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If this form is a post-effective amendment filed pursuant to Rule 462(d) under the Securities Act, check the following box and list the Securities
Act registration statement number of the earlier effective registration statement for the same offering. ~

If delivery of the prospectus is expected to be made pursuant to Rule 434, please check the following box. *

The Registrant hereby amends this registration statement on such date or dates as may be necessary to delay its effective date until the
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accordance with Section 8(a) of the Securities Act of 1933, or until this registration statement shall become effective on such date as the
Commission, acting pursuant to said Section 8(a), may determine.
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The information contained in this prospectus is not complete and may be changed. The selling stockholders may not sell
these securities until the registration statement filed with the Securities and Exchange Commission is effective. This
prospectus is not an offer to sell these securities and it is not soliciting an offer to buy these securities in any state where
the offer or sale is not permitted.

(SUBJECT TO COMPLETION, DATED JANUARY 26, 2006)

PRELIMINARY PROSPECTUS

487,909 Shares

BIOLASE TECHNOLOGY, INC.

Common Stock

This prospectus relates to the sale of up to 487,909 shares of our common stock by the selling stockholders identified on page 81 of this
prospectus. The prices at which the selling stockholders may sell the shares will be determined by the prevailing market for the shares or in
negotiated transactions. We will not receive any proceeds from the sale of shares offered under this prospectus.

Our common stock is quoted on the NASDAQ National Market under the symbol BLTI. On January 24, 2006, the last reported sale price of our
common stock was $7.32 per share.

The shares of common stock offered or sold under this prospectus involve a high degree of risk. You should carefully consider the Risk
Factors beginning on page 2 of this prospectus before purchasing any of the shares of common stock offered under this prospectus.

Neither the Securities and Exchange Commission nor any state securities commission has approved or disapproved of these securities,
or determined if this prospectus is truthful or complete. Any representation to the contrary is a criminal offense.
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You should rely only on information contained in this prospectus. We have not authorized any person to provide you with information
that differs from what is contained in this prospectus. If any person does provide you with information that differs from what is
contained in this prospectus, you should not rely on it. This prospectus is not an offer to sell or the solicitation of an offer to buy any
securities other than the securities to which it relates, or an offer of solicitation in any jurisdiction where offers or sales are not
permitted. The information contained in this prospectus is accurate only as of the date of this prospectus, even though this prospectus
may be delivered or shares may be sold under this prospectus on a later date.

This prospectus refers to brand names, trademarks and trade names we own, as well as those owned by other companies and
organizations. BIOLASE®, Millennium®, Pulsemaster® and WaterLase® are registered trademarks, and LaserSmile, Diolase Plus,
HydroPhotonics, LaserPal, MD Flow, YSGG, Soft Touch, WaterLase MD, HydroBeam, OCULASE MD and SensaTouch are trademarks, of
BIOLASE Technology, Inc. All other product and company names are registered trademarks or trademarks of their respective companies.
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BIOLASE TECHNOLOGY, INC.

PROSPECTUS SUMMARY

In this prospectus, the terms BIOLASE,  our company, we, our, and us referto BIOLASE Technology, Inc. and its subsidiaries.

Our Business

We are a medical technology company that develops, manufactures and markets lasers and related products focused on technologies for
improved applications and procedures in dentistry and medicine. In particular, our principal products provide dental laser systems that allow
dentists, periodontists, endodontists, oral surgeons and other specialists to perform a broad range of dental procedures, including cosmetic and
complex surgical applications. Our systems are designed to provide clinically superior performance for many types of dental procedures, with
less pain and faster recovery times than are generally achieved with drills, scalpels and other dental instruments. We have clearance from the
U.S. Food and Drug Administration, or FDA, to market our laser systems in the United States and also have the necessary approvals to sell our
laser systems in Canada, the European Union and certain other international markets.

In May 2002, our common stock was listed and began trading on the NASDAQ National Market under the symbol BLTI. Prior to 2002, our
common stock traded on the NASDAQ SmallCap Market.

We are organized as a Delaware corporation. Our principal executive offices are located at 981 Calle Amanecer, San Clemente, California
92673, and our telephone number is (949) 361-1200. We maintain a website at www.biolase.com. Information contained in or that can be
accessed through our website is not a part of this prospectus.

The Offering

In January 2005, we acquired certain patents from Diodem, LLC, or Diodem. The transaction was the result of a binding letter of intent the
parties entered into in December 2004, or Binding Letter of Intent. The purchase price paid to Diodem was approximately $7.5 million,
consisting of approximately $3 million in cash, 361,664 shares of our common stock issued at the closing, 45,208 shares of common stock that
are held in escrow and are subject to release on or before July 2006 if certain conditions are satisfied and a five-year warrant to purchase 81,037
shares of our common stock at an exercise price of $11.06 per share. This prospectus relates to the resale of all of the 487,909 shares issued or
issuable to Diodem in this transaction, including the shares issuable upon exercise of the warrant. As part of the transaction, we agreed to
register the shares for resale by Diodem. The prices at which Diodem may sell the shares will be determined by the prevailing market for the
shares or in negotiated transactions. Diodem subsequently assigned the 361,664 shares of common stock not held in escrow and the warrant to
purchase 81,037 shares of common stock, to and among the following four parties: (i) Dovel & Luner, LLP; (ii) Lares Research; (iii) Colette
Cozean; and (iv) Patrick J. Day.
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FACTORS THAT MAY AFFECT OUR OPERATING RESULTS

An investment in our common stock involves significant risk. You should carefully consider the following risks and all the other information in
this prospectus, in addition to other information contained in our other filings with the U.S. Securities and Exchange Commission, or SEC,
before you decide to buy our common stock. Our business, financial condition and results of operations could be harmed by any of the following
risks. The trading price of our common stock could decline due to any of these risks, and you could lose part or all of your investment.

Risks Relating to Our Business

Dentists and patients may be slow to adopt laser technologies, which could limit the market acceptance of our products.

Our dental laser systems represent relatively new technologies in the dental market. Currently, only a small percentage of dentists use lasers to
perform dental procedures. Our future success will depend on our ability to increase demand for our products by demonstrating the potential
performance advantages of our laser systems over traditional methods of treatment and over competitive laser systems to a broad spectrum of
dentists and patients. Historically, we have experienced long sales cycles because dentists have been, and may continue to be, slow to adopt new
technologies on a widespread basis. As a result, we generally are required to invest a significant amount of time and resources to educate
customers about the benefits of our products in comparison to competing products and technologies before completing a sale, if any.

Factors that may inhibit adoption of laser technologies by dentists include cost and concerns about the safety, efficacy and reliability of lasers.
For example, the selling price of our Waterlase® product is in excess of $50,000, which is substantially above the cost of competing non-laser
technologies. In order to make an investment in a Waterlase product, a dentist generally would need to invest time to understand the technology,
the benefits of such technology with respect to clinical outcomes and patient satisfaction, and the return on investment of the product. Absent an
immediate competitive motivation, a dentist may not feel compelled to invest the time required to learn about the potential benefits of using a
laser system. In addition, economic pressure, caused for example by an economic slowdown, changes in healthcare reimbursement or by
competitive factors in a specific market, may make dentists reluctant to purchase substantial capital equipment or invest in new technologies.
Patient acceptance will depend on the recommendations of dentists and specialists, as well as other factors, including without limitation, the
relative effectiveness, safety, reliability and comfort of our systems as compared to other instruments and methods for performing dental
procedures. The failure of dental lasers to achieve broad market acceptance would limit sales of our products and have an adverse effect on our
business and results of operations.

Fluctuations in our revenue and operating results on a quarterly and annual basis could cause the market price of our common stock to
decline.

Our revenue and operating results fluctuate from quarter to quarter due to a number of factors, many of which are beyond our control.
Historically, we have experienced fluctuations in revenue from quarter to quarter due to seasonality. Revenue in the first quarter typically is
lower than average and revenue in the fourth quarter typically is stronger than average due to the buying patterns of dental professionals. In
addition, revenue in the third quarter may be affected by vacation patterns which can cause revenue to be flat or lower than in the second quarter
of the year. Notwithstanding this pattern, in 2005, our net revenue has declined each quarter. If our quarterly revenue or operating results fall
below the expectations of investors, analysts or our previously stated financial guidance, the price of our common stock could decline
substantially. Factors that might cause quarterly fluctuations in our revenue and operating results include, among others, the following:
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variation in demand for our products, including seasonality

our ability to research, develop, market and sell new products and product enhancements in a timely manner
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our ability to control costs

our ability to control quality issues with our products

the size, timing, rescheduling or cancellation of orders from distributors

the introduction of new products by competitors

the length of and fluctuations in sales cycles

the availability and reliability of components used to manufacture our products

changes in our pricing policies or those of our suppliers and competitors, as well as increased price competition in general

the mix of our domestic and international sales and the risks and uncertainties associated with international business

costs associated with any future acquisitions of technologies and businesses

limitations on our ability to use net operating loss carryforwards under the provisions of Internal Revenue Code Section 382 and
similar state laws

developments concerning the protection of our intellectual property rights

catastrophic events such as hurricanes, floods and earthquakes, which can affect our ability to advertise, sell and distribute our
products, including through national conferences held in regions in which these disasters strike

global economic, political and social events, including international conflicts and acts of terrorism

The expenses we incur are based, in large part, on our expectations regarding future net revenue. In particular, we expect to continue to incur
substantial expenses relating to the marketing and promotion of our products. Since many of our costs are fixed in the short term, we may be
unable to reduce expenses quickly enough to avoid losses if we experience a decrease in net revenue. Accordingly, you should not rely on
quarter-to-quarter comparisons of our operating results as an indication of our future performance.

We may have difficulty achieving profitability and may experience additional losses.

We recorded a net loss of $16.3 million for the nine months ended September 30, 2005, due partly to our professional fees related to the 2004
audit and restated financial statements and our compliance with the Sarbanes-Oxley Act, $2.0 million related to the purchase of a license to use
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certain patent rights from Surgilight, including the transaction costs and increased expenses as a result of quality issues with our products that we
are addressing. We also experienced a loss in fiscal 2004 of $23.2 million, of which $14.4 million was attributable to the recording of a valuation
allowance associated with our deferred tax assets. In order to achieve profitability, we must control our costs and increase net revenue through
new sales. Failure to increase our net revenue and decrease our costs could cause our stock price to decline.

Any failure to significantly expand sales of our products will negatively impact our business.

We currently handle a majority of the marketing, distribution and sales of our products. In order to achieve our business objectives, we intend to
significantly expand our marketing and sales efforts on a domestic and international basis. We face significant challenges and risks in expanding,
training, managing and retaining our sales and marketing teams, including managing geographically dispersed operations. In addition, we rely on
independent distributors to market and sell our products in a number of countries outside of the United States. These distributors may not
commit the necessary resources to effectively market and sell our products, and they may terminate their relationships with us at any time with
limited notice. If we are unable to expand our sales and marketing capabilities domestically and internationally, we may not be able to
effectively commercialize our products, which could harm our business and cause the price of our common stock to decline.
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Components used in our products are complex in design and any defects may not be discovered prior to shipment to customers, which
could result in warranty obligations, reducing our revenue and increasing our cost.

In manufacturing our products, we depend upon third parties for the supply of various components. Many of these components require a
significant degree of technical expertise to design and produce. If we fail adequately to design or if our suppliers fail to produce components to
specification, or if the suppliers, or we, use defective materials or workmanship in the manufacturing process, the reliability and performance of
our products will be compromised. We have experienced such non-compliance with manufacturing specifications in the past and may continue
to experience such in the future, which could lead to higher costs of revenue and thus reduced gross margins.

Our products may contain defects that cannot be repaired easily and inexpensively, and we have experienced in the past and may experience in
the future some or all of the following:

loss of customer orders and delay in order fulfillment

damage to our brand reputation

increased cost of our warranty program due to product repair or replacement

inability to attract new customers

diversion of resources from our manufacturing and research and development departments into our service department

legal action

The occurrence of any one or more of the foregoing could materially harm our business.

Our distributors may cancel, reduce or delay orders of our products, any of which could reduce our revenue.

We employ direct sales representatives in certain European countries; however, we rely on independent distributors for a substantial portion of
our sales outside of the United States. For the year ended December 31, 2004, revenue to distributors accounted for approximately 13% of our
total sales, and no distributor accounted for more than 10% of our revenue. For the nine months ended September 30, 2005, net revenue to
distributors accounted for approximately 16% of our total sales, and no distributor accounted for more than 10% of our net revenue. Our ability
to maintain or increase our net revenue will depend in large part on our success in developing and maintaining relationships with our
distributors. The loss of a number of our distributors or a reduction in, cancellation of or change in the size or timing of orders from our
distributors or any problems collecting accounts receivable from our distributors could reduce our net revenue. In addition, we may experience
lengthy delays and incur substantial costs if we are required to replace distributors or retain direct sales representatives for such territories in the
future.
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We must continue to procure materials and components on commercially reasonable terms and on a timely basis to manufacture our
products profitably. We have some single-source suppliers.

We have no written supply contracts with our key suppliers; instead, we purchase certain materials and components included in our products
from a limited group of suppliers using purchase orders. Our business depends in part on our ability to obtain timely deliveries of materials and
components in acceptable quality and quantities from our suppliers. Certain components of our products, particularly specialized components
used in our lasers, are currently available only from a single source or limited sources. For example, the crystal, fiber and hand pieces used in
our Waterlase system are each supplied by a separate single supplier and from time to time we have experienced quality deficiencies in these
materials. Unexpected interruptions in a single source supplier or quality problems in products we received from a supplier create manufacturing
delays or product failures, disrupt sales and cause additional expense relating to the procurement of another supplier as well as adversely
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impact our cost of revenue. We may not be successful in managing any shortage, delay of, or quality control issues with respect to materials or
components that we experience, and any such event could cause our business and results of operations to suffer. In particular, our gross margins
for the nine months ended September 30, 2005 have been adversely impacted by higher manufacturing costs as a result of quality issues in parts
supplied by third parties.

We may not be able to compete successfully, which will cause our revenue and market share to decline.

We compete with a number of domestic and foreign companies that market traditional dental products, such as dental drills, as well as
companies that market laser technologies in the dental and medical markets, including Hoya ConBio, a subsidiary of Hoya Photonics, OpusDent
Ltd., a subsidiary of Lumenis, KaVo, Deka Dental Corporation, Ivoclar Vivadent AG, and Fotona d.d. If we do not compete successfully, our
revenue and market share may decline. Some of our competitors have greater financial, technical, marketing or other resources than we have,
which may allow them to respond more quickly to new or emerging technologies and to devote greater resources to the acquisition or
development and introduction of enhanced products than we can. The ability of our competitors to devote greater financial resources to product
development requires us to work harder to distinguish our products through improving our product performance and pricing, protecting our
intellectual property, continuously improving our customer support, accurately timing the introduction of new products and developing
sustainable distribution channels worldwide. In addition, we expect the rapid technological changes occurring in the healthcare industry to lead
to the entry of new competitors, particularly if dental and medical lasers gain increasing market acceptance. We must be able to anticipate
technological changes and introduce enhanced products on a timely basis in order to grow and remain competitive. New competitors or
technological changes in laser products and methods could cause commoditization of our products, require price discounting or otherwise
adversely affect our gross margins and our financial condition.

Rapidly changing standards and competing technologies could harm demand for our products or result in significant additional costs.

The markets in which our products compete are subject to rapid technological change, evolving industry standards, changes in the regulatory
environment, and frequent introductions of new devices and evolving dental and surgical techniques. Competing products may emerge which
could render our products uncompetitive or obsolete. The process of developing new medical devices is inherently complex and requires
regulatory approvals or clearances that can be expensive, time consuming and uncertain. We cannot guarantee that we will successfully identify
new product opportunities, identify new and innovative applications of our technology, or be financially or otherwise capable of completing the
research and development required to bring new products to market in a timely manner. An inability to expand our product offerings or the
application of our technology could limit our growth. In addition, we may incur higher manufacturing costs if manufacturing processes or
standards change, and we may need to replace, modify, design or build and install equipment, all of which would require additional capital
expenditures.

If we are unable to attract and retain personnel necessary to operate our business, our ability to develop and market our products
successfully could be harmed.

We are heavily dependent on our current executive officers and management. The loss of any key employee or the inability to attract or retain
qualified personnel, including engineers and sales and marketing personnel, could delay the development and introduction of, and harm our
ability to sell our products and harm our reputation. We believe that our future success is highly dependent on the contributions of Robert E.
Grant, our President and Chief Executive Officer, Jeffrey W. Jones, our Chief Technology Officer and Richard L. Harrison, our Executive Vice
President and Chief Financial Officer. We have employment agreements with each of these individuals that provide us with the ability to
terminate their employment at will, subject to certain severance rights; however, their knowledge of our business and industry would be
extremely difficult to replace. Our future success also depends on our ability to attract and retain additional qualified management, engineering,
sales and marketing, and other highly skilled technical personnel.
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Any problems that we experience with our manufacturing operations may harm our business.

We manufacture our products at our California and German facilities. In order to grow our business, we must significantly expand our
manufacturing capabilities to produce the systems and accessories necessary to meet any demand we may experience. We may encounter
difficulties in increasing production of our products, including problems involving production capacity and yields, quality control and assurance,
component supply and shortages of qualified personnel. In addition, our manufacturing facilities are subject to periodic inspections by the U.S.
Food and Drug Administration, or the FDA, as well as various state agencies and foreign regulatory agencies. Our success will depend in part
upon our ability to manufacture our products in compliance with the FDA s Quality System regulations and other regulatory requirements. We
recently have experienced quality issues with components of our products supplied by third parties. If we do not succeed in manufacturing our
products on a timely basis and with acceptable manufacturing costs while at the same time maintaining good quality control and complying with
applicable regulatory requirements, our business will be harmed.

Changes in government regulation or the inability to obtain or maintain necessary government approvals could harm our business.

Our products are subject to extensive government regulation, both in the United States and in other countries. To clinically test, manufacture and
market products for human use, we must comply with regulations and safety standards set by the FDA and comparable state and foreign
agencies. Regulations adopted by the FDA are wide ranging and govern, among other things, product design, development, manufacture and
testing, labeling, storage, advertising and sales. Generally, products must meet regulatory standards as safe and effective for their intended use
before being marketed for human applications. The clearance process is expensive, time-consuming and uncertain. Failure to comply with
applicable regulatory requirements of the FDA can result in an enforcement action which may include a variety of sanctions, including fines,
injunctions, civil penalties, recall or seizure of our products, operating restrictions, partial suspension or total shutdown of production and
criminal prosecution. The failure to receive or maintain requisite approvals for the use of our products or processes, or significant delays in
obtaining such approvals, could prevent us from developing, manufacturing and marketing products and services necessary for us to remain
competitive. In addition, unanticipated changes in existing regulatory requirements or the adoption of new requirements could impose significant
costs and burdens on us, which could increase our operating expenses and harm our financial condition.

Regulatory proceedings relating to the restatement of our consolidated financial statements could divert management s attention and
resources.

We restated our previously issued financial statements in September of 2003 to reflect a change in the timing of revenue recognition for the
fiscal years 2000 through 2002 and the quarters ended March 31, 2002 through March 31, 2003. In addition, in July 2005 we restated our
consolidated financial statements for the 2002 and 2003 fiscal years, the four quarters of 2003 and the first three fiscal quarters of 2004 due to a
number of factors discussed in Note 3 to our audited consolidated financial statements included in our Form 10-K for the year ended

December 31, 2004 and included elsewhere in this prospectus. We received informal requests from the SEC voluntarily to provide information
relating to the September 2003 restatement of our consolidated financial statements. We provided information to the SEC and if we receive any
additional requests for information, we intend to continue to do so. In accordance with its normal practice, the SEC has not advised us when its
inquiry might be concluded. If the SEC elects to request additional information from us or commences further proceedings, including as a result
of our recent restatement, responding to such requests or proceedings could divert management s attention and resources. Additionally, any
negative developments arising from such requests or proceedings could harm our business and cause the price of our common stock to decline.

We may have difficulty managing any growth that we might experience.
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If we experience growth in our operations, our operational and financial systems, procedures and controls may need to be expanded, which will
place significant demands on our management, distract management from
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our business plan and increase expenses. Our success will depend substantially on the ability of our management team to manage any growth
effectively. These challenges may include, among others:

maintaining our cost structure at an appropriate level based on the revenue we generate

managing manufacturing expansion projects

implementing and improving our operational and financial systems, procedures and controls

managing operations in multiple locations and multiple time zones

In addition, we incur significant legal, accounting, insurance and other expenses as a result of being a public company. The Sarbanes-Oxley Act
of 2002, as well as rules subsequently implemented by the SEC and NASDAQ), has required changes in corporate governance practices of public
companies. We expect these rules and regulations to increase our legal and financial compliance costs and to make some activities more
time-consuming and costly. We also expect these rules and regulations to make it more difficult and more expensive for us to maintain director
and officer insurance and, from time to time, we may be required to accept reduced policy limits and coverage or incur significantly higher costs
to maintain the same or similar coverage. As a result, it may be more difficult for us to attract and retain qualified persons to serve on our board
of directors or as executive officers. We continue to evaluate and monitor developments with respect to these rules, and we cannot predict or
estimate the amount of additional costs we may incur or the timing of such costs.

If we fail to secure or protect our intellectual property rights, competitors may be able to use our technologies, which could weaken our
competitive position, reduce our revenue or increase our costs.

Our future success will depend, in part, on our ability to obtain and maintain patent protection for our products and technology, to preserve our
trade secrets and to operate without infringing the intellectual property of others. We rely on patents to establish and maintain proprietary rights
in our technology and products. We currently possess a number of issued patents and patent applications with respect to our products and
technology; however, we cannot assure that any additional patents will be issued, that the scope of any patent protection will be effective in
helping us address our competition or that any of our patents will be held valid if subsequently challenged. It is also possible that our
competitors may independently develop similar products, duplicate our products or design products that circumvent our patents. Additionally,
the laws of foreign countries may not protect our products or intellectual property rights to the same extent as the laws of the United States. If we
fail to protect our intellectual property rights adequately, our competitive position and financial condition may be harmed.

We may be sued by third parties for alleged infringement of their proprietary rights.

We face substantial uncertainty regarding the impact that other parties intellectual property positions will have on the markets for dental and
other medical lasers. The medical technology industry has in the past been characterized by a substantial amount of litigation and related
administrative proceedings regarding patents and intellectual property rights. From time to time, we have received, and expect to continue to
receive, notices of claims of infringement, misappropriation or misuse of other parties proprietary rights. Some of these claims may lead to
litigation. We may not prevail in any future intellectual property infringement litigation given the complex technical issues and inherent
uncertainties in litigation. Any claims, with or without merit, may be time-consuming and distracting to management, result in costly litigation
or cause product shipment delays. Adverse determinations in litigation could subject us to significant liability and could result in the loss of
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proprietary rights. A successful lawsuit against us could also force us to cease selling or redesign products that incorporate the infringed
intellectual property. Additionally, we could be required to seek a license from the holder of the intellectual property to use the infringed
technology, and it is possible that we may not be able to obtain a license on acceptable terms, or at all. Any of the foregoing adverse events
could seriously harm our business.
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We have significant international sales and are subject to risks associated with operating in international markets.

International sales comprise a significant portion of our net revenue and we intend to continue to pursue and expand our international business
activities. For the fiscal year 2004, international sales accounted for approximately 19% of our net revenue, as compared to approximately 20%
of our net revenue in fiscal year 2003 and approximately 23% of our net revenue in fiscal year 2002. For the nine months ended September 30,
2005, international sales accounted for approximately 28% of our net revenue, as compared to approximately 27% of our net revenue for the
same period in 2004. Political and economic conditions outside the United States could make it difficult for us to increase our international
revenue or to operate abroad. International operations, including our operations in Germany, are subject to many inherent risks, including among
others:

adverse changes in tariffs and trade restrictions

political, social and economic instability and increased security concerns

fluctuations in foreign currency exchange rates

longer collection periods and difficulties in collecting receivables from foreign entities

exposure to different legal standards

transportation delays and difficulties of managing international distribution channels

reduced protection for our intellectual property in some countries

difficulties in obtaining domestic and foreign export, import and other governmental approvals, permits and licenses and compliance
with foreign laws

the imposition of governmental controls

unexpected changes in regulatory or certification requirements

difficulties in staffing and managing foreign operations

potentially adverse tax consequences and the complexities of foreign value-added tax systems

We believe that international sales will continue to represent a significant portion of our net revenue, and we intend to expand our international
operations further. Our direct net revenue in Europe is denominated principally in Euros, while our net revenue in other international markets is
in U.S. dollars. As a result, an increase in the relative value of the dollar against the Euro would lead to less income from sales denominated in
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Euros, unless we increase prices, which may not be possible due to competitive conditions in Europe. We could experience losses from
European transactions if the relative value of the dollar were to increase in the future. We do not currently engage in any transactions as a hedge
against risks of loss due to foreign currency fluctuations, although we may consider doing so in the future.

Net revenue generated from products manufactured at our German facility accounted for 12% of our net revenue for the nine months ended
September 30, 2005 and 8% of our net revenue for the comparable period in fiscal year 2004. Expenses relating to our manufacturing operations
in Germany are paid in Euros; therefore, an increase in the value of the Euro relative to the dollar would increase the expenses associated with
our German manufacturing operations and reduce our earnings. In addition, we may experience difficulties associated with managing our
operations remotely and complying with German regulatory and legal requirements for maintaining our manufacturing operations in that
country. Any of these factors may adversely affect our future international revenue and manufacturing operations and, consequently, negatively
impact our business and operating results. We are currently reviewing our need for manufacturing in Germany and may in the future decrease or
eliminate our manufacturing operations there. However, we would retain our ability to manufacture our products in Germany.
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We may not address successfully problems encountered in connection with any future acquisition.

We expect to continue to consider opportunities to acquire or make investments in other technologies, products and businesses that could
enhance our capabilities, complement our current products or expand the breadth of our markets or customer base. We have limited experience
in acquiring other businesses and technologies. Potential and completed acquisitions and strategic investments involve numerous risks,
including, among others:

problems assimilating the purchased technologies, products or business operations

problems maintaining uniform standards, procedures, controls and policies

unanticipated costs associated with the acquisition

diversion of management s attention from our core business

adverse effects on existing business relationships with suppliers and customers

risks associated with entering new markets in which we have no or limited prior experience

potential loss of key employees of acquired businesses

increased legal and accounting costs as a result of the rules and regulations related to the Sarbanes-Oxley Act of 2002

If we fail to properly evaluate and execute acquisitions and strategic investments, our management team may be distracted from our day-to-day
operations, our business may be disrupted and our operating results may suffer. In addition, if we finance acquisitions by issuing equity or
convertible debt securities, our stockholders would be diluted.

If our customers cannot obtain third party reimbursement for their use of our products, they may be less inclined to purchase our
products.

Our products are generally purchased by dental or medical professionals who have various billing practices and patient mixes. Such practices
range from primarily private pay to those who rely heavily on third party payors, such as private insurance or government programs. In the
United States, third party payors review and frequently challenge the prices charged for medical services. In many foreign countries, the prices
for dental services are predetermined through government regulation. Payors may deny coverage and reimbursement if they determine that the
procedure was not medically necessary, such as a cosmetic procedure, or that the device used in the procedure was investigational. We believe
that most of the procedures being performed with our current products generally are reimbursable, with the exception of cosmetic applications,
such as tooth whitening. For the portion of dentists who rely heavily on third party reimbursement, the inability to obtain reimbursement for
services using our products could deter them from purchasing or using our products. We cannot predict the effect of future healthcare reforms or
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changes in financing for health and dental plans. Any such changes could have an adverse effect on the ability of a dental or medical
professional to generate a return on investment using our current or future products. Such changes could act as disincentives for capital
investments by dental and medical professionals and could have a negative impact on our business and results of operations.

We are party to securities and derivative litigation that distracts our management, is expensive to conduct and seeks a damage award
against us.

We and certain of our current and former officers have been named as defendants in several putative shareholder class action lawsuits filed in
the United States District Court for the Central District of California. The complaints purport to seek unspecified damages on behalf of an
alleged class of persons who purchased our common stock between October 29, 2003 and July 16, 2004. The complaints allege that we and our
officers violated federal securities laws by failing to disclose material information about the demand for our products and the fact that we would
not achieve the alleged forecasted growth. The claimed misrepresentations include certain
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statements in our press releases and the registration statement we filed in connection with our public offering of stock which closed in March
2004. In addition, three stockholders have filed derivative actions in the state court in California seeking recovery on behalf of BIOLASE,
alleging, among other things, breach of fiduciary duties by those individual defendants and members of our board of directors. The second
amended complaint was dismissed without prejudice in January 2006, and the court gave the plaintiffs 30 days to amend their complaint. This
litigation presents a distraction to our management, is expensive to conduct, and if we are unsuccessful in defending this litigation, may result in
damage awards against us that would harm our financial condition and operating results.

Material increases in interest rates may harm our sales.

We currently sell our products primarily to dentists in general practice. These dentists often purchase our products with funds they secure
through various financing arrangements with third party financial institutions, including credit facilities and short-term loans. If interest rates
continue to increase, these financing arrangements will be more expensive to our dental customers, which would effectively increase the overall
cost of owning our products for our customers and, thereby, may decrease demand for our products. Any reduction in the sales of our products
would cause our business to suffer.

Product liability claims against us could be costly and could harm our reputation.
