments
consist of highly rated fixed income securities. We also hold a significant amount of short term investments. Short term investments are
managed as part of our investment portfolio and have a maturity of one year or less when purchased. In addition, we have an allocation to other
investments, including hedge funds, private equity partnerships, senior secured bank loan funds and other investments. We may from time to
time re-evaluate our investment guidelines and explore investment allocations to other asset classes, including making investments in equity
securities. Our investments are subject to market-wide risks and fluctuations, as well as to risks inherent in particular securities.

20

Table of Contents 29



Edgar Filing: RENAISSANCERE HOLDINGS LTD - Form 10-K

Table of Conten

The table below shows the aggregate amounts of our invested assets:

At December 31, 2010 2009
(in thousands, except percentages)

U.S. treasuries $ 761,461 12.4% $ 861,888 14.3%
Agencies 216,963 3.6% 148,785 2.5%
Non-U.S. government (Sovereign debt) 184,387 3.0% 196,994 3.3%
FDIC guaranteed corporate 388,468 6.4% 847,585 14.1%
Non-U.S. government-backed corporate 357,504 5.9% 248,746 4.1%
Corporate 1,512,411 24.7% 1,082,305 18.0%
Agency mortgage-backed 401,807 6.6% 370,846 6.2%
Non-agency mortgage-backed 34,149 0.6% 36,383 0.6%
Commercial mortgage-backed 219,440 3.6% 230,854 3.8%
Asset-backed 40,107 0.7% 92,509 1.5%
Total fixed maturity investments, at fair value (1) 4,116,697 67.5% 4,116,895 68.4%
Short term investments, at fair value 1,110,364 18.2% 943,051 15.7%
Other investments, at fair value 787,548 12.9% 858,026 14.3%
Total managed investment portfolio 6,014,609 98.6% 5,917,972 98.4%
Investments in other ventures, under equity method 85,603 1.4% 97,287 1.6%
Total investments $6,100,212 100.0% $6,015,259 100.0%

(1) Included in fixed maturity investments, at fair value at December 31, 2010 and 2009, are $3,871.8 million and $696.9 million, respectively,

of fixed maturity investments designated as trading under ASC Topic 320 Investments Debt and Equity Securities.
For additional information regarding the investment portfolio, refer to Item 7. Management s Discussion and Analysis of Financial Condition and
Results of Operations, Summary of Results of Operations for 2010, 2009 and 2008, Liquidity and Capital Resources, Investments .

MARKETING

We believe that our modeling and technical expertise, the risk management advice that we provide to our customers, and our reputation for
paying claims promptly has enabled us to become a provider of first choice in many lines of business to our customers worldwide. We market
our products worldwide primarily through reinsurance brokers and we focus our marketing efforts on targeted brokers and partners. We believe
that our existing portfolio of business is a valuable asset and, therefore, we attempt to continually strengthen relationships with our existing
brokers and customers. We target prospects that are capable of supplying detailed and accurate underwriting data and that potentially add further
diversification to our book of business.

We believe that primary insurers and brokers willingness to use a particular reinsurer is based not just on pricing, but also on the financial
security of the reinsurer, its claim paying ability ratings and demonstrated willingness to promptly pay valid claims, the quality of a reinsurer s
service, the reinsurer s willingness and ability to design customized programs, its long-term stability and its commitment to provide reinsurance
capacity. We believe we have established a reputation with our brokers and customers for prompt response on underwriting submissions, fast
claims payments and a reputation for providing creative solutions to our customers needs. Since we selectively write large lines on a limited
number of property catastrophe and specialty reinsurance contracts, we can establish terms and conditions on those contracts that are attractive
in our judgment, make large commitments to the most attractive programs and provide superior client responsiveness. We believe that our
willingness and ability to design customized programs and to provide advice on risk management has helped us to develop long-term
relationships with brokers and customers.

Our brokers assess client needs and perform data collection, contract preparation and other administrative tasks, enabling us to market our

products cost effectively by maintaining a smaller staff. We believe that by maintaining close relationships with brokers, we are able to obtain
access to a broad range of potential reinsureds. In recent years, our distribution has become increasingly reliant on a small and relatively
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increase. The following table shows the percentage of our Reinsurance segment gross premiums written generated through our largest brokers
for the years ended December 31, 2010, 2009 and 2008:

Year ended December 31, 2010 2009 2008

Percentage of gross premiums written

AON Benfield (1) 53.5% 58.7% 61.5%
Marsh Inc. 23.1% 20.9% 18.2%
Willis Group 11.6% 10.5% 8.9%
Total of largest brokers 88.2% 90.1% 88.6%
All others 11.8% 9.9% 11.4%
Total percentage of gross premiums written 100.0% 100.0% 100.0%

(1) On November 11, 2008, AON Corporation completed its acquisition of Benfield Group Limited. Benfield Group Limited and AON
Corporation accounted for 48.3% and 13.2% respectively, of gross premiums written in 2008.

During 2010, our Reinsurance segment issued authorization for coverage on programs submitted by 41 brokers worldwide (2009 43 brokers).

We received approximately 3,174 program submissions during 2010 (2009 approximately 3,109). Of these submissions, we issued

authorizations for coverage for approximately 933 programs, or approximately 29% of the program submissions received (2009 approximately

891 programs, or approximately 29%).

Our Lloyd s segment received approximately 2,080 program submissions during 2010 (2009  approximately 456), from 38 different brokers
worldwide (2009 28 brokers). Of these submissions, we issued authorizations for coverage for approximately 372 programs, or approximately
18% of the program submissions received (2009 approximately 55 programs, or approximately 12%).

New Business

For information related to New Business, refer to Item 7. Management s Discussion and Analysis of Financial Condition and Results of
Operations, Overview .

EMPLOYEES

At February 16, 2011, we employed approximately 517 people worldwide (February 10, 2010 506, February 11, 2009  400). We believe our
strong employee relations are among our most significant strengths. None of our employees are subject to collective bargaining agreements. We
are not aware of any current efforts to implement such agreements at any of our subsidiaries. The Company has historically looked for
opportunities to strengthen its operations during periods of softening markets in anticipation of improving market conditions, however, we may
from time to time reevaluate our operational needs based on various factors, including the changing nature of such market conditions.

At February 16, 2011, approximately 204 employees were employed in the U.S.-based insurance operations expected to be sold in early 2011,
and as a result we expect our overall headcount to decrease accordingly. However, we expect to continue to experience employee growth in the
U.K. and other highly regulated markets, which will increase our compliance complexity and expenses, although we do not expect these
increases to be material to the Company as a whole.
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INFORMATION TECHNOLOGY

Our information technology infrastructure is important to our business. Our information technology platform, supported by a team of
professionals, is currently principally located in our corporate headquarters and principal corporate offices in Bermuda. Additional information
technology assets are maintained at the office locations of our operating subsidiaries. We have implemented backup procedures that seek to
ensure that our key business systems and data are backed up, generally on a daily basis, and can be restored promptly if and as needed. In
addition, we generally store backup information at off-site locations, in order to seek to minimize our risk of loss of key data in the event of a
disaster.

We have implemented and periodically test our disaster recovery plans with respect to our information technology infrastructure. Among other
things, our recovery plans involve arrangements with off-site, secure data centers in alternative locations. We believe we will be able to access
our systems from these facilities in the event that our primary systems are unavailable due to a scenario such as a natural disaster.

REGULATION
U.S. Regulation

Dodd-Frank Act.  On July 21, 2010, President Obama signed into law the Dodd-Frank Act which effects sweeping reforms of the financial
services industries. The Dodd-Frank Act does not implement the federal regulation of insurance, but it does establish federal measures that will
impact the U.S. insurance business and preempt certain state insurance measures. It may then lay the foundation for ultimately establishing some
form of federal regulation of insurance in the future.

The Dodd-Frank Act establishes the Financial Services Oversight Council (the FSOC ) to identify risks to the financial stability of the U.S.,
promote market discipline and respond to emerging threats to the financial stability of the U.S. The FSOC will determine whether the material
financial distress or failure of a non-bank financial company, including insurance companies, would threaten the financial stability of the U.S.
The FSOC s determination that a non-bank financial company is systemically significant will result in supervision by the Board of Governors of
the Federal Reserve (the Federal Reserve ) and the imposition of standards and supervision including stress tests, liquidity requirements, a
resolution plan and enhanced public disclosures. The FSOC has released a proposed rule regarding its authority to require the supervision and
regulation of systemically significant non-bank financial companies. A final rule and designations of systemically significant financial
companies are expected later this year. The FSOC s recommendation of measures to address systemic risk in the insurance industry could affect
our U.S.-based insurance and reinsurance operations as could a determination that we or our counterparties are systemically significant and
subject to supervision by the Federal Reserve.

The Dodd-Frank Act also creates the first office in the Federal government focused on insurance the Federal Insurance Office (the FIO ).
Although the FIO has preemption authority over state insurance laws that conflict with certain international agreements, the Dodd-Frank Act
does not grant the FIO general supervisory or regulatory authority over the business of insurance. Certain functions of the FIO relate to systemic
risk. Specifically, the FIO is authorized to monitor the U.S. insurance industry and identify potential regulatory gaps that could contribute to
systemic risk to the insurance industry and the U.S. financial system. In addition, the FIO shall recommend insurers for supervision by the
FSOC.

With respect to certain aspects of international insurance regulations, the FIO will represent the U.S. at the International Association of

Insurance Supervisors. The Dodd-Frank Act authorizes the Treasury Secretary and U.S. Trade Representative to enter into international
agreements of mutual recognition regarding the prudential regulation of insurance ( Covered Agreements ). Significantly, the FIO is authorized to
preempt state measures that (i) are inconsistent with a Covered Agreement and (ii) disfavor non-U.S. insurers subject to a Covered Agreement.

In furtherance of its duties to monitor the U.S. insurance business, represent the U.S. on an international stage and consult with the states on
insurance regulation, the FIO is authorized to collect information from insurers and from state insurance regulators. The FIO will report to
Congress annually on the insurance industry and any
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preemption actions regarding Covered Agreements. The FIO will also report to Congress no later than September 30, 2012 describing the
breadth of the global reinsurance market and its critical role in supporting the U.S. insurance system. In addition, by January 2012, the FIO shall
report to Congress on how to modernize and improve the system of insurance regulation in the U.S. including considerations of international
coordination of insurance regulation. The potential impact of the Dodd-Frank Act on our U.S. cedants and on the U.S. treatment of global
reinsurance matters is not clear at this time. We are monitoring developments at the FSOC and the FIO in connection with the possible impact
on our U.S. insurance and reinsurance business.

The Dodd-Frank Act also provides for the specific preemption of certain state insurance laws in the areas of reinsurance and surplus insurance
regulation described herein.

At this time, it is difficult to predict the extent to which the Dodd-Frank Act or the resulting regulations will impact our business. However,
compliance with these new laws and regulations will result in additional costs, which may adversely impact our results of operations, financial
condition or liquidity. Although we do not expect these costs to be material to us as a whole, we cannot be certain that this expectation will
prove accurate or that the Dodd-Frank Act will not impact our business more adversely than we currently estimate.

Reinsurance Regulation. Our Bermuda-domiciled insurance operations and joint ventures principally consist of Renaissance Reinsurance,
DaVinci, Top Layer Re and Glencoe. Renaissance Reinsurance, DaVinci and Top Layer Re are Bermuda-based companies that operate as
reinsurers. Although none of these companies is admitted to transact the business of insurance in any jurisdiction except Bermuda, the insurance
laws of each state of the U.S. regulate the sale of reinsurance to ceding insurers authorized in the state by non-admitted alien reinsurers, such as
Renaissance Reinsurance or DaVinci, acting from locations outside the state. Rates, contract terms and conditions of reinsurance agreements
generally are not subject to regulation by any governmental authority. A primary insurer ordinarily will enter into a reinsurance agreement,
however, only if it can obtain credit for the reinsurance ceded on its statutory financial statements.

In general, regulators permit ceding insurers to take credit for reinsurance under the following circumstances if the contract contains certain
minimum provisions: if the reinsurer is licensed or accredited, if the reinsurer is domiciled in a state with substantially similar regulatory
requirements as the primary insurer s domiciliary jurisdiction and meets certain financial requirements, or if the reinsurance obligations are
collateralized appropriately. Recently New York and Florida have changed their credit for reinsurance laws. For example, effective January 1,
2011, New York requires domestic ceding insurers to exercise prudent reinsurance credit risk management. For a New York domestic ceding
insurer to exercise financial prudence when entering into any reinsurance arrangement, it must take into account the recoverability of future
reinsurance proceeds and the security of a reinsurer. Domestic ceding insurers are also required to monitor reinsurance programs. New York law
also establishes a basis for an unauthorized non-U.S. reinsurer to reduce its reinsurance collateral obligations based on a secure rating assigned
by the New York Insurance Department. A similar provision was enacted in Florida.

The Dodd-Frank Act also addresses states extraterritorial regulation of credit for reinsurance and the solvency regulation of U.S. reinsurers. The
Dodd-Frank Act prohibits a state in which a U.S. ceding insurer is licensed, but not domiciled, from denying credit for reinsurance if the ceding
insurer s domestic state recognizes credit for reinsurance for the insurer s ceded risk and is a state accredited by the National Association of
Insurance Commissioners (the NAIC ) (or has substantially similar financial solvency requirements). With limited exceptions, the provisions of
the Dodd-Frank Act affecting reinsurance become effective July 21, 2011.

As alien companies, our Bermuda subsidiaries collateralize their reinsurance obligations to U.S. insurance companies. States are expected to
change their credit for reinsurance laws to comply with Dodd-Frank Act requirements. Although these changes may benefit our Bermuda based
reinsurers by prohibiting states extraterritorial application of credit for reinsurance laws and streamlining the credit for reinsurance process,
states may also impose heightened standards on U.S. ceding insurers reinsurance selections which could have an adverse impact on our business.
At this time, we are unable to determine the effect of changes in the U.S. reinsurance regulatory framework on our operations or financial
condition.
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With some exceptions, the sale of insurance or reinsurance within a jurisdiction where the insurer is not admitted to do business is prohibited.
None of Renaissance Reinsurance, DaVinci or Top Layer Re intends to maintain an office or to solicit, advertise, settle claims or conduct other
insurance activities in any jurisdiction, other than Bermuda, where the conduct of such activities would require that each company be so
admitted.

Excess and Surplus Lines Regulation. Glencoe, domiciled in Bermuda, is not licensed in the U.S. but is eligible to offer coverage in the U.S.
exclusively in the surplus lines market. Glencoe is eligible to write surplus lines primary insurance in 49 U.S. states, the District of Columbia,
Puerto Rico and the U.S. Virgin Islands, and is subject to the surplus lines regulation and reporting requirements of the jurisdictions in which it
is eligible to write surplus lines primary insurance. In accordance with certain provisions of the NAIC Nonadmitted Insurance Model Act, which
provisions have been adopted by a number of states, Glencoe has established, and is required to maintain, a trust funded to a minimum amount
as a condition of its status as an eligible, non-admitted insurer in the U.S. Under the Dodd-Frank Act, effective July 21, 2011, the states are
required to amend their laws to provide that any insurer listed on the NAIC/IID Quarterly listing is eligible in the state as a surplus lines insurer.
Glencoe is listed on the NAIC/IID Quarterly listing. Although surplus lines business is generally less regulated than the admitted market, strict
regulations apply to surplus lines placements under the laws of every state, and the regulation of surplus lines insurance may undergo changes in
the future.

In 2008, the Florida Supreme Court held that surplus lines insurers were subject to insurance law provisions governing policy delivery, policy
forms, the payment of attorney fees and other matters; however, in 2009, the Florida legislature passed FL SB 1894 and HB 853 to clarify the
limited applicability of Florida insurance law to surplus lines insurers (exempt from the provisions governing policy delivery, policy forms, etc.).
This case could foreshadow more extensive oversight of surplus lines insurance by other jurisdictions. Any increase in our regulatory burden
may impact our operations and ultimately could impact our financial condition as well.

Legislative and Regulatory Proposals. Government intervention in the insurance and reinsurance markets in the U.S. continues to evolve.
Although U.S. state regulation is currently the primary form of regulation of insurance and reinsurance, in addition to changes brought about by
the Dodd-Frank Act, Congress has considered over the past years various proposals relating to the creation of an optional federal charter, repeal
of the insurance company antitrust exemption from the McCarran Ferguson Act, and tax law changes, including changes to increase the taxation
of reinsurance premiums paid to off-shore affiliates with respect to U.S. risks. We are unable to predict what reforms will be proposed or
adopted or the effect, if any, that such reforms would have on our operations and financial condition.

In 2007, Florida enacted legislation which enabled the FHCF to offer increased amounts of coverage in addition to the mandatory coverage
amount, at below-market rates. Further, the legislation expanded the ability of the state-sponsored insurer, Citizens, to compete with private
insurance companies, and other companies that cede business to us. This legislation reduced the role of the private insurance and reinsurance
markets in Florida, a key target market of ours. In May 2009, the Florida legislature took steps to strengthen the financial condition of FHCF and
Citizens, which a government-appointed task force determined to have been impaired by issues including the crisis in the credit markets,
widespread rate inadequacy, and issues arising out of the application of discounts for housing retrofits and mitigation features. A bill was passed
in 2009 permitting Citizens to raise its rates by up to 10% starting in 2010 and every year thereafter until its current shortfall is corrected and
Citizens has sufficient funds to pay its claims and expenses. For 2010, the approved rate increase for Citizens was approximately 5%. This
legislation also increased the rates charged by the FHCF for certain portions of its expanded coverage, and provided for incremental staged
reductions in the amount of the expanded coverage layers.

It is possible that other states, particularly those with Atlantic or Gulf Coast exposures, may enact new or expanded legislation based on the

earlier Florida precedent, or may otherwise enact legislation which would further diminish aggregate private market demand for our products.
Alternatively, legislation adversely impacting the private markets could be enacted on a regional or Federal level. For example, in the past,

federal bills have been proposed in Congress (and, in prior congressional sessions, passed by the House of Representatives) which would, if
enacted, create a federal reinsurance backstop or guarantee mechanism for catastrophic risks, including those we currently insure and reinsure in

the private markets. In 2009 the Catastrophe Obligation Guarantee Act was introduced in the Senate and House (S. 886) (the COGA ) to federally
guarantee bond issuances by certain government entities, potentially including the FHCF, the Texas Windstorm Insurance Association, the
California Earthquake Authority, and others. Similar legislation was introduced in the House of
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Representatives. If enacted, this legislation (or legislation similar to these proposals, in import) would, we believe, likely contribute to growth of
these state entities or to their inception or alteration in a manner adverse to us. While none of this legislation has been enacted to date, and
although we believe such legislation would be vigorously opposed if introduced in 2011, if enacted these bills would likely further erode the role
of private market catastrophe reinsurers and could adversely impact our financial results, perhaps materially. Moreover, we believe that
numerous modeled potential catastrophes could exceed the actual or politically acceptable bonded capacity of Citizens and of the FHCF, which
could lead either to a severe dislocation or the necessity of federal intervention in the Florida market, either of which would adversely impact the
private insurance and reinsurance industry.

The potential for further expansion into additional insurance markets could expose us or our subsidiaries to increasing regulatory oversight,
including the oversight of countries other than Bermuda and the U.S. However, we intend to continue to conduct our operations so as to
minimize the likelihood that Renaissance Reinsurance, DaVinci, Top Layer Re, Glencoe, or any of our other Bermudian subsidiaries will
become subject to direct U.S. regulation. In addition, as discussed above, REAL and Renaissance Trading are involved in certain commodities
trading activities relating to weather, natural gas, heating oil, power, crude oil, agricultural commodities and cross-commodity structures. While
REAL s and Renaissance Trading s operations currently are not subject to significant federal oversight, we are monitoring carefully new or
revised legislation or regulation in the U.S. or otherwise, which could increase the regulatory burden and operating expenses of these operations.
For example, certain provisions of the Dodd-Frank Act will establish greater oversight over derivatives trading and could impose restrictions on
the Company s trading activities.

Bermuda Regulation

All Bermuda companies must comply with the provisions of the Companies Act 1981. In addition, the Insurance Act 1978, and related
regulations (the Insurance Act ), regulate the business of our Bermuda insurance, reinsurance and management company subsidiaries.

As a holding company, RenaissanceRe is not currently subject to the Insurance Act. However, the Insurance Act regulates the insurance and
reinsurance business of our operating insurance companies. The Company s most significant operating subsidiaries include Renaissance
Reinsurance and DaVinci which are registered as Class 4 general business insurers and Glencoe and Top Layer Re which are registered as Class
3A general business insurers under the Insurance Act. RUM is registered as an insurance manager.

The Insurance Act imposes solvency and liquidity standards as well as auditing and reporting requirements and confers on the Bermuda

Monetary Authority ( BMA ) powers to supervise, investigate and intervene in the affairs of insurance companies. Significant requirements of the
Insurance Act include the appointment of an independent auditor and loss reserve specialist (both of whom must be approved by the BMA), the
filing of an annual financial return and provisions relating to the payment of distributions and dividends. In particular:

Class 3A and Class 4 general business insurers must prepare annual statutory financial statements which must be submitted as part of
its statutory financial return no later than four months after the insurer s financial year end (unless specifically extended). The annual
statutory financial statements give detailed information and analyses regarding premiums, claims, reinsurance, reserves and
investments. The statutory financial return includes, among other items: a report of the approved independent auditor on the statutory
financial statements; a declaration of statutory ratios; a solvency certificate; the statutory financial statements themselves; the opinion
of the approved loss reserve specialist; and details concerning ceded reinsurance. The statutory financial statements and the statutory
financial return do not form part of the public records maintained by the BMA.

In addition to preparing statutory financial statements, all Class 4 insurers must prepare financial statements in respect of their
insurance business in accordance with GAAP or International Financial Reporting Standards ( IFRS ).
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An insurer s statutory assets must exceed its statutory liabilities by an amount, greater than the prescribed minimum solvency margin,
which varies with the category of its registration and net premiums written and loss reserves posted ( Minimum Solvency Margin ).
The Minimum Solvency Margin that must be maintained by a Class 4 insurer is the greater of (i) $100.0 million, or (ii) 50% of net
premiums written (with a credit for reinsurance ceded not exceeding 25% of gross premiums) or (iii) 15% of net discounted

aggregate loss and loss expense provisions and other insurance reserves. The Minimum Solvency Margin for a Class 3A insurer is

the greater of (i) $1.0 million, or (ii) 20% of the first $6.0 million of net premiums written; if in excess of $6.0 million, the figure is
$1.2 million plus 15% of net premiums written in excess of $6.0 million, or (iii) 15% of net discounted aggregate loss and loss
expense provisions and other insurance reserves.

In addition, each Class 4 insurer must maintain its capital at a level equal to its enhanced capital requirement ( ECR ) which is
established by reference to the Bermuda Solvency Capital Requirement ( BSCR ) model. Alternatively, under the Insurance Act,
insurers may, subject to the terms of the Insurance Act and to the BMA s oversight, elect to utilize an approved internal capital model
to determine regulatory capital. In either case, the ECR shall at all times equal or exceed the Class 4 insurer s Minimum Solvency
Margin and may be adjusted in circumstances where the BMA concludes that the insurer s risk profile deviates significantly from the
assumptions underlying its ECR or the insurer s assessment of its risk management policies and practices used to calculate the ECR
applicable to it. While not specifically referred to in the Insurance Act, the BMA has also established a target capital level ( TCL ) for
each Class 4 insurer equal to 120% of its ECR. While a Class 4 insurer is not currently required to maintain its statutory capital and
surplus at this level, the TCL serves as an early warning tool for the BMA and failure to maintain statutory capital at least equal to

the TCL will likely result in increased BMA regulatory oversight.

An insurer engaged in general business is required to maintain the value of its relevant assets at not less than 75% of the amount of
its relevant liabilities ( Minimum Liquidity Ratio ).

Both Class 3A and Class 4 insurers are prohibited from declaring or paying any dividends if in breach of the required Minimum
Solvency Margin or Minimum Liquidity Ratio (the Relevant Margins ) or if the declaration or payment of such dividend would cause
the insurer to fail to meet the Relevant Margins. Where an insurer fails to meet its Relevant Margins on the last day of any financial
year, it is prohibited from declaring or paying any dividends during the next financial year without the prior approval of the BMA.
Further, a Class 4 insurer is prohibited from declaring or paying in any financial year dividends of more than 25% of its total

statutory capital and surplus (as shown on its previous financial year s statutory balance sheet) unless it files (at least seven days
before payment of such dividends) with the BMA an affidavit stating that it will continue to meet its Relevant Margins. Class 3A and
Class 4 insurers must obtain the BMA s prior approval for a reduction by 15% or more of the total statutory capital as set forth in its
previous year s financial statements. These restrictions on declaring or paying dividends and distributions under the Insurance Act are
in addition to the solvency requirements under the Companies Act which apply to all Bermuda companies.

The BMA maintains supervision over the controllers (as defined herein) of all Bermuda registered insurers. Currently the Insurance
Act states that no person shall become a controller of any description of a registered insurer unless he has first served the BMA
notice in writing stating that he intends to become such a controller and the BMA has either, before the end of 45 days following the
date of notification, provided notice to the proposed controller that it does not object to his becoming such a controller or the full 45
days has elapsed without the Authority filing an objection. A controller includes the managing director and chief executive of the
registered insurer or its parent company; a 10%, 20%, 33% or 50% shareholder controller; and any person in accordance with whose
directions or instructions the directors of the registered insurer or of its parent company are accustomed to act. In addition, all
Bermuda insurers are also required to give the BMA written notice of the fact that a person has become, or ceased to be, a controller
or officer of the registered insurer within 45 days of becoming aware of such fact. An officer in relation to a registered insurer
includes a director, secretary, chief executive or senior executive by whatever name called.
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Where it appears to the BMA that a person who is a controller of any description of a registered person is not or is no longer a fit and
proper person to be such a controller, it may serve him with a written notice of objection to his being such a controller of the
registered person.

All Bermuda insurers will be required to comply with the BMA s Insurance Code of Conduct which establishes duties, requirements
and standards to be complied with under the Insurance Act. The deadline for compliance with the Insurance Code of Conduct is
currently anticipated to be effective July 1, 2011. Failure to comply with these requirements will be a factor taken into account by the
BMA in determining whether an insurer is conducting its business in a sound and prudent manner under the Insurance Act.

In March 2010, the Insurance Act was amended to empower the BMA to exercise group-wide supervision. For purposes of the
Insurance Act, an insurance group is defined as a group of companies that conducts exclusively, or mainly, insurance business. As
group supervisor, the BMA will perform a number of supervisory functions including, among other things, carrying out a
supervisory review and assessment of the insurance group and its compliance with the rules on solvency, risk concentration,
intra-group transactions and good governance procedures; planning and coordinating, with other competent authorities, supervisory
activities in respect of the insurance group; and coordinating enforcement actions to be taken against the insurance group or any of its
members. In carrying out its functions, the BMA may make rules for assessing the financial situation and the solvency position of the
insurance group and/or its members and for regulating intra-group transactions, risk concentration, governance procedures, risk
management and regulatory reporting and disclosure.

If the BMA believes that an investigation is required in the interests of an insurer s policyholders or persons who may become
policyholders, it may appoint an inspector who has extensive powers of investigation. If it appears to the BMA to be desirable in the
interests of policyholders, the BMA may also exercise these powers in relation to holding companies, subsidiaries and other affiliates
of insurers. If it appears to the BMA that there is a risk of an insurer becoming insolvent, or that the insurer is in breach of the
Insurance Act or any conditions of its registration, the BMA may exercise extensive powers of intervention including directing the
insurer not to take on any new insurance business or prohibiting the company from declaring and paying dividends or other
distributions.

Under the provisions of the Insurance Act, the BMA may, from time to time, conduct on site visits at the offices of insurers it
regulates.

The BMA may cancel an insurer s registration on certain grounds specified in the Insurance Act, including without limitation, (i) the
failure of that insurer to comply with its obligations under the Insurance Act or (ii) the failure of that insurer in the opinion of the
BMA to carry on its business in accordance with sound insurance principles.

U.K. Regulation

Lloyd s Regulation

General.

The operations of RenaissanceRe Syndicate Management Ltd. ( RSML ), formerly known as Spectrum Syndicate Management Ltd.,

are franchised by Lloyd s. The Lloyd s Franchise Board was formally constituted on January 1, 2003. The Franchise Board is responsible for
setting risk management and profitability targets for the Lloyd s market and operates a business planning and monitoring process for all
syndicates. RSML s business plan for Syndicate 1458 requires annual approval by the Lloyd s Franchise Board including maximum underwriting
capacity, and the Lloyd s Franchise Board may require changes to any business plan presented to it or additional capital to be provided to support
the underwriting plan. Lloyd s also imposes various charges and assessments on its members. If material changes in the business plan for
Syndicate 1458 were required by the Lloyd s Franchise Board, or if charges and assessments payable to Lloyd s by RenaissanceRe CCL were to
increase significantly, these events could have an adverse effect on the operations and financial results of RSML. The Company has deposited
certain assets with Lloyd s to support RenaissanceRe CCL s underwriting business at
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Lloyd s. Dividends from a Lloyd s managing agent and a Lloyd s corporate member can be declared and paid provided the relevant company has
sufficient profits available for distribution.

By entering into a membership agreement with Lloyd s, RenaissanceRe CCL has undertaken to comply with all Lloyd s bye-laws and regulations
as well as the provisions of the Lloyd s Acts and the Financial Services and Markets Act 2000 (the FSMA ) that are applicable to it.

Capital Requirements. The underwriting capacity of a member of Lloyd s must be supported by providing a deposit (referred to as Funds at
Lloyd s ) in the form of cash, securities or letters of credit in an amount determined under the Individual Capital Adequacy regime of the UK. s
Financial Services Authority (the FSA ). The amount of such deposit is calculated for each member through the completion of an annual capital
adequacy exercise. Under these requirements, Lloyd s must demonstrate that each member has sufficient assets to meet its underwriting liabilities
plus a required solvency margin.

Restrictions. A Reinsurance to Close ( RITC ) in general is put in place after the third year of operations of a syndicate year of account. If the
syndicate s managing agency concludes that an appropriate RITC cannot be determined or negotiated on commercially acceptable terms in
respect of a particular underwriting year, it must determine that the underwriting year remain open and be placed into run-off. During this period
there cannot be a release of the Funds at Lloyd s of a corporate member that is a member of that syndicate without the consent of Lloyd s and
such consent will only be considered where the member has surplus Funds at Lloyd s.

The financial security of the Lloyd s market is regularly assessed by three independent rating agencies (A.M. Best, S&P and Fitch). A
satisfactory credit rating issued by an accredited rating agency is necessary for Lloyd s syndicates to be able to trade in certain classes of business
at current levels. RSML and RenaissanceRe CCL would be adversely affected if Lloyd s current ratings were downgraded.

Intervention Powers. The Council of Lloyd s has wide discretionary powers to regulate members underwriting at Lloyd s. It may, for instance,
change the basis on which syndicate expenses are allocated or vary the Funds at Lloyd s or the investment criteria applicable to the provision of
Funds at Lloyd s. Exercising any of these powers might affect the return on the corporate member s participation in a given underwriting year. If a
member of Lloyd s is unable to pay its debts to policyholders, such debts may be payable by the Lloyd s Central Fund, which in many respects
acts as an equivalent to a state guaranty fund in the U.S. If Lloyd s determines that the Central Fund needs to be increased, it has the power to
assess premium levies on current Lloyd s members. The Council of Lloyd s has discretion to call or assess up to 3% of a member s underwriting
capacity in any one year as a Central Fund contribution.

Lloyd s approval is also required before any person can acquire control (as defined below in relation to the FSMA and giving prior notification to
the FSA) of a Lloyd s managing agent or Lloyd s corporate member.

FSA Regulation

RSML s operations are regulated by the FSA as well as being franchised by Lloyd s of London. The FSA has substantial powers of intervention in
relation to the Lloyd s managing agents, such as RSML, which it regulates, including the power to remove their authorization to manage Lloyd s
syndicates. In addition, each year the FSA requires Lloyd s to satisfy an annual solvency test which measures whether Lloyd s has sufficient
assets in the aggregate to meet all outstanding liabilities of its members, both current and run-off. If Lloyd s fails this test, the FSA may require
Lloyd s to cease underwriting and/or its members to cease or reduce underwriting.

Lloyd s as a whole is authorized by the FSA and is required to implement certain rules prescribed by the FSA, pursuant to its powers under the
Lloyd s Act 1982 relating to the operation of the Lloyd s market. Lloyd s prescribes, in respect of its managing agents and corporate members,
certain minimum standards relating to their management and control, solvency and various other requirements. The FSA directly monitors
Lloyd s managing agents compliance with the systems and controls prescribed by Lloyd s. If it appears to the FSA that either Lloyd s is not
fulfilling its delegated regulatory responsibilities or that managing agents are not complying with the applicable regulatory rules and guidance,
the FSA may intervene at its discretion. Future regulatory
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changes or rulings by the FSA could impact RSML s business strategy or financial assumptions, possibly resulting in an adverse effect on
RSML s financial condition and operating results.

Change of Control. The FSA regulates the acquisition of control of any Lloyd s managing agent which is authorized under the FSMA. Any
company or individual that, together with its or his associates, directly or indirectly acquires 10% or more of the shares in a Lloyd s managing
agent or its parent company, or is entitled to exercise or control the exercise of 10% or more of the voting power in such Lloyd s managing agent
or its parent company, would be considered to have acquired control for the purposes of the relevant legislation, as would a person who had
significant influence over the management of such Lloyd s managing agent or its parent company by virtue of his shareholding or voting power
in either. A purchaser of 10% or more of RenaissanceRe s common shares or voting power would therefore be considered to have acquired
control of RSML. Under the FSMA, any person or entity proposing to acquire control over a Lloyd s managing agent must give prior notification
to the FSA of his or the entity s intention to do so. The FSA would then have sixty working days to consider the application to acquire control.
Failure to make the relevant prior application could result in action being taken against RSML by the FSA. Lloyd s approval is also required
before any person can acquire control (using the same definition as for the FSA) of a Lloyd s managing agent or Lloyd s corporate member.

Other Applicable Laws. Lloyd s worldwide insurance and reinsurance business is subject to various regulations, laws, treaties and other
applicable policies of the European Union, as well as each nation, state and locality in which it operates. Material changes in governmental
requirements and laws could have an adverse affect on Lloyd s and its member companies, including RSML and RenaissanceRe CCL.

Solvency I1

Solvency II was adopted by the European Parliament in April of 2009. Implementation of Solvency II by the European Commission is expected
to take effect January 1, 2013 in the European Union Member States, and will replace the current solvency requirements. Solvency II adopts a
risk-based approach to insurance regulation. Its principal goals are to improve the correlation between capital and risk, effect group supervision
of insurance and reinsurance affiliates, implement a uniform capital adequacy structure for insurers across the European Union Member States,
establish consistent corporate governance standards for insurance and reinsurance companies, and establish transparency through standard
reporting of insurance operations. Under Solvency I, an insurer s or reinsurer s capital adequacy in relation to various insurance and business
risks may be measured with an internal model developed by the insurer or reinsurer and approved for use by the Member State s regulator or
pursuant to a standard formula developed by the European Commission. It is anticipated that insurers or reinsurers with approved internal
models will generally have lower capital needs. With respect to Syndicate 1458, implementation of Solvency II may require increases in capital
and may negatively impact our financial results. Implementation of Solvency II will require us to utilize a significant amount of resources to
ensure compliance. We are monitoring the ongoing legislative and regulatory steps following adoption of Solvency II. The principles, standards
and requirements of Solvency II may also, directly or indirectly, impact the future supervision of additional operating subsidiaries of ours.

Environmental and Climate Change Matters

Our principal coverages and services relate to natural disasters and catastrophes, such as earthquakes or hurricanes. We believe, and believe the
consensus view of current scientific studies substantiates, that changes in climate conditions, primarily global temperatures and expected sea
levels, are likely to increase the severity, and possibly the frequency, of natural disasters and catastrophes relative to the historical experience
over the past 100 years. We expect that trend will increase the risk of claims under our property and casualty lines of business, particularly with
respect to properties located in coastal areas, among others. While a substantial portion of our coverages accordingly may be adversely impacted
by climate change, we have taken certain measures, to the extent permissible by law and prevailing market conditions, to mitigate against such
losses by giving consideration to these risks in our underwriting decisions. We continuously monitor and adjust, as we believe appropriate, our
risk management models to reflect our judgment of how to interpret current developments and information such as the studies referred to
above. However, it is possible that, even after these assessments, we will have underestimated the frequency or severity of hurricanes or other
catastrophes. To the extent broad environmental factors, exacerbated by climate change or otherwise, lead to increases in likely insured losses,
particularly if those losses exceed expectations and the prior estimates of market participants,
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regulators or other stakeholders, the markets and clients we serve may be disrupted and adversely impacted, and we may be adversely affected,
directly or indirectly. Further, certain of our investments such as catastrophe-linked securities and property catastrophe managed joint ventures
related to hurricane coverage, could also be adversely impacted by climate change.

An increasing number of federal, state, local and foreign government requirements and international agreements apply to environmental and
climate change, in particular by seeking to limit or penalize the discharge of materials such as greenhouse gas ( GHG ) into the environment or
otherwise relating to the protection of the environment. Although our operations are characterized by a small number of professional office
facilities, and we have not been directly, materially impacted by these changes to date, it is our policy to monitor and seek to ensure compliance
with these requirements, as applicable. We believe that, as a general matter, our policies, practices and procedures are properly designed to
identify and manage environmental and climate-related risks, particularly the risks of potential financial liability in connection with our
reinsurance, insurance and trading businesses. However, we believe that some risk of environmental damage is inherent in respect of any
commercial operation, and may increase for us if our business continues to expand and diversify, including as a result of the possible expansion
of the products and services offered by REAL, or by investments which we have made or may make through REAL or other subsidiaries. For
example, our weather and energy risk management operations and our customers of such services could be impacted by climate change and
increased GHG regulation. Likewise, certain of our investments may also be adversely affected by climate change and increased governmental
regulation of, or international agreements pertaining to, GHG emissions. Moreover, our evaluation may be flawed or may reflect inaccurate or
incomplete information, and it is possible our exposure to climate change or other environmental risks is greater than we have currently
estimated.

At this time, we do not believe that any existing or currently pending climate change legislation, regulation, or international treaty or accord
known to us would be reasonably likely to have a material effect in the foreseeable future on our business or on our results of operations, capital
expenditures or financial position. However, it is possible that future developments, such as increasingly strict environmental laws and standards
and enforcement policies, could give rise to more severe exposure, more costly compliance requirements, or otherwise bring into question our
current policies and practices. In addition, it is possible that state insurance regulation could impact the ability of our customers, or of the
Company, to manage property exposures in areas vulnerable to significant climate-driven losses. For example, if our customers or operations are
unable to utilize actuarially sound, risk-based pricing, to modify policy terms if necessary to reflect changes in the underlying risks, or to
otherwise manage exposures appropriately to reflect the risk of increased loss from both large scale natural catastrophes and smaller scale
weather events, our markets, customers, or our own financial results may all be adversely affected. We will continue to monitor emerging
developments in this area.

AVAILABLE INFORMATION
We maintain a website at http://www.renre.com. The information on our website is not incorporated by reference in this Form 10-K.

We make available, free of charge through our website, our financial information, including the information contained in our Annual Reports on
Form 10-K, Quarterly Reports on Form 10-Q, Current Reports on Form 8-K and amendments to those reports filed or furnished pursuant to
Section 13(a) or 15(d) of the Exchange Act as soon as reasonably practicable after we electronically file such material with, or furnish such
material to, the SEC. We also make available, free of charge from our website, our Audit Committee Charter, Compensation/Governance
Committee Charter, Corporate Governance Guidelines and Statement of Policies, and Code of Ethics. Such information is also available in print
for any shareholder who sends a request to RenaissanceRe Holdings Ltd., Attn: Office of the Corporate Secretary, P.O. Box HM 2527,
Hamilton, HMGX, Bermuda. Reports filed with the Securities and Exchange Commission ( SEC ) may also be viewed or obtained at the SEC
Public Reference Room at 100 F Street, N.E., Washington, DC 20549. Information on the operation of the SEC Public Reference Room may be
obtained by calling the SEC at 1-800-SEC-0330. The SEC maintains an internet site that contains reports, proxy and information statements, and
other information regarding issuers, including the Company, that file electronically with the SEC. The address of the SEC s website is
http://www.sec.gov.
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ITEM 1A. RISK FACTORS

Factors that could cause our actual results to differ materially from those in the forward-looking statements contained in this Form 10-K and
other documents we file with the SEC include the following:

RISKS RELATED TO OUR COMPANY

Our exposure to catastrophic events and other exposures that we cover could cause our financial results to vary significantly from one period to
the next.

Our largest product based on total gross premiums written is property catastrophe reinsurance. We also sell lines of specialty reinsurance
products and insurance products that are exposed to catastrophe risk. We therefore have a large overall exposure to natural and man-made
disasters, such as earthquakes, hurricanes, tsunamis, winter storms, freezes, floods, fires, tornados, hailstorms, drought and other natural or
man-made disasters, such as acts of terrorism. As a result, our operating results have historically been, and we expect will continue to be,
significantly affected by relatively few events of a large magnitude.

We expect claims from catastrophic events to cause substantial volatility in our financial results for any fiscal quarter or year; moreover,
catastrophic claims could adversely affect our financial condition, results of operations and cash flows. Our ability to write new business could
also be affected. We believe that increases in the value and geographic concentration of insured property, particularly along coastal regions, and
the effects of inflation may continue to increase the severity of claims from catastrophic events in the future.

From time to time, we expect to have greater exposures in one or more specific geographic areas than our overall share of the worldwide market
would otherwise suggest. Accordingly, when and if catastrophes occur in these areas, we may experience relatively more severe net negative
impacts from such events than our competitors. In particular, the Company has historically had a relatively large percentage of its coverage
exposures concentrated in the state of Florida.

Through Renaissance Trading and REAL, we sell certain financial products primarily to address weather risks, and engage in certain weather,
energy and commodity derivatives trading activities. The trading markets for these derivatives are generally linked to energy and agriculture
commodities, weather and other natural phenomena. We expect our results from these activities will be subject to volatility, both potentially as a
result of the occurrence or non-occurrence of the event or events which might trigger counterparty payments under these contracts, and as a
result of the potential for variance in the reportable fair value of these contracts between periods as a result of a wide number of potential factors.
While our current portfolio of such derivative contracts is not material to our consolidated results taken as a whole, and is currently of
comparably short duration, it is possible that our results from these activities will increase on an absolute or relative basis over time, and that the
duration of the derivative contracts in this portfolio will lengthen in the future.

Our claims and claim expense reserves are subject to inherent uncertainties.

Our claims and claim expense reserves reflect our estimates, using actuarial and statistical projections at a given point in time, of our
expectations of the ultimate settlement and administration costs of claims incurred. Although we use actuarial and computer models as well as
historical reinsurance and insurance industry loss statistics, we also rely heavily on management s experience and judgment to assist in the
establishment of appropriate claims and claim expense reserves. However, because of the many assumptions and estimates involved in
establishing reserves, the reserving process is inherently uncertain. Our estimates and judgments are based on numerous factors, and may be
revised as additional experience and other data become available and are reviewed, as new or improved methodologies are developed, as loss
trends and claims inflation impact future payments, or as current laws or interpretations thereof change.

Our specialty reinsurance operations are expected to produce claims which at times can only be resolved through lengthy and unpredictable
litigation. The measures required to resolve such claims, including the adjudication process, present more reserve challenges than property losses
(which, on the whole, tend to be reported

32

Table of Contents 42



Edgar Filing: RENAISSANCERE HOLDINGS LTD - Form 10-K

Table of Conten

comparatively more promptly and to be settled within a relatively shorter period of time, although every catastrophic event is comprised of a
unique set of circumstances). Actual net claims and claim expenses paid and reported may deviate, perhaps substantially, from the reserve
estimates reflected in our financial statements.

We expect that some of our assumptions or estimates will prove to be inaccurate, and that our actual net claims and claim expenses paid and

reported will differ, perhaps substantially, from the reserve estimates reflected in our financial statements. To the extent that our actual claims
and claim expenses exceed our expectations, we would be required to increase claims and claim expense reserves. This would reduce our net
income by a corresponding amount in the period in which the deficiency is identified. To the extent that our actual claims and claim expenses
are lower than our expectations, we would be required to decrease claims and claim expense reserves and this would increase our net income.

Estimates of losses are based on a review of potentially exposed contracts, information reported by and discussions with counterparties, and our
estimate of losses related to those contracts and are subject to change as more information is reported and becomes available.

As an example, our estimates of losses from catastrophic events, such as the Australian flooding, the 2010 earthquakes, 2008 hurricanes Gustav
and Ike, and the 2005 hurricanes Katrina, Rita and Wilma, are based on factors including currently available information derived from the
Company s claims information from certain customers and brokers, industry assessments of losses from the events, proprietary models, and the
terms and conditions of our contracts. Due to the size and unusual complexity of the legal and claims issues relating to these events, particularly
the Australian flooding, the 2010 earthquakes and hurricanes Katrina and Ike, meaningful uncertainty remains regarding total covered losses for
the insurance industry and, accordingly, several of the key assumptions underlying our loss estimates. In addition, actual losses from these
events may increase if our reinsurers or other obligors fail to meet their obligations to us. Our actual losses from these events will likely vary,
perhaps materially, from these current estimates due to the inherent uncertainties in reserving for such losses, including the nature of the
available information, the potential inaccuracies and inadequacies in the data provided by customers and brokers, the inherent uncertainty of
modeling techniques and the application of such techniques, the effects of any demand surge on claims activity and complex coverage and other
legal issues.

A decline in the ratings assigned to our financial strength may adversely impact our business, perhaps materially so.

Third party rating agencies assess and rate the financial strength of reinsurers and insurers, such as Renaissance Reinsurance and certain of our
other operating subsidiaries and joint ventures. These ratings are based upon criteria established by the rating agencies. Periodically, the rating
agencies evaluate us and may downgrade or withdraw their financial strength ratings in the future if we do not continue to meet the criteria of
the ratings previously assigned to us. The financial strength ratings assigned by rating agencies to reinsurance or insurance companies are based
upon factors relevant to policyholders and are not directed toward the protection of investors.

These ratings are subject to periodic review and may be revised or revoked by the agencies which issue them. In addition, from time to time one
or more rating agencies have effected changes in their capital models and rating methodologies, which have generally served to increase the
amounts of capital required to support the ratings, and it is possible that legislation arising as a result of the financial crisis that preceded the
ongoing period of relative economic weakness may result in additional changes.

Negative ratings actions in the future could have an adverse effect on our ability to fully realize the market opportunities we currently expect to
participate in. In addition, it is increasingly common for our reinsurance contracts to contain provisions permitting our customers to cancel
coverage pro-rata if our relevant operating subsidiary is downgraded below a certain rating level. Whether a client would exercise this right
would depend, among other factors, on the reason for such a downgrade, the extent of the downgrade, the prevailing market conditions and the
pricing and availability of replacement reinsurance coverage. Therefore, in the event of a downgrade, it is not possible to predict in advance the
extent to which this cancellation right would be exercised, if at all, or what effect such cancellations would have on our financial condition or
future operations, but such effect potentially could be material. To date, we are not aware that we have experienced such a cancellation.
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Our ability to compete with other reinsurers and insurers, and our results of operations, could be materially adversely affected by any such
ratings downgrade. For example, following a ratings downgrade we might lose customers to more highly rated competitors or retain a lower
share of the business of our customers.

For the current ratings of certain of our subsidiaries and joint ventures, refer Item 7. Management s Discussion and Analysis of Financial
Condition and Results of Operations, Liquidity and Capital Resources, Ratings for additional information.

The occurrence of any event, change or other circumstances that could give rise to the termination of the Stock Purchase Agreement with QBE
could adversely affect our future business.

There are significant risks and uncertainties associated with the pending sale of substantially all of our U.S.-based insurance operations to QBE
pursuant to the Stock Purchase Agreement. The occurrence of certain events, changes or any other circumstances could give rise to the
termination of the Stock Purchase Agreement and cause the sale not to be completed. For instance, there is no assurance that the parties will
receive the necessary state insurance regulatory approvals required to close the transaction. If the parties fail to obtain such approvals or to meet
other conditions necessary to complete the sale as set forth in the Stock Purchase Agreement, we will not be able to close the transaction. Failure
to complete the sale would prevent us from realizing its anticipated benefits to our business.

Our business could be adversely impacted by uncertainty related to the proposed sale of our U.S.-based insurance operations, whether or not
the sale is completed.

Whether or not the sale of our U.S.-based insurance operations is completed, the announcement and pendency of the sale could impact our
business, which could have an adverse effect on our financial condition, results of operations and the success of the sale, including:

if we succeed in consummating the sale, while we are retaining the operations that have represented the predominant part of our
historic net income, our resulting operations will have significantly reduced revenues, reduced assets and, to a degree, reduced risk
diversification. It is possible that rating agencies, clients, brokers, investors or other stakeholders will view these changes to be more
adverse, or our ability to mitigate related risks less effective, than we have estimated;

that the proposed sale disrupts our current business plans and operations;

our management s attention being directed toward the completion of the sale and transaction-related considerations and
being diverted away from our day-to-day business operations and the execution of our current business plans; and

incurring transaction costs, such as legal, financing and accounting fees, and other costs, fees, expenses and charges related to the
sale, whether or not the sale is completed.
Even if the sale is completed, achieving the anticipated benefits of the sale is subject to a number of uncertainties. There can be no assurance that
we will realize the full benefits of strategic focus, enhanced business flexibility, cost savings and operating efficiencies that we currently expect
from this transaction or that these benefits will be achieved within the anticipated time frame. Failure to achieve these anticipated benefits could
result in increased costs and diversion of management s time and energy and could materially adversely affect our business, financial condition
and results of operations.

Because we depend on a few insurance and reinsurance brokers in our Reinsurance segment for a preponderance of our revenue, loss of
business provided by them could adversely affect us.

Our Reinsurance business markets insurance and reinsurance products worldwide exclusively through insurance and reinsurance brokers. Three
brokerage firms accounted for 88.2% of our Reinsurance segment gross premiums written for the year ended December 31, 2010. Subsidiaries
and affiliates of AON Benfield, Marsh Inc.
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and the Willis Group accounted for approximately 53.5%, 23.1% and 11.6%, respectively, of our Reinsurance segment gross premiums written
in 2010.

The loss of a substantial portion of the business provided by our brokers would have a material adverse effect on us. Our ability to market our
products could decline as a result of any loss of the business provided by these brokers and it is possible that our premiums written would
decrease.

The emergence of matters which may impact certain of our coverages, such as the asserted trend toward potentially significant global warming
and the ongoing period of relative economic weakness, could cause us to underestimate our exposures and potentially adversely impact our
financial results, perhaps significantly.

In our Reinsurance business, we use analytic and modeling capabilities that help us to assess the risk and return of each reinsurance contract in
relation to our overall portfolio of reinsurance contracts. See Item 1. Business, Underwriting and Enterprise Risk Management.

In general, our techniques for evaluating catastrophe risk are much better developed than those for other classes of risk in businesses that we
have entered into more recently. Our models and databases may not accurately address the emergence of a variety of matters which might be
deemed to impact certain of our coverages. Accordingly, our models may understate the exposures we are assuming and our financial results
may be adversely impacted, perhaps significantly. These risks may increase if we succeed in increasing the contributions from our specialty
reinsurance unit or from our Lloyd s segment, either on an absolute or relative basis.

We believe, and believe the consensus view of current scientific studies substantiates, that changes in climate conditions, primarily global
temperatures and expected sea levels, are likely to increase the severity and possibly the frequency of natural catastrophes relative to the
historical experience over the past 100 years. We expect that this may increase claims under our property and casualty lines of business,
particularly with respect to properties located in coastal and flood-exposed areas, among others. Furthermore, certain energy and
agriculture-related products that we offer could also be negatively impacted by dramatically changing climactic conditions. While we believe a
substantial portion of our insureds may be adversely impacted by climate change, we have taken certain measures, to the extent permissible by
law and prevailing market conditions, to mitigate against such losses by giving consideration to these risks in our underwriting decisions. We
continuously monitor and adjust, as we believe appropriate, our risk management models to reflect our judgment of how to interpret current
developments and information such as these studies. However, it is possible that, even after these assessments, we will have underestimated the
scale of the risks, such as the frequency or severity of hurricanes or other catastrophes or may have failed to identify new or increased risks. To
the extent broad environmental factors, exacerbated by climate change or otherwise, lead to increases in likely insured losses, particularly if
those losses exceed expectations and the prior estimates of market participants, regulators or other stakeholders, the markets and clients we serve
may be disrupted and adversely impacted, and we may be adversely affected, directly or indirectly. Further, certain of our investments such as
insurance-linked securities and property catastrophe managed joint ventures related to hurricane coverage could also be adversely impacted by
climate change.

The ongoing relative weakness in business and economic conditions generally or specifically in the principal markets in which we do business
could adversely affect our business and operating results.

Although there have been some indicators of stabilization, the U.S. and numerous other leading markets around the world continue to experience
significant recessionary conditions, and we believe meaningful risk remains of potential further deterioration in economic conditions, including
substantial and continuing financial market disruptions. While many governments, including the U.S. federal government, have taken substantial
steps to stabilize economic conditions in an effort to increase liquidity and capital availability, if economic conditions deteriorate further, the
business environment in our principal markets would be further adversely affected, which accordingly could adversely affect demand for the
products sold by us or our customers. Economic conditions could also be adversely affected by an increase in global political instability, which
might impact the price of energy products, agricultural goods and other commodities, or otherwise harm the markets in which we participate. In
addition, during an economic downturn we believe our consolidated credit risk, reflecting our counterparty dealings with agents, brokers,
customers, retrocessionaires, capital providers and parties associated with our investment portfolio, among others, is likely to be increased.

35

Table of Contents 46



Edgar Filing: RENAISSANCERE HOLDINGS LTD - Form 10-K

Table of Conten
Some of our investments are relatively illiquid and are in asset classes that may experience significant market valuation fluctuations.

Although we invest primarily in highly liquid securities in order to ensure our ability to pay valid claims in a prompt manner, we do hold certain
investments that may lack liquidity, such as our alternative investments, which include private equity investments, bank loan fund investments
and insurance-linked securities. If we require significant amounts of cash on short notice in excess of our normal cash requirements or are
required to post or return collateral in connection with our investment portfolio, we may have difficulty selling these investments in a timely
manner, be forced to sell them for less than we otherwise would have been able to realize, or both.

At times, the reported value of our relatively illiquid types of investments and, our high quality, generally more liquid asset classes, do not
necessarily reflect the lowest current market price for the asset. If we were forced to sell certain of our assets in the current market, there can be
no assurance that we will be able to sell them for the prices at which we have recorded them and we may be forced to sell them at significantly
lower prices.

A reduction in market liquidity may make it difficult to value certain of our securities as trading becomes less frequent. As such, valuations may
include assumptions or estimates that may be more susceptible to significant period-to-period changes which could have a material adverse
effect on our consolidated results of operations or financial condition.

The determination of the impairments taken on our investments is highly subjective and could materially impact our financial position or results
of operations.

The determination of the impairments taken on our investments varies by investment type and is based upon our periodic evaluation and
assessment of known and inherent risks associated with the respective asset class. Such evaluations and assessments are revised as conditions
change and new information becomes available. Management updates its evaluations regularly and reflects impairments in operations as such
evaluations are revised. There can be no assurance that our management has accurately assessed the level of impairments taken in our financial
statements. Furthermore, additional impairments may need to be taken in the future, which could materially impact our financial position or
results of operations. Historical trends may not be indicative of future impairments.

A decline in our investment performance could reduce our profitability and hinder our ability to pay claims promptly in accordance with our
strategy.

We have historically derived a significant portion of our income from our invested assets, which are comprised of, among other things, fixed
maturity securities, such as bonds, asset-backed securities, mortgage-backed securities and investments in bank loan funds, hedge funds and
private equity partnerships. Accordingly, our financial results are subject to a variety of investment risks, including risks relating to general
economic conditions, market volatility, interest rate fluctuations, foreign currency risk, liquidity risk and credit and default risk. Additionally,
with respect to certain of our investments, we are subject to pre-payment or reinvestment risk.

Our invested assets have grown over the years and have come to effect a comparably greater contribution to our financial results. Accordingly, a
failure to successfully execute our investment strategy could have a material adverse effect on our overall results. In the event of a significant or
total loss in our investment portfolio, the Company s ability to pay any claims promptly in accordance with our strategy could be adversely
affected.

The market value of our fixed maturity investments is subject to fluctuation depending on changes in various factors, including prevailing
interest rates and widening credit spreads.

Increases in interest rates could cause the market value of our investment portfolio to decrease, perhaps substantially. Conversely, a decline in
interest rates could reduce our investment yield, which would reduce our overall profitability. Interest rates are highly sensitive to many factors,
including governmental monetary policies, domestic and international economic and political conditions and other factors beyond our control.
Any measures we take that are intended to manage the risks of operating in a changing interest rate environment may not effectively mitigate
such interest rate sensitivity.
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A portion of our investment portfolio is allocated to other classes of investments which we expect to have different risk characteristics than our
investments in traditional fixed maturity securities and short term investments. These other classes of investments include interests in alternative
investment vehicles such as private equity partnerships, hedge funds, senior secured bank loan funds and catastrophe bonds and are recorded on
our consolidated balance sheet at fair value. For the aforementioned classes of investments, the fair value of the assets comprising the portfolio
of an investment vehicle, and likewise the net asset value of the investment vehicle itself, are generally established on the basis of the valuation
criteria applied by the investment managers as set forth in the governing documents of such investment vehicles. Such valuations may differ
significantly from the values that would have been used had ready markets existed for the shares, partnership interests, notes or other securities
representing interests in the relevant investment vehicles. Interests in many of the investment classes described above are subject to restrictions
on redemptions and sales which are determined by the governing documents and limit our ability to liquidate these investments in the short term.
These classes of investments expose us to market risks including interest rate risk, foreign currency risk, equity price risk and credit risk. The
performance of these classes of investments is also dependent on the individual investment managers and the investment strategies. It is possible
that the investment managers will leave and/or the investment strategies will become ineffective or that such managers will fail to follow our
investment guidelines. Any of the foregoing could result in a material adverse change to our investment performance, and accordingly adversely
affect our financial results.

In addition to the foregoing, we may from time to time re-evaluate our investment approach and guidelines and explore investment opportunities
in respect of other asset classes not previously discussed above, including, without limitation, by expanding our relatively small portfolio of
direct investments in the equity markets. Any such investments could expose us to systemic and price volatility risk, interest rate risk and other
market risks. Any investment in equity securities carries with it inherent volatility and there can be no assurance that such an investment will
prove profitable and we could, in fact, lose the value of our investment. Accordingly, any such investment could impact our financial results,
perhaps materially, over both the short and the long term.

We are exposed to counterparty credit risk, including with respect to reinsurance brokers.

In accordance with industry practice, we pay virtually all amounts owed on claims under our policies to reinsurance brokers, and these brokers,
in turn, pay these amounts over to the insurers that have reinsured a portion of their liabilities with us (we refer to these insurers as ceding
insurers). Likewise, premiums due to us by ceding insurers are virtually all paid to brokers, who then pass such amounts on to us. In many
jurisdictions, if a broker were to fail to make such a payment to a ceding insurer, we would remain liable to the ceding insurer for the deficiency.
Conversely, in many jurisdictions, when the ceding insurer pays premiums for these policies to reinsurance brokers for payment over to us, these
premiums are considered to have been paid by the cedants and the ceding insurer will no longer be liable to us for those amounts, whether or not
we have actually received the premiums. Consequently, in connection with the settlement of reinsurance balances, we assume a substantial
degree of credit risk associated with brokers around the world.

We are also exposed to the credit risk of our customers, who, pursuant to their contracts with us, frequently pay us over time. Our premiums
receivable at December 31, 2010 totaled $322.1 million, and these amounts are generally not collateralized. To the extent such customers
become unable to pay future premiums, we would be required to recognize a downward adjustment to our premiums receivable in our financial
statements. We cannot assure you that all of such premiums will ever be collected or that additional amounts will not be required to be written
down in 2011 or future periods.

As a result of the ongoing period of relative economic weakness, our consolidated credit risk, reflecting our counterparty dealings with agents,
brokers, customers, retrocessionaires, capital providers, parties associated with our investment portfolio and others has increased, perhaps
materially so.
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We are also exposed to counterparty credit risks in connection with our energy related trading business.

We undertake energy related trading activities through our operating subsidiaries, including Renaissance Trading and REAL, where counterparty
credit risk becomes a relevant factor. These operating subsidiaries execute weather, energy and commodity derivative transactions whereby the
value of the derivatives at any point in time is dependent upon not only the market but also the viability of the counterparty. The failure or
perceived weakness of any of our counterparties has the potential to expose us to risk of loss in these situations. Although these operating
subsidiaries have credit risk management policies and procedures, we cannot assure you that any of the policies or procedures will be effective.
While many of the original trading positions established in our energy related trading business are partially or substantially hedged, the
effectiveness of those hedges depends on the willingness and ability to pay of the parties with whom we establish the hedge positions. The
failure of our policies and procedures, or the failure of one or more of our counterparties, could result in losses that substantially exceed our
expectations and could have a material adverse effect on our results of operations.

Retrocessional reinsurance may become unavailable on acceptable terms.

As part of our risk management, we buy reinsurance for our own account. This type of insurance when purchased to protect reinsurance
companies is known as retrocessional reinsurance.

From time to time, market conditions have limited, and in some cases have prevented, insurers and reinsurers from obtaining reinsurance.
Accordingly, we may not be able to obtain our desired amounts of retrocessional reinsurance. In addition, even if we are able to obtain such
retrocessional reinsurance, we may not be able to negotiate terms as favorable to us as in the past. This could limit the amount of business we are
willing to write, or decrease the protection available to us as a result of large loss events.

When we purchase reinsurance or retrocessional reinsurance for our own account, the insolvency, inability or reluctance of any of our reinsurers
to make timely payments to us under the terms of our reinsurance agreements could have a material adverse effect on us. Generally, we believe
that the willingness to pay of some reinsurers and retrocessionaires is declining, and that the overall industry ability to pay may be impacted by
renewed weakness in the financial and credit markets. This risk may be more significant to us at present than at many times in the past. At
December 31, 2010, we had recorded $101.7 million of reinsurance recoverables, net of a valuation allowance of $3.5 million for uncollectible
recoverables. We cannot assure you that such recoverables will ever be collected or that additional amounts will not be required to be written
down in 2011 or future periods. A large portion of our reinsurance recoverables are concentrated with a relatively small number of reinsurers.
The risk of such concentration of retrocessional coverage may be increased by recent and future consolidation within the industry.

Emerging claim and coverage issues, or other litigation, could adversely affect us.

Unanticipated developments in the law as well as changes in social and environmental conditions could potentially result in unexpected claims
for coverage under our insurance and reinsurance contracts. These developments and changes may adversely affect us, perhaps materially so.
For example, we could be subject to developments that impose additional coverage obligations on us beyond our underwriting intent, or to
increases in the number or size of claims to which we are subject. With respect to our specialty reinsurance operations, these legal, social and
environmental changes may not become apparent until some point in time after their occurrence. For example, we could be deemed liable for
losses arising out of a matter, such as the potential for industry losses arising out of an avian flu pandemic, that we had not anticipated or had
attempted to contractually exclude. Moreover, irrespective of the clarity and inclusiveness of policy language, there can be no assurance that a
court or arbitration panel will limit enforceability of policy language or not issue a ruling adverse to us. Our exposure to these uncertainties
could be exacerbated by the increased willingness of some market participants to dispute insurance and reinsurance contract and policy
wordings. Alternatively, potential efforts by us to exclude such exposures could, if successful, reduce the market s acceptance of our related
products. The full effects of these and other unforeseen emerging claim and coverage issues are extremely hard to predict. As a result, the full
extent of our liability under our coverages may not be known for many years after a contract is issued. Our exposure to this uncertainty will
grow as our long-tail casualty businesses grow, because in these lines claims can typically be made for many years, making them more
susceptible to these trends than our traditional catastrophe business, which is typically more short-tail. In addition, we could be adversely
affected by the growing trend of plaintiffs targeting participants in the property-liability insurance industry in purported class
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action litigation relating to claim handling and other practices. While we continually seek to improve the effectiveness of our contracts and
claims capabilities, we may fail to mitigate our exposure to these growing uncertainties.

We may be adversely impacted by inflation.

‘We monitor the risk that the principal markets in which we operate could experience increased inflationary conditions, which would, among
other things, cause loss costs to increase, and impact the performance of our investment portfolio. The onset, duration and severity of an
inflationary period cannot be estimated with precision.

Our utilization of third parties to support our business exposes us to operational and financial risks.

With respect to our Reinsurance operations we do not separately evaluate each primary risk assumed under our reinsurance contracts and,
accordingly, like other reinsurers, are heavily dependent on the original underwriting decisions made by our ceding companies. We are therefore
subject to the risk that our customers may not have adequately evaluated the risks to be reinsured, or that the premiums ceded to us will not
adequately compensate us for the risks we assume, perhaps materially so.

The loss of key senior members of management could adversely affect us.

Our success has depended, and will continue to depend, in substantial part upon our ability to attract and retain our senior officers. The loss of
services of members of senior management in the future, and the uncertain transition of new members of our senior management team, as
applicable, may strain our ability to execute our strategic initiatives. The loss of one or more of our senior officers could adversely impact our
business, by, for example, making it more difficult to retain customers or other business contacts whose relationship depends in part on the
service of the departing officer. In general, the loss of the services of any members of our current senior management team may adversely affect
our business, perhaps materially so. We do not currently maintain key man life insurance policies with respect to any of our employees.

In addition, our ability to execute our business strategy is dependent on our ability to attract and retain a staff of qualified underwriters and
service personnel. The location of our global headquarters in Bermuda may impede our ability to recruit and retain highly skilled employees.
Under Bermuda law, non-Bermudians (other than spouses of Bermudians, holders of Permanent Residents Certificates and holders of Working
Residents Certificates) may not engage in any gainful occupation in Bermuda without a valid government work permit. Substantially all of our
officers are working in Bermuda under work permits that will expire over the next three years. The Bermuda government could refuse to extend
these work permits, which would adversely impact us. In addition, a Bermuda government policy limits the duration of work permits to a total of
six years, which is subject to certain exemptions only for key employees. A work permit is issued with an expiry date (up to ten years) and no
assurances can be given that any work permit will be issued or, if issued, renewed upon the expiration of the relevant term. If any of our senior
officers or key contributors were not permitted to remain in Bermuda, or if we experience delays or failures to obtain permits for a number of
our professional staff, our operations could be disrupted and our financial performance could be adversely affected as a result.

U.S. taxing authorities could contend that one or more of our Bermuda subsidiaries are subject to U.S. corporate income tax, as a result of
changes in law or regulations, or otherwise.

If the IRS were to contend successfully that one or more of our Bermuda subsidiaries is engaged in a trade or business in the U.S., such
subsidiary would, to the extent not exempted from tax by the U.S.-Bermuda income tax treaty, be subject to U.S. corporate income tax on that
portion of its net income treated as effectively connected with a U.S. trade or business, as well as the U.S. corporate branch profits tax. Although
we would vigorously contest such an assertion, if we were ultimately held to be subject to taxation, our earnings would correspondingly decline.

In addition, benefits of the U.S.-Bermuda income tax treaty which may limit any such tax to income attributable to a permanent establishment
maintained by one or more of our Bermuda subsidiaries in the U.S. are only available to any of such subsidiaries if more than 50% of its shares
are beneficially owned, directly or indirectly, by individuals who are Bermuda residents or U.S. citizens or residents. Our Bermuda subsidiaries
may not be
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able to continually satisfy such beneficial ownership test or be able to establish it to the satisfaction of the IRS. Finally, it is unclear whether the
U.S.-Bermuda income tax treaty (assuming satisfaction of the beneficial ownership test) applies to income other than premium income, such as
investment income.

Changes in U.S. tax law or regulations could increase the costs of our products and services or otherwise reduce our profitability.

Congress is reported to be considering legislation relating to the tax treatment of offshore insurance that would adversely affect reinsurance
between affiliates and offshore insurance and reinsurance more generally. In the immediately past Congressional session, U.S. Rep. Richard
Neal introduced one such proposal. H.R. 3424 (the Neal Bill ) would have provided that foreign insurers and reinsurers would be capped in
deducting reinsurance premiums ceded from U.S. units to offshore affiliates. The Obama Administration included similar provisions in its
formal 2010 and 2011 budgetary proposals. In the event the sale of substantially all of our U.S.-based insurance operations does not close, we
believe that passage of such legislation could adversely affect us, perhaps materially. We could also be adversely impacted if final legislation
actually enacted, if any, differs from the proposed language previously introduced or described.

In addition, in March 2009, U.S. Senator Carl Levin and Rep. Lloyd Doggett introduced legislation in the U.S. Senate and House, respectively,
entitled the Stop Tax Haven Abuse Act (S. 506). If enacted, this legislation would, among other things, cause to be treated as a U.S. corporation
for U.S. tax purposes generally, entities whose shares are publicly traded on an established securities market, or whose gross assets are $50.0
million or more, if the management and control of such a corporation is, directly or indirectly, treated as occurring primarily within the U.S. The
proposed legislation provides that a corporation will be so treated if substantially all of the executive officers and senior management of the
corporation who exercise day-to-day responsibility for making decisions involving strategic, financial, and operational policies of the

corporation are located primarily within the U.S. In addition, among other things, the legislation would establish presumptions for entities and
transactions in jurisdictions deemed to be offshore secrecy jurisdictions and would provide a list of such jurisdictions. Rep. Doggett introduced
the International Tax Competitiveness Act (H.R. 5328) in May 2010, and again in January 2011 (H.R. 62), containing similar provisions. To

date, this legislation has not been approved by either the House of Representatives or the Senate. However, we can provide no assurance that this
legislation or similar legislation will not ultimately be adopted. While we do not believe that the legislation would impact us, it is possible that

an adopted bill would include additional or expanded provisions which could negatively impact us, or that the interpretation or enforcement of

the current proposal, if enacted, would be more expansive or adverse than we currently estimate.

Regulatory challenges in the U.S. or elsewhere to our Bermuda operations claims of exemption from insurance regulation could restrict our
ability to operate, increase our costs, or otherwise adversely impact us.

Renaissance Reinsurance, DaVinci and Top Layer Re are not licensed or admitted in any jurisdiction except Bermuda. Renaissance Reinsurance,
Glencoe, DaVinci and Top Layer Re each conduct business only from their principal offices in Bermuda and do not maintain an office in the
U.S. The insurance and reinsurance regulatory framework continues to be subject to increased scrutiny in many jurisdictions, including the U.S.,
various states within the U.S. and Europe. If our Bermuda insurance or reinsurance operations become subject to the insurance laws of any state
in the U.S., we could face inquiries or challenges to the future operations of these companies.

Moreover, we could be put at a competitive disadvantage in the future with respect to competitors that are licensed and admitted in U.S.
jurisdictions. Among other things, jurisdictions in the U.S. do not permit insurance companies to take credit for reinsurance obtained from
unlicensed or non-admitted insurers on their statutory financial statements unless security is posted. Our contracts generally require us to post a
letter of credit or provide other security after a reinsured reports a claim. In order to post these letters of credit, issuing banks generally require
collateral. It is possible that the European Union or other countries might adopt a similar regime in the future, or that U.S. rules could be altered
in a way that treats Bermuda-based companies disproportionately. Any such development, or if we are unable to post security in the form of
letters of credit or trust funds when required, could significantly and negatively affect our operations.
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Glencoe is currently an eligible, non-admitted excess and surplus lines insurer in 49 U.S. states, the District of Columbia, Puerto Rico and the
U.S. Virgin Islands, and is subject to certain regulatory and reporting requirements of these jurisdictions. However, Glencoe is not admitted or
licensed in any U.S. jurisdiction; moreover, Glencoe only conducts business from Bermuda. Accordingly, the scope of Glencoe s activities in the
U.S. are limited, which could adversely affect its ability to compete. Although surplus lines business is generally less regulated than the admitted
market, the regulation of surplus lines insurance may undergo changes in the future. Federal and/or state measures may be introduced and
promulgated that could result in increased oversight and regulation of surplus lines insurance. Additionally, some recent and pending cases in
Florida and California courts have raised potentially significant questions regarding surplus lines insurance in those states such as whether
surplus lines insurers will be subject to policy form content, filing and approval requirements or additional taxes.

Our current or future business strategy could cause one or more of our currently unregulated non-insurance subsidiaries to become subject to
some form of regulation. Any failure to comply with applicable laws could result in the imposition of significant restrictions on our ability to do
business, and could also result in fines and other sanctions, any or all of which could adversely affect our financial results and operations.

We could be required to allocate considerable time and resources to comply with any new or additional regulatory requirements, and any such
requirements may impact the operations of our insurance and/or non-insurance subsidiaries and ultimately could impact our financial condition
as well. In addition, we could be adversely affected if a regulatory authority believed we had failed to comply with applicable law or regulation.

Operational risks, including systems or human failures, are inherent in business, including ours.

We are subject to operational risks including fraud, employee errors, failure to document transactions properly or to obtain proper internal
authorization, failure to comply with regulatory requirements or obligations under our agreements, or information technology failures. Losses
from these risks may occur from time to time and may be significant.

Our modeling, underwriting and information technology and application systems are critical to our success. Moreover, our proprietary
technology and application systems have been an important part of our underwriting strategy and our ability to compete successfully. We have
also licensed certain systems and data from third parties. We cannot be certain that we will have access to these, or comparable, service
providers, or that our information technology or application systems will continue to operate as intended. While we have implemented disaster
recovery and other business contingency plans, a defect or failure in our internal controls, information technology or application systems could
result in reduced or delayed revenue growth, higher than expected losses, management distraction, or harm to our reputation. We believe
appropriate controls and mitigation procedures are in place to prevent significant risk of defect in our internal controls, information technology
and application systems, but internal controls provide only reasonable, not absolute, assurance as to the absence of errors or irregularities and
any ineffectiveness of such controls and procedures could have a material adverse effect on our business.

We are exposed to risks in connection with our management of third party capital.

Our operating subsidiaries may owe certain legal duties and obligations to third party investors (including reporting obligations) and are subject
to a variety of often complex laws and regulations relating to the management of third party capital. Compliance with some of these laws and
regulations requires significant management time and attention. Although we seek to continually monitor our policies and procedures to attempt
to ensure compliance, faulty judgments, simple errors or mistakes, or the failure of our personnel to adhere to established policies and
procedures, could result in our failure to comply with applicable laws or regulations which could result in significant liabilities, penalties or
other losses to the Company, and seriously harm our business and results of operations. In addition to the foregoing, our third party capital
providers may redeem their interests in our joint ventures, which could materially impact the financial condition of such joint ventures, and
could in turn materially impact our financial condition and results of operations. Moreover, we can provide no assurance that we may be able to
attract and raise additional third party capital for our existing joint ventures or for potential new joint ventures and therefore we may forego
existing and/or potential attractive fee income and other income generating opportunities.
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We may be adversely affected by foreign currency fluctuations.

Our functional currency is the U.S. dollar; however, as we expand geographically, an increasing portion of our premium is, and likely will be,
written in currencies other than the U.S. dollar and a portion of our claims and claim expense reserves is also in non-U.S. dollar currencies.
Moreover, we maintain a portion of our cash and investments in currencies other than the U.S. dollar. Although we generally seek to hedge
significant non-U.S. dollar positions, we may, from time to time, experience losses resulting solely from fluctuations in the values of these
foreign currencies, which could cause our consolidated earnings to decrease. In addition, failure to manage our foreign currency exposures could
cause our results of operations to be more volatile.

We may require additional capital in the future, which may not be available or only available on unfavorable terms.

‘We monitor our capital adequacy on a regular basis. The capital requirements of our business depend on many factors, including our ability to
write new business successfully and to establish premium rates and reserves at levels sufficient to cover losses. Our ability to sell our
reinsurance and insurance products is largely dependent upon the quality of our claims paying and financial strength ratings as evaluated by
independent rating agencies. To the extent that our existing capital is insufficient to support our future operating requirements, we may need to
raise additional funds through financings or limit our growth. While we do not currently expect to require additional external capital in the near
term due to our strong current capital position, our operations are subject to the ever present potential for significant volatility in capital due to
our exposure to potentially significant catastrophic events. Any further equity or debt financing, or capacity needed for letters of credit, if
available at all, may be on terms that are unfavorable to us. Our ability to raise such capital successfully would depend upon the facts and
circumstances at the time, including our financial position and operating results, market conditions, and applicable legal issues. If we are unable
to obtain adequate capital if and when needed, our business, results of operations and financial condition would be adversely affected. In
addition, in the future we may be unable to raise new capital for our managed joint ventures and other private alternative investment vehicles,
which would reduce our future fee income and market capacity.

The covenants in our debt agreements limit our financial and operational flexibility, which could have an adverse effect on our financial
condition.

We have incurred indebtedness, and may incur additional indebtedness in the future. At December 31, 2010, we had an aggregate of $550.0
million of indebtedness outstanding and $689.0 million of outstanding letters of credit. In addition, we have in place committed debt facilities
which would permit us to borrow, subject to their respective terms and conditions, up to another $160.0 million. Our indebtedness primarily
consists of publicly traded notes and letter of credit and revolving credit facilities. For more details on our indebtedness, see Item 7.
Management s Discussion and Analysis of Financial Condition and Results of Operations, Capital Resources .

The agreements covering our indebtedness, particularly our bank loans, contain covenants that limit our ability, among other things, to borrow
money, make particular types of investments or other restricted payments, sell assets, merge or consolidate. These agreements also require us to
maintain specific financial ratios. If we fail to comply with these covenants or meet these financial ratios, the lenders under our credit facilities
could declare a default and demand immediate repayment of all amounts owed to them, cancel their commitments to lend or issue letters of
credit, or both, and require us to pledge additional or a different type of collateral.

Because we are a holding company, we are dependent on dividends and payments from our subsidiaries.

As a holding company with no direct operations, we rely on investment income, cash dividends and other permitted payments from our
subsidiaries to make principal and interest payments on our debt and to pay dividends to our shareholders. The holding company does not have
any operations and from time to time may not have significant liquid assets. Bermuda law and various U.S. insurance regulations may limit the
ability of our subsidiaries to pay dividends. If our subsidiaries are restricted from paying dividends to us, we may be unable to pay dividends or
to repay our indebtedness.
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Solvency II could adversely impact our financial results and operations.

Solvency II, a European Union directive concerning the capital adequacy, risk management and regulatory reporting for insurers, which was
adopted by the European Parliament in April of 2009, may adversely affect our (re)insurance businesses. Implementation of Solvency II by the
European Commission is expected to take effect January 1, 2013 in the European Union Member States, and will replace the current solvency
requirements. Solvency II adopts a risk-based approach to insurance regulation. Its principal goals are to improve the correlation between capital
and risk, effect group supervision of insurance and reinsurance affiliates, implement a uniform capital adequacy structure for insurers across the
European Union Member States, establish consistent corporate governance standards for insurance and reinsurance companies, and establish
transparency through standard reporting of insurance operations. Under Solvency II, an insurer s or reinsurer s capital adequacy in relation to
various insurance and business risks may be measured with an internal model developed by the insurer or reinsurer and approved for use by the
Member State s regulator or pursuant to a standard formula developed by the European Commission. It is anticipated that insurers or reinsurers
with approved internal models will generally have lower capital needs. With respect to Syndicate 1458, implementation of Solvency II may
require increases in capital and may negatively impact our financial results. Implementation of Solvency II will require us to utilize a significant
amount of resources to ensure compliance. The European Union is in the process of considering the Solvency II equivalence of Bermuda s
insurance regulatory and supervisory regime. The European Union equivalence assessment considers whether Bermuda s regulatory regime
provides a similar level of policyholder protection as provided under Solvency II. A finding that Bermuda s insurance regulatory regime is not
equivalent to the European Union s Solvency II could have an adverse effect on our reinsurance operations in the European Union and on our
group solvency calculations. Such a finding could also have adverse indirect commercial impacts on our operations. We are monitoring the
ongoing legislative and regulatory steps following adoption of Solvency II. The principles, standards and requirements of Solvency II may also,
directly or indirectly, impact the future supervision of additional operating subsidiaries of ours.

The Dodd-Frank Wall Street Reform and Consumer Protection Act of 2010 (the Dodd-Frank Act ) may adversely impact our business.

The U.S. Congress and the current administration have made, or called for consideration of, several additional proposals relating to a variety of
issues with respect to financial regulation reform, including regulation of the over-the-counter derivatives market, the establishment of a
single-state system of licensure for U.S. and foreign reinsurers, executive compensation and others. One of those initiatives, the Dodd-Frank

Act, was signed into law by President Obama on July 21, 2010. The Dodd-Frank Act represents a comprehensive overhaul of the financial

services industry within the United States, establishes the new federal Bureau of Consumer Financial Protection (the BCFP ), and will require the
BCFP and other federal agencies to implement many new rules. At this time, it is difficult to predict the extent to which the Dodd-Frank Act or

the resulting regulations will impact the Company s business. However, compliance with these new laws and regulations will result in additional
costs, which may adversely impact the Company s results of operations, financial condition or liquidity. Although we do not expect these costs to
be material to RenaissanceRe as a whole, we cannot assure you this expectation will prove accurate or that the Dodd-Frank Act will not impact

our business more adversely than we currently estimate.

Acquisitions or strategic investments that we have made or may make could turn out to be unsuccessful.

As part of our strategy, we frequently monitor and analyze opportunities to acquire or make a strategic investment in new or other businesses
that will not detract from our core Reinsurance operations. The negotiation of potential acquisitions or strategic investments as well as the
integration of an acquired business or new personnel could result in a substantial diversion of management resources. Acquisitions could involve
numerous additional risks such as potential losses from unanticipated litigation or levels of claims and inability to generate sufficient revenue to
offset acquisition costs. Any failure by us to effectively limit such risks or implement our acquisitions or strategic investment strategies could
have a material adverse effect on our business, financial condition or results of operations.
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Some aspects of our corporate structure may discourage third party takeovers and other transactions or prevent the removal of our current
board of directors and management.

Some provisions of our Amended and Restated Bye-Laws have the effect of making more difficult or discouraging unsolicited takeover bids
from third parties or preventing the removal of our current board of directors and management. In particular, our Bye-Laws prohibit transfers of
our capital shares if the transfer would result in a person owning or controlling shares that constitute 9.9% or more of any class or series of our
shares. In addition, our Byelaws reduce the total voting power of any shareholder owning, directly or indirectly, beneficially or otherwise, as
described in our Bye-laws, more than 9.9% of our common shares to not more than 9.9% of the total voting power of our capital stock unless
otherwise waived at the discretion of the Board. The primary purpose of these provisions is to reduce the likelihood that we will be deemed a

controlled foreign corporation within the meaning of the Internal Revenue Code for U.S. federal tax purposes. However, these provisions may
also have the effect of deterring purchases of large blocks of common shares or proposals to acquire us, even if some or a majority of our
shareholders might deem these purchases or acquisition proposals to be in their best interests.

In addition, our Bye-Laws provide for, among other things:

a classified Board, whose size is fixed and whose members may be removed by the shareholders only for cause upon a 66 %/3% vote;

restrictions on the ability of shareholders to nominate persons to serve as directors, submit resolutions to a shareholder vote
and requisition special general meetings;

a large number of authorized but unissued shares which may be issued by the Board without further shareholder action; and

a 66 %/3% shareholder vote to amend, repeal or adopt any provision inconsistent with several provisions of the Bye-Laws.
These Bye-Law provisions make it more difficult to acquire control of us by means of a tender offer, open market purchase, proxy contest or
otherwise. These provisions are designed to encourage persons seeking to acquire control of us to negotiate with our directors, which we believe
would generally best serve the interests of our shareholders. However, these provisions could have the effect of discouraging a prospective
acquirer from making a tender offer or otherwise attempting to obtain control of us. In addition, these Bye-Law provisions could prevent the
removal of our current board of directors and management. To the extent these provisions discourage takeover attempts, they could deprive
shareholders of opportunities to realize takeover premiums for their shares or could depress the market price of the shares.

In addition, similar provisions apply to our Lloyd s managing agent, whereby the FSA regulates the acquisition of control of any Lloyd s
managing agent which is authorized under the FSMA. Any company or individual that, together with its or his associates, directly or indirectly
acquires 10% or more of the shares in a Lloyd s managing agent or its parent company, or is entitled to exercise or control the exercise of 10% or
more of the voting power in such Lloyd s managing agent or its parent company, would be considered to have acquired control for the purposes
of the relevant legislation, as would a person who had significant influence over the management of such Lloyd s managing agent or its parent
company by virtue of his shareholding or voting power in either.

Investors may have difficulties in serving process or enforcing judgments against us in the U.S.

We are a Bermuda company. In addition, certain of our officers and directors reside in countries outside the U.S. All or a substantial portion of
our assets and the assets of these officers and directors are or may be located outside the U.S. Investors may have difficulty effecting service of
process within the U.S. on our directors and officers who reside outside the U.S. or recovering against us or these directors and officers on
judgments of U.S. courts based on civil liabilities provisions of the U.S. federal securities laws whether or not we appoint an agent in the U.S. to
receive service of process.
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RISKS RELATED TO OUR INDUSTRY

The reinsurance and insurance businesses are historically cyclical and the pricing and terms for our products may decline, which would affect
our profitability.

The reinsurance and insurance industries have historically been cyclical, characterized by periods of decreasing prices followed by periods of
increasing prices. Reinsurers have experienced significant fluctuations in their results of operations due to numerous factors, including the
frequency and severity of catastrophic events, perceptions of risk, levels of capacity, general economic conditions and underwriting results of
other insurers and reinsurers. All of these factors fluctuate and may contribute to price declines generally in the reinsurance and insurance
industries. Following an increase in capital in our industry after the 2005 catastrophe events and the subsequent period of substantial dislocation
in the financial markets which has resulted in ongoing relative economic weakness, the reinsurance and insurance markets have experienced a
prolonged period of generally softening markets.

The catastrophe-exposed lines in which we are a market leader are affected significantly by volatile and unpredictable developments, including
natural and man-made disasters. The occurrence, or nonoccurrence, of catastrophic events, the frequency and severity of which are inherently
unpredictable, affects both industry results and consequently prevailing market prices of our products.

We expect premium rates and other terms and conditions of trade to vary in the future. If demand for our products falls or the supply of
competing capacity rises, our prospects for potential growth, due in part to our disciplined approach to underwriting, may be adversely affected.
In particular, we might lose existing customers or decline business, which we might not regain when industry conditions improve.

In recent years, hedge funds and investment banks have been increasingly active in the reinsurance market and markets for related risks. While
this trend has slowed during the ongoing period of relative economic weakness, we generally expect increased competition from a wider range
of entrants over time. It is possible that such new or alternative capital could cause reductions in prices of our products. To the extent that
industry pricing of our products does not meet our hurdle rate, we would generally expect to reduce our future underwriting activities thus
resulting in reduced premiums and a reduction in expected earnings.

Recent or future legislation may decrease the demand for our property catastrophe reinsurance products and adversely affect our business and
results of operations.

In 2007, the State of Florida enacted legislation to expand the FHCF s provision of below-market rate reinsurance to up to $28.0 billion per

season (the 2007 Florida Bill ). In May of 2009, the Florida legislature enacted Bill No. CS/CS/CS/HB 1495 (the 2009 Bill ), which will gradually
phase out $12.0 billion in optional reinsurance coverage under the FHCF over the next five years, reducing the coverage amount to

approximately $17.0 billion. The 2009 Bill similarly allows the state-sponsored property insurer, Citizens, to raise its rates up to 10% starting in

2010 and every year thereafter, until such time that it has sufficient funds to pay its claims and expenses. For 2010, the approved rate increase

for Citizens was approximately 5%. This legislation also increased the rates charged by the FHCF for certain portions of its expanded coverage,

and provided for incremental staged reductions in the amount of the expanded coverage layers. This legislation may, however, take several years

to have a significant effect on the private market; moreover its impact may not be sufficient to restore stability to the Florida market in light of

certain trends that are adversely impacting the stability of the local market participants, such as practices and findings relating to sinkhole

claims, and the statutes of limitations on alleged windstorm claims from prior accident years.

The 2007 Florida Bill and other regulatory actions over this period may have contributed to instability in the Florida primary insurance market,
where many insurers reported substantial and continuing losses in 2009 and 2010, each unusually low catastrophe years. Because of our position
as one of the largest providers of catastrophe-exposed coverage, both on a global basis and in respect of the Florida market, the 2007 Florida Bill
and the weakened financial position of Florida insurers may have a disproportionate adverse impact on us compared to other reinsurance market
participants. In addition, it is possible that other regulatory or legislative changes in, or impacting, Florida could affect our ability to sell certain
of our products and could therefore have a material adverse effect on our operations.
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It is also possible that other states, particularly those with Atlantic or Gulf Coast exposures, may enact new or expanded legislation based on the
Florida precedent, or may otherwise enact legislation, which would further diminish aggregate private market demand for our products.
Alternatively, legislation adversely impacting the private markets could be enacted on a regional or at the federal level. For example, in the past,
federal bills have been proposed in Congress (and, in prior congressional sessions, passed by the House of Representatives) which would, if
enacted, create a federal reinsurance backstop or guarantee mechanism for catastrophic risks, including those we currently insure and reinsure in
the private markets. In 2009, the COGA was introduced in the Senate to federally guarantee bond issuances by certain government entities,
potentially including the FHCF, the Texas Windstorm Insurance Association, the California Earthquake Authority, and others. Similar
legislation was introduced in the House of Representatives. If enacted, this legislation (or legislation similar to these proposals in import) would,
we believe, likely contribute to growth of these state entities or to their inception or alteration in a manner adverse to us. While none of this
legislation has been enacted to date, and although we believe such legislation would be vigorously opposed if introduced in 2011, if enacted
these bills would likely further erode the role of private market catastrophe reinsurers and could adversely impact our financial results, perhaps
materially. Moreover, we believe that numerous modeled potential catastrophes could exceed the actual or politically acceptable bonded
capacity of Citizens and of the FHCF, which could lead either to a severe dislocation or the necessity of federal intervention in the Florida
market, either of which would adversely impact the private insurance and reinsurance industry.

Other political, regulatory and industry initiatives could adversely affect our business.

The insurance and reinsurance regulatory framework is subject to heavy scrutiny by the U.S. and individual state governments as well as an
increasing number of international authorities. Government regulators are generally concerned with the protection of policyholders to the
exclusion of other constituencies, including shareholders. Governmental authorities in both the U.S. and worldwide seem increasingly interested
in the potential risks posed by the reinsurance industry as a whole, and to commercial and financial systems in general. While we do not believe
these inquiries have identified meaningful new risks posed by the reinsurance industry, and we cannot predict the exact nature, timing or scope
of possible governmental initiatives, we believe it is likely there will be increased regulatory intervention in our industry in the future. For
example, the U.S. federal government has increased its scrutiny of the insurance regulatory framework in recent years (including as specifically
addressed in the Dodd-Frank Act), and some state legislators have considered or enacted laws that will alter and likely increase state regulation
of insurance and reinsurance companies and holding companies. Moreover, the NAIC, which is an association of the insurance commissioners of
all 50 states and the District of Columbia and state insurance regulators, regularly reexamine existing laws and regulations.

For example, we could be adversely affected by proposals to:

provide insurance and reinsurance capacity in markets and to consumers that we target, such as the legislation enacted in
Florida in 2007 or the proposed federal legislation described above;

expand the scope of coverage under existing policies for matters such as hurricanes Katrina, Rita and Wilma, or such as a pandemic
flu outbreak;

increasingly mandate the terms of insurance and reinsurance policies;

establish a new federal insurance regulator;

revise laws, regulations, or contracts under which we operate;

disproportionately benefit the companies of one country over those of another; or

repeal or diminish the insurance company antitrust exemption from the McCarran Ferguson Act.
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We are incorporated in Bermuda and are therefore subject to changes in Bermuda law and regulation that may have an adverse impact on our
operations, including imposition of tax liability or increased regulatory supervision
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or change in regulation. In addition, we are subject to changes in the political environment in Bermuda, which could make it difficult to operate
in, or attract talent to, Bermuda. The Bermuda insurance and reinsurance regulatory framework recently has become subject to increased
scrutiny in many jurisdictions, including in the U.S. and in various states within the U.S. We are unable to predict the future impact on our
operations of changes in the laws and regulations to which we are or may become subject. Moreover, our exposure to potential regulatory
initiatives could be heightened by the fact that our principal operating companies are domiciled in, and operate exclusively from, Bermuda. For
example, Bermuda, a small jurisdiction, may be disadvantaged in participating in global or cross border regulatory matters as compared with
larger jurisdictions such as the U.S. or the leading European Union countries. In addition, Bermuda, which is currently an overseas territory of
the U.K., may consider changes to its relationship with the U.K. in the future. These changes could adversely affect Bermuda or the international
reinsurance market focused there, either of which could adversely impact us commercially.

We operate in a highly competitive environment.

The reinsurance industry is highly competitive. We compete, and will continue to compete, with major U.S. and non-U.S. insurers and property
catastrophe reinsurers, including other Bermuda-based reinsurers. Many of our competitors have greater financial, marketing and management
resources than we do. Historically, periods of increased capacity levels in our industry generally have led to increased competition, and
decreased prices for our products.

We believe that our principal competitors in the property catastrophe reinsurance market include other companies active in the Bermuda market,
including Ace, Allied World, Alterra, Arch, Axis, Endurance, Everest Re, Flagstone, Montpelier Re, Partner Re, Platinum, Transatlantic,
Validus, White Mountains and XL, as well as a growing number of private, unrated reinsurers offering predominately collateralized reinsurance.
We also compete with certain Lloyd s syndicates active in the London market, as well as with a number of other industry participants, such as
Berkshire, Chartis, Hannover Re, Ironshore, Munich Re Group and Swiss Re. As our business evolves over time, we expect our competitors to
change as well. For example, following hurricane Katrina in August 2005, a significant number of new reinsurance companies were formed in
Bermuda which have resulted in new competition, which may well continue in subsequent periods. Also, hedge funds and investment banks
have shown an interest in entering the reinsurance market, either through the formation of reinsurance companies, or through the use of other
financial products, such as catastrophe bonds, other insurance-linked securities and collateralized reinsurance investment funds. In addition, we
may not be aware of other companies that may be planning to enter the reinsurance market or of existing companies that may be planning to
raise additional capital. We cannot predict what effect any of these developments may have on our businesses.

Consolidation in the (re) insurance industry could adversely impact us.

We believe that several (re)insurance industry participants are seeking to consolidate. These consolidated entities may try to use their enhanced
market power to negotiate price reductions for our products and services. If competitive pressures reduce our prices, we would expect to write
less business. As the insurance industry consolidates, competition for customers will become more intense and the importance of acquiring and
properly servicing each customer will become greater. We could incur greater expenses relating to customer acquisition and retention, further
reducing our operating margins. In addition, insurance companies that merge may be able to spread their risks across a consolidated, larger
capital base so that they require less reinsurance. The number of companies offering retrocessional reinsurance may decline. Reinsurance
intermediaries could also continue to consolidate, potentially adversely impacting our ability to access business and distribute our products. We
could also experience more robust competition from larger, better capitalized competitors. Any of the foregoing could adversely affect our
business or our results of operation.
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The Organization for Economic Cooperation and Development ( OECD ) and the European Union are considering measures that might
increase our taxes and reduce our net income.

The OECD has published reports and launched a global dialogue among member and non-member countries on measures to limit harmful tax
competition. These measures are largely directed at counteracting the effects of jurisdictions perceived by the OECD to be tax havens or to offer
preferential tax regimes. In the OECD s report dated April 18, 2002 and updated as of June 2004 and November 2005 viaa Global Forum,
Bermuda was not listed as an uncooperative tax haven jurisdiction because it had previously committed to eliminate harmful tax practices and to
embrace international tax standards for transparency, exchange of information and the elimination of any aspects of the regimes for financial and
other services that attract business with no substantial domestic activity. We are not able to predict what changes will arise from the commitment
or whether such changes will subject us to additional taxes.

Regulatory regimes and changes to accounting rules may adversely impact financial results irrespective of business operations.

Accounting standards and regulatory changes may require modifications to our accounting principles, both prospectively and for prior periods
and such changes could have an adverse impact on our financial results. In particular, the SEC committed to announce during 2011 its intentions
with respect to the ongoing discussions regarding the potential to either converge or transition to an international set of accounting standards that
would be applied to financial statements filed with the SEC. Such changes, if ultimately adopted, could have a significant impact on our
financial reporting, impacting key matters such as our loss reserving policies and premium and expense recognition. For example, the Financial
Accounting Standards Board and the International Accounting Standards Board are considering adopting respective accounting standards that
would require all reinsurance and insurance contracts to be accounted for under a new measurement basis, which standards are considered to be
more closely related to fair value than the current measurement basis. We are currently evaluating how the above initiatives will impact us,
including with respect to our loss reserving policy and the effect it might have on recognizing premium revenue and policy acquisition costs.
Required modification of our existing principles, either with respect to these issues or other issues in the future, could have an impact on our
results of operat